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Ornamental trim of lampshade is removed, cleaned, resewed according to pattern. More on this profitable sideline on page 44 


IN THIS ISSUE 


What is happening to drycleaning in New Zealand. . pace 3 


A salute from the industry to our Miss Mike PAGE 40 
Beginning a new series to make spotting easier PAGE 50 
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HYFLO 


—it protects screens, 
keeps pressures low 


A proper precoat of HyFLo* will prevent dust, lint 
and all other insoluble impurities from clogging 
your filter screen or cloth. This simplifies cleaning 
later. And by adding HYFLO regularly, you prevent 
rapid pressure build-ups, and get clean solvent for 
many loads. 


J-M HYP Lo, the original high speed filter powder, 
removes all insoluble soil but never active detergent. 
Solvent remains clean longer, assuring you of fresh, 
odor-free garments. HYFLO makes solvent recovery 
almost automatic and works with every type of sys- 
tem, filter or solvent. 


Drycleaners have relied on the efficiency and uni- 
formity of HyF.o for over 30 years. For the name of 
your nearest HYFLO dealer, write Johns-Manville, 
Box 14, New York 16, New York. In Canada, Port 
Credit, Ontario. *Trade Mark Reg. U. S. Pat. Od. 


The complete filter powder 
service for drycleaners: 


® J-M Dealers—there's one nearby, 
ready to serve you. 
J-M Drycleaner's Handbook—ask 
your dealer for the 7th Edition. 
J-M Engineers—for help on any op- 
erating problems. 





J-M Drycleaning Laboratory—con- 
stantly studying the latest cleaning 
methods. 
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Puts the DRY back into Dry Cleaning ! 
Embodied in this new Davies-Young synthetic de- 
tergent—BUCKEYE CODE 166—are all of the 
Buckeye-developed anti-static properties which pro- 
duce the famous “LINT-FREE CLING-FREE”* 
Dry Cleaning Processt. Prove it and profit by it in 
your own plant. Contact your local Buckeye Dis- 
tributor now, or write us. 
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NATIONAL CLEANER & DYER, January, 1958. Published monthly by the Business Papers Division of The 


Editorial Office: 305 East 45th Street, New York 17, N. Y. Subscription rate 
No. 1. Entered as 2nd class matter April 21, 1948, at the Post Office. Lancaste 


*Trademark of the Davies-Young Soap Company 


tU.S. Pat. No. 2729576; Canadi L 
528758: other patents pending. sak codes 
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DAVIES YOUNG 


Producers of Quality Products for the Dry 
Cleaning Industry Since 1844 


Reuben H. Donnelley Corp. Executive and 


‘— Foreign, $6.00 per year, Volume 49, 


s: United States and Canada, $ 
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Fast, Low Cost Utility Press utilizes just one 
air chamber to control every operation. Has 
fast up-steam, free-flow vacuum, constant 
steam diffusion, textured surface top plate, 
38”, 42” and 45” sizes. 
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UTILITY PRESS 


JOB PROVED 


he 2 FABRIC 
FABRIC HEAD 
HEAD TOPPER 
FINISHER = 


AUTOMATIC 
FORM 
FINISHER 


FINISHING EQUIPMENT 
Full Line — Fast — Low Cost 


H . ee 
— COMBINATION OR 
SINGLE PUFF SETS 


Complete satisfaction with a Manitowoc Perchlor 
dry cleaning system (not one breakdown in 4 years’ 
operation) persuaded Mr. DiBiase to install three 
units of Manitowoc finishing equipment in his shop. 
Although he has been in the same location for 10 
years, DiBiase claims that good volume really start- 
ed with the introduction of the Manitowoc machine 
4 years ago. And the new finishing equipment has 
proved to be just as much of a profit-builder. 
Bell-Hop Fine Cleaners has a fast, easy-operating 
UTILITY AIR-PRESS which turns out 50% more 
perfectly pressed garments per hour than the old 
press could handle. “It’s an excellent press for be- 
ginners,” says Mr. DiBiase. “Anyone can handle it 
...the exact amount of buck pressure is controlled 
by finger tip, assuring a contour finish without 
sacrifice of quality. An operator can work all day 


A Compiete Line of 
DRY CLEANING and 


FINISHING SYSTEMS MOF MOBY 


Py 
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SPOTTING AND 
FINISHING 
BOARDS 


aS 


is 50% greater! 


Nothing compares with MANITOWOC says Anthony DiBiase, 
Owner Bell-Hop Fine Cleaners, Jackson Heights, N. Y. 


without fatigue ...and he turns out better looking 
garments. 

“Our automatic Manitowoc steam-air form finisher 
used with an adjustable puffer brings out the perfect 
contour of a garment, and gives it a shineless, im- 
pression-free texture. The form finisher has adjust- 
able air control, a pressure type blower and separate 
hip, waist and bottom size controls. Numerous 
steam vents in the polished aluminum puffer head 
can puff out a shoulder like nothing else can... 
producing a uniform, shineless finish every time. 

“Even with constant 80 Ib. steam pressure all 
day long, we have had no trouble with the Mani- 
towoc finishing units,” DiBiase concluded. “Best 
of all, our quality control has improved and we're 
finishing up to 35 sack coats and garments per 
hour . . .a 50% increase!” 


MANITOWOC ENGINEERING CORP., Dept. MRS -2 


Manitowoc, Wisconsin 
Please send full information without further obligation: 
C) Finishing Equipment 
C) Perchior Dry Cleaning Systems 
C) Petroleum Dry Cleaning Systems 
C) Tumblers C) Stilts C) Filters 
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Random Thoughts 


For a long time we have been urging 
cleaners to increase their prices. That is, 
to provide a fair margin of profit, provid- 
ed the quality of work is consistent with 
a higher charge. 

We as cleaners are so close to the prob- 
lem we feel that price is the most impor- 
tant thing to a housewife. In actual fact, 
that isn’t so. In my travels through 
various states and countries I have con- 
ducted “street corner” surveys. It has 
been amazing to find how few people 
know how much they do pay us for 
our services. 

That applies to other items, too, such 
as gasoline and even haircuts. A recent 
bulletin of the Michigan Institute of Dry- 
cleaning further bears out that price isn’t 
the all-important thing. It announced that 
90 percent of cleaners in the Ann Arbor 
market now get $1.60. They have had 
no customer resistance, and state that 
apparently most customers expected this. 

That fine organization also announced 
the appointment of a Business Adminis- 
tration Counsel, William McMullen. This 
is in line with the Institute’s policy of 
helping all member plants become finan- 
cial successes. It is to be congratulated 
on this move of appointing an accountant 
to its staff. ... 

The state of Pennsylvania has taken 
concrete steps to alleviate the tax burden 
of business, It has eliminated ad valorem 
property taxation (there is no property 
tax in that state). It has reduced the sales 
tax on purchases made by manufacturing 
firms. There is no state personal income 
tax. Major tax revisions will have great 
appeal to companies that might otherwise 
go elsewhere. 

It is an encouraging step. Would that 
other states and the Federal government 
would do likewise! 


Thought for the month 


You can have anything in life, as long 
as you are willing to pay the price. 
—Art Schuelke 





REPRINT SERVICE FOR OUR 
READERS—Pilease write sromoty id “~ 
want reprints of any article 

this issue. Cost is $13 per 100, Sms aide of of 
a single sheet; $21 per 100, two y aie ofa 
single sheet. Additional 100’s at $1.70, one 
side; $1.90, two sides, Minimum order is 
100 reprints. For reprints in color or re- 
printed spreads or folders, please write 
for prices and additional information, All 
prices F.O.B. Lancaster, Pa 

Address the Editor: 

Natrona, Creaner & Dyer 

305 East 45th Street, New York 17, N. Y. 
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OVER 5000 


SUCCESSFUL INSTALLATIONS PROVE 


THE EFFICIENCY OF STREET’S 


Conductivity 
Control 


THE FIRST AUTOMATIC MOISTURE CONTROL 


A great industry has been revolutionized by this 
ingenious technique. 

Following its introduction at the Cleveland 
convention in ’53 over 5000 of the nation’s most 
alert plantowners have standardized on the Con- 
DUCTIVITY CONTROL Process for the automatic 
control of moisture. 

The balance sheets and profit and loss state- 
ments of these 5000-plus plants show that 


(through the near elimination of wetcleaning) 
production costs have been so greatly reduced as 
to provide substantial increases in net profits. 
Not only has Conpuctivrry ContTROL effected 
large savings in production costs but it has also 
established a new standard of quality and safety 
in drycleaning which is prompting hundreds of 
other progressive plantowners to adopt its use. 


The ELECTRONIC CONDUCTIVITY CONTROL UNIT, in- 
vented, perfected, installed and serviced by STREET'S, is 
the only moisture control apparatus which has faced the 
scrutiny of a research fellowship (NID F-14) as well as wide- 
spread use in over 5000 leading plants. It is the only moisture 
control serviced by a corps of 50 factory trained field 
technicians. 


CC-282 COPYRIGHT 1957 


January, 1958 


ALERT PILANTOWNERS who seek the advantages of ad- 
vanced research, without the risk of experimenting with the 
unproven, may well communicate with the inventors and sole 
developers of the CONDUCTIVITY CONTROL PROCESS. 


R. R. STREET & CO. INC. 561 WEST MONROE ST. CHICAGO 6, U.S.A. 


CANADIAN PATENTS 
No. 530,043 AND 534,730. 
OTHER PATENTS PENDING 





10 REASONS WHY 


PARKER !:ustrii BOILERS 


are preferred everywhere by experienced 
cleaning and laundrymen : 


RAPID STEAM GENERATION—F ull steam 
pressure is developed in less than 10 minutes 
from a cold start with a Parker Boiler. This 
feature alone means drastic reductions in fuel 
cost when compared with boilers requiring an 
hour or more to develop full operating 
pressure. 


EFFICIENCY —Maximum heat transfer is 
accomplished by the staggered self-baffling 
tube arrangement, heavy insulated cabinet 
and efficient fuel combustion. Only in rare 
instances where it is impossible to install the 
vent stack in accordance with specifications is 
it necessary to equip a Parker Boiler with an 
induced draft fan to obtain this exceptionally 
high operating efficiency. 


E} LOWER FUEL COST— Many dry cleaning plants 


and laundries have seen their fuel bill reduced 
up to 50% after replacing their present boiler 
with a modern Parker Boiler. This is fully 
accountable to a combination of the rapid 
steam generation and inherent operating effi- 
ciency built into every Parker Boiler. 


Ey sarery—Parker Boilers have never been 


known to internally explode nor has it been 
possible to induce such an explosion under 
most severe tests. 


Ey WATER TUBE DESIGN—This design has proven 


superior in every large modern boiler installa- 
tion throughout the world. 


[J extRA HEAVY CONSTRUCTION—Every 


Parker Boiler from the smallest to the largest 
is manufactured to exacting standards far 
exceeding any code requirement. You may fully 
expect more years of low cost service from a 
Parker than any other boiler by following the 
simple operating and maintenance instruc- 
tions included with every boiler. 


7) FULLY AUTOMATIC —The finest controls, inter- 


nationally sold and serviced, govern all phases 
of operation automatically with maximum 
safety. 


iNustrated above, 22 H.P. gas fired model. Other sizes 
1% H.-P. through 125 H.P. Also available for oil firing. 


Never a Compromise PARKER for Quality or Safety 


Gundustrial 
BOILER 


8 | COMPACT DESIGN — Per horsepower rating, 
few boilers can fit in the small area required 
for a Parker. This is of particular advantage 
where expanded plant operation requires more 
steam and it is impossible to allocate additional 
space for a larger boiler. 


[L) COMPLETE PACKAGED UNIT— Parker was one 
of the first companies in the world to offer a 
packaged boiler. All controls are mounted and 
electrically wired with burners installed ready 
to connect to electric, fuel and water supply. 
Prior to shipment every Parker Boiler is 
thoroughly test fired under actual operating 
conditions. 


[T)) LOWER INITIAL COST—The above outstanding 
features could never be combined into a single 
boiler and sold at competitive price without 
volume production using the most modern 
plant facilities and machinery. 


DON’T DELAY—INVESTIGATE TODAY 


The best costs so little. If your boiler is old, antiquated in design or 
inadequate to meet your production requirements, replace it with o 
new Parker. Fuel and maintenance savings alone will more than likely 
pay for your new boiler. 

A.S.M.E. APPROVED —REGISTERED WITH NATIONAL BOARD. FULLY 
MEETS ALL LOCAL AND STATE CODE REQUIREMENTS. 


Please send me latest information and bulletin on Parker Boilers (1), 
Parker Hot Water Boilers [), Parker Water Softeners (), Parker 
Return Systems [], and the name of the nearest distributor. 


SID E. 


MANUFACTURING COMPAN 
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TERRIFIC! 
TERRIFIC! 
TERRIFIC! 


PLASTIC 
BAGGER! 


Don't make a move 
until you've seen it! 


Completely trouble-free! 
Finger-tip operation! 
Uses all width plastic rolls! 


Sensibly priced! 


Ask your Local Jobber about it now! 


(or, for full information use this coupon) 


E-Z Packaging Corporation 
4850 W. Belmont Ave. 
Chicago 41, illinois 


PACKAGING CORP. 


CHICAGO, ILL. 


(_] Send full information on the new E-Z Plastic Bagger. 
(_] Refer me to the nearest E-Z Bagger jobber. 


Name 





Firm Name 


Address 








4850 W. Belmont Ave. 
Chicago 41, Ill. 


Zone State 
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reac NEW PRODUCTS 





Device Simplifies Driving 


mechanical stand- 
drive attachment for use with 
conventional hand-shift trans- 
missions in International multi- 
stop truck models with Metro- 
ette bodies has been designed 
by the Motor Truck Division of 
International 
pany 


, new 


Harvester Com- 
The attachment, designed for 
the AB-120 and AB-140 models, 
consists of a single combination 
clutch and brake pedal on the 
floor of the driver's compart- 
ment, along with a foot acceler- 
ator. When the pedal is partly 
depressed, the clutch for shift- 
ing the transmission is released. 
Depressed further, it serves as 
a brake pedal. Power brakes are 
available with the attachment. 
A hand-operated snubber brake 
is also provided for braking on 
long down-grades without re- 
leasing the clutch. The snubber 
applies the service brakes and is 
provided in addition to the 
standard parking brake. 

The mechanical stand-drive 
attachment is available inde- 
pendently or in combination 
with standard sit-drive clutch, 
brake and acceleration pedals 
in a dual sit-and-stand drive ar- 
rangement. For the latter, a 
foam-rubber tilt seat with 
backrest folds forward out of 
the way for stand-drive opera- 
tion 

For complete details write to 
International Harvester 
pany, 180 N. Michigan 
Chicago 1, Il. 


Com- 


Ave.., 





YOUR REQUEST 


for further information 
will get quickest and most 
complete attention as a 
worthwhile inquiry when 
it’s written on your let- 
terhead. Be sure to men- 
tion NATIONAL CLEANER 
& DYER. 











Built-In Deodorant 


With the current emphasis 
on the prevention of perspira- 
tion odor, a new product con- 
taining a built-in deodorant 
has definite promotion possibili- 
ties, its maker claims. The ad- 
ditive is said to destroy odor- 
producing bacteria and thus 
combat perspiration odors in 
garments between cleanings. 
U-San-O Moth-Mildewproofing 
contains this new ingredient. 

America Mothproofing Com- 
pany, 2510 Hampton Ave., St. 
Louis, Mo., is the manufacturer 
of the product. The firm recent- 
ly presented U-Mil-O, a mil- 
dewproof solution with the new 
deodorant agent in process. 


Combination Finishing Unit 


Both boys’ shirts and ladies’ 
blouses can be finished with the 
new combination unit designed 
by the Unipress Company. 
Known as the One-Girl Combi- 
nation Boys’ Shirt and Ladies’ 
Blouse Finishing Unit, the com- 
bination consists of three 
presses. These are a Model 
BBB, bosom and body press, 
which finishes the bosom and 
body in four lays; a Model 
BCCY, collar, cuff and yoke 
press, which finishes the collar, 
cuffs and full yoke in two lays, 
and a Model BSF sleever for 
finishing both sleeves in one lay. 

According to Ira C. Maxwell, 
president of Unipress, the unit 
will handle boys’ shirts from 
size 6 to men’s size 15% and 
almost all sizes of ladies’ 
blouses. Compact in design, the 
unit requires a floor space of 
8 feet 3 inches by 9 feet. 

The unit also incorporates 
standard Unipress features such 
as highly polished chrome 
heads, rugged construction, 
simple operation and a choice 
of seven colors, 

Additional information about 
the Unipress One-Girl Combi- 


AND LITERATURE 


writing to The Unipress Com- 
pany, Inc., 2800 Lyndale Ave., 
S., Minneapolis 8, Minn. 


Haertel Storage Master 


Designed to automatically de- 
humidify, fumigate and venti- 
late smaller storage vaults, the 
new SU-4 Storagemaster is rec- 
ommended for use in vaults 
handling box storage and hang- 
ing woolens, Made by the Wal- 
ter Haertel Company, the SU-4 
is a one-piece package unit that 
requires no additional space for 
fumigating and ventilating 
equipment or hanging coils. 

The unit is equipped with a 
heavy-duty industrial hermitac 
compressor for maintenance- 
free operation and is completely 
air-cooled. Removable panels 
allow accessibility to all parts. 
In addition, newly designed 
blower assemblies result in fast- 
er fumigation and ventilation 
and assure adequate air circula- 
tion within the vault. 

For complete details write 
to Walter Haertel Company, 
2840 Fourth Ave., S., Minneap- 
olis 8, Minn. 


Conveyor Literature 
Available 


“One- Volume Library on 


title of a new book issued by 
Rapistan-Keystone Co., Inc., an 
affiliate of The Rapids-Standard 
Co., Inc. Engineering data, field 
reports on use of overhead 
trolley conveyur systems, prod- 
uct bulletins, material on fea- 
tures of Rapistan overhead con- 
veyors, tips on maintenance and 
other helpful information are 
contained in this volume. 

A special section is included 
on the Rapistan Garmen-Toter 
that is especially designed for 
use by drycleaners. 

To obtain the “library,” write 
to Rapistan Keystone, Inc., 
21751 W. 8 Mile Rd., Detroit 
41, Mich. 


Automatic Filter Cleaner 
Re 7 oe 


- 
7 


a: 


Introduction of a simple, au- 
tomatic filter cleaner and perc 
reclaimer, the Master-Matic, has 


been announced by Master 
Manufacturing Company. The 
Master-Matic can be installed 
directly to the filters on almost 
any standard drycleaning ma- 
chine. 

A new filtration principle ac- 
complishes the entire filter 
cleaning and recovery opera- 
tion automatically. No manual 
handling of the muck is re- 
quired. 

Master-Matic automatically 
cleans out the muck chamber, 
then drycleans tubes, bags or 
filter screens in place without 
additional labor cost. The unit 
occupies 24 inches and will 
handle a series of filters, if re- 
quired. 

Additional information may 
be obtained from Master Man- 
ufacturing Company, 119 Main 
St., Sioux City, Iowa. 


Nylon Cover and Pad 
Introduction of the new nylon 


nation unit can be obtained by Overhead Conveyors” is the Golden Arrow Cover N Pad has 


NATIONAL CLEANER & DYER 





MORE FILTERING AREA 
...WET 
LESS FLOOR SPACE 


...- WASHEX Tube Filters 

are square for many good 

reasons, such as: 

© The square shell accommodates 

more tubes (12% more) than some 

round filters of the same rating. Illustration shows how squere 
More filtering area means lower shape of WASHEX Tube Fitter 
operating pressures. obtains more filtering area over 
® Square filters permit better round filters. 

grouping with other equipment 

in less floor space and simplify 


ishan, 
Pee AUTOMATIC 


SLUDGE 
Other advanced features that assure efficient operation: SCRAPER 


© Self-venting to eliminate © Single operating valve for 
the need for periodic opening _— simplified backwashing to re- CATALOG TODAY! 
move filter cake from tubes. 
Tubes can also be cleaned by 
built-in air agitator. 
screen virtually eliminate ° Avtomatic sludge scraper 
h eliminates laborious hand- 
clogging, avert costly shut- cranking and assures removal 
downs even after years of of solid muck without excess 
operation. solvent loss. 


SEND FOR THE NEW 
WASHEX TUBE FILTER 


of vent during daily operation. 


® Tubes of open-mesh filter 


WASHEX MACHINERY CORPORATION 
192 BANKER STREET, BROOKLYN 22, NY. 
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been announced by Arrow Man- 
ufacturing Company, Inc. This 
cover is a companion model to 
the firm’s Asbestall Cover N 
Pad. 

Made of heavy nylon yarn, 
the Golden Arrow is designed 
to withstand the highest heat 


of any drycleaning pressing ma- 
chine. The all-filament construc- 
tion allows free flow of steam 
and air. 

For further details write to 
Arrow Manufacturing Com- 
pany, 2924 Terrace St., Kansas 
City 41, Mo. 


Lincoln Presents New Sales Booster 





CHRIST BUR 


ara : 


Dress Up Garment 
Bags, the newest offering from 
the Lincoln Bag Co., are de- 
signed to delight the youngsters 
and increase adult store traffic. 
This colorful line of bags fea- 
tures popular circus characters 
and they are especially effec- 
tive for special promotions, 
Lincoln states. Made with cut- 
out eyes and arms, the bags are 
easily slipped children’s 
heads 

The current series of designs 
produced by Lincoln are multi- 
color-printed. In addition to 
Peppy the clown and Skamp 
the monkey, they include Tiny 
the elephant, Lena the kanga- 
roo and Looey the lion. Lincoln 
reports that additional charac- 
in the making. Ample 
space is provided in each de- 
sign for imprinting the cleaner’s 
name and address. 

To aid Chicago's Lower 
North Center charity event for 
Christmas, Lincoln recently con- 
tributed 2.500 bags for the 
children’s amusement. The two 


Circus 


over 


ters are 





YOUR REQUEST 


for further information 
will get quickest and most 
complete attention as a 
worthwhile inquiry when 
it’s written on your letter- 
head. Be sure to mention 
NATIONAL CLEANER & 


DYER. 











children in the center of the 
photo are playing the roles of 
Peppy the clown and Skamp 
the monkey. 

To obtain complete informa- 
tion write to Lincoln Bag Co., 
Inc., 4200 W. Schubert Ave., 
Chicago 39, Ill. 


Double-Header Poly-Bag'R 


a 


All sizes of garments can be 
packaged without changing rolls 
with the new Double-Header 
Poly-Bag’R. Manufactured by 
the Sanitex Sales Corp., this 
new machine takes up 3 feet of 
floor space, weighs approxi- 
mately 100 pounds and mounts 
two widths of tubing (either 
plain or printed roll stock) 
simultaneously. Advantages of 
the new model noted by the 
manufacturer are that it is 
speedy, economical to operate 
and steps up production. 


The machine will handle two 
3,000-lineal-foot rolls of Sani- 
tex Poly Rolfilm and especially 
tough polyethylene or any other 
standard polyethylene tubing. 

For additional information 
write to Sanitex Sales Corp., 
Division of Clopay Corp., Clo- 
pay Square, Cincinnati 14, 
Ohio. 


New Device Checks 
Temperature, Pressure 

A new series of temperature- 
pressure relief valves for water 
heaters has been developed by 
Cash-Acme, This F-3T series 
features an offset fuse plug 
holder, which allows the fuse 
plug to be replaced without dis- 
turbing the valve’s installation. 
The valves are made of bronze, 
with silicone seat disc and stain- 
less-steel spring. 

A new bulletin (2-13) de- 
scribing the F-3T series is avail- 
able free of charge on request 
to Cash-Acme, P. O. Box 191, 
Decatur, Ill. 


Self-Closing Drum Faucet 
‘= : ss TH Pi f E 


ae 2 


An improved safety drum 
faucet, developed by the Pro- 
tectoseal Company, is designed 
to eliminate seepage or leak- 
age in drums. A spring located 
within the body maintains a 
tight closure. Hand pressure on 
the large lever-type handle is 
necessary to push the spring 
back and permit flow of liquid. 
The valve closes automatically 
when hand pressure is removed. 

The valve is located at the 
insertion end where it cannot be 
distorted by excessive wrench 
pressure. A new type Kel-F or 
Teflon, O-Ring gasket is now 
being used to withstand the de- 
structive action of chemicals 
which deteriorate synthetic rub- 
ber gaskets. 

Two types are available: a 
self-positioning swivel-type fau- 
cet which may be screwed 
tightly into the drum opening 
and the spout portion, regard- 
less of position, then swiveled 
to the correct angle for dispens- 
ing where it is secured by a 
knurled locking ring; and the 
usual rigid-type faucet which 
generally requires a thread 
compound to form a_ liquid- 
tight connection. 

A brass fire baffle prevents 


exterior fire from entering and 
igniting the drum contents. 

For further details write to 
the Protectoseal Company, 1920 
S. Western Ave., Chicago 8, 
Ill. 


New Industrial Hand Cream 


+ 


To offset the harsh effects of 
chemicals on workers’ hands, 
Warco Laboratories has devel- 
oped a new protective hand 
cream called Sila-Hand. This 
compound contains a large per- 
centage of silicone, which is 
said to retard the irritating ef- 
fects of solvents and chemicals. 
Another ingredient is lanolin, 
which restores the natural oil to 
roughened and dried-out skin. 

For complete details write to 
Warco Laboratories, Gardena, 
Calif. 


Flash Point Study 


The Wood River Research 
Laboratory of the Shell Oil 
Company recently completed a 
study of the relative explosibil- 
ities of hydrocarbon-type dry- 
cleaning solvents. Interest in 
this field stems from the prac- 
tical questions raised by dry- 
cleaners in connection with the 
360°F. endpoint solvent Shell 
introduced several years ago. 
This faster-evaporating solvent 
offers, according to Shell, tech- 
nical and economic advantages 
over the conventional Stoddard 
solvent with endpoint around 
385-390° F. 

However, queries have been 
raised as to whether lowering 
the endpoint of the solvent has 
increased the explosion hazard. 
Shell’s researchers studied this 
point in apparatus based on a 
study made by the NID and 
reported in its Bulletin No. T- 
161 of May 15, 1946. The re- 
sults were reassuring and con- 
firmed the reliability of the Un- 
derwriters’ regulations. 

Relative explosibilities are 
accurately indicated by flash 
points. That is, irrespective of 
the lower endpoint, the 360- 
type drycleaning solvents are 
no more prone to form explo- 

Continued on page 98 
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the many features and 
advantages offered by 


DRY CLEANING 


TUMBLERS 


SAFETY FEATURES! Standard 
equipment includes explosion hatch... 
double-fused steam extinguisher valve... 
explosion-proof motor ... padded 
ribs... static electricity steam spray... 
grounding connection. 


OPEN-END DESIGN assures fast, 
efficient loading and unloading. 


STEAM COILS of latest fin and 
tube construction. 


NEW, EASILY OPERATED DAMPER 
for regulating air temperature. 


OVERSIZED PARTS designed for added 
strength and long wear. 


LOW IN COST and economical to operate. 


SIMPLE, EASY-TO-SERVICE. All parts 


easily accessible. 
CHOICE OF ANY COLOR at no extra cost. 


CHOICE OF FOUR SIZES: 36” x 18”’, 
36" x 24", 36°x 30", 42’ x 42”, 


Ask your jobber for complete details, or 


write directly to 


HUEBSCH ORIGINATORS 


3775 N. Holton Street Milwaukee 1, Wisconsin 
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CALED’S 
Spray Spotter 


Go Modern—Spot the Easy Way 


WITH THE GREATEST LABOR- 
SAVER OF THEM ALL! 


Use Caled’s Spray Spotter and spray away wetcleans—spot- 
ting—rings. Spray Spotter does the work of old-fashioned, 
time-wasting methods of spotting—easier and faster . . . works 
equally well with all types of solvents . . . all charge systems .. . 
and all spotting tanks. No skill required—simply brush or 
spray. You'll like the way Caled’s Spray Spotter helps you 
reduce handling, save time and speed work through all depart- 
ments. No wrinkles. ..no color change. Just smooth, clean 
UP GOES Z garments all ready for your finishers. 


YOUR LZ 
PROFIT LL HERE'S HOW TO GET YOUR WORK OUT 


FASTER AND EASIER! 


Just mix 1 gallon of Caled Spray Spotter into 4 gallons of water 
in any spraying tank. Spray this stock solution on dirty pants, 
sport shirts, dresses, skirts, rainwear—anything you would 
normally wetclean or hand spot. Throw them right back in the 
drycleaning wheel with your next dry soap run. 

If you have no tank, brush Caled Spray Spotter over the soiled 
area and rinse out in the charge solvent. 


Order your supply of Caled Spray Spotter from 
your jobber now! 





BRENTWOOD, MARYLAND 


' CALED PRODUCTS CO., INC. 
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LEGAL DECISIONS 





By A. L. H. STREET 


Zoning and Pickup Stations 


Does maintenance of a pickup depot 
in an apartment house constitute a “busi- 
ness” within the provisions of a local 
zoning ordinance? 


Yes, according to a decision ren- 
dered by the Appellate Division of the 
New Jersey Superior Court (Zahn v. 
Newark Board of Adjustment, 133 
Atl. 2d 358). In this particular case, 
the owner of a 420-family apartment 
building leased a basement room to a 
cleaner for use as a pickup station. 
The room was small, containing a 
counter, shelves and pipe racks 
equipped with hangers. Apparently, 
one employee of the cleaner was in 
attendance. Deliveries were made di- 
rectly to the customers’ apartments. 

The court intimated that the depot 
could not be regarded as a proper 
accessory of the building for the con- 
venience of the tenants, because it 
restricted them to patronage of one 
cleaner, This decision is subject to 
possible review and reversal by the 
state supreme court. 

Here are the high spots of the 
court’s opinion: 

The principal argument of plain- 
tiffs, the cleaner and the apartment 
house owner, “is that the service 
would be a convenience to the ten- 
ants,” who otherwise would be 
“plagued by solicitation from local 
cleaners and considerable congestion 
resulting in the elevators and corridors 
when their garments are picked up 
and delivered. . . . / Although it cannot 
be denied that the convenience of 
leaving clothing in a basement depot 
outweighs that of delivering it to a 
distant cleaner, such an argument 
might well defeat the very thesis of 
zoning, which is that of separation of 
business and industry from the home. 
Indeed, it is always more convenient 
for the customer that the business be 
close by. However, sound social, eco- 
nomic and governmental policy dic- 
tates a separation, wherever possible, 
of residential areas from industrial or 
business areas.” 

The court disagreed with the rea- 
soning of a New York court, to the 
effect that a similar pickup room in 
the basement of a multiple-family 
apartment house, designated as a 
“tailor shop” and designed for the 
convenience of the tenants, could not 
be regarded as being used for “busi- 
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How a Clayton STEAM GENERATOR 


SOLVED 
THREE 


different 
STEAM 
PROBLEMS! 


These actual case histories 
represent only a few of the 
reasons why smart business 
men buy Clayton Steam 
Generators. Basically the 
story is more steam at less 
cost in only one fourth the 
space occupied by ordinary 
steam boilers. They cost less 
to install too ...no stacks to 
erect, no walls to knock out, 
lower rigging expense and 
lower hauling costs. The 
secret of Clayton's higher 
efficiency is controlled circu- 
lation—no space consuming 
straight tubes, but instead, a 
principle of using a coil with- 
out fired vessels ... easier to 
operate and maintain. From 
a cold start, Claytons pro- 
duce steam in 3 minutes. Let 
a Clayton representative give 
you the complete facts. 
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See us at the American Institute Laun- 
dering Convention, Booths 873, 874. 
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fa. MANUFACTURING COMPANY : 
Please send us more information on Clayton Steam j 
Nome | 
Compony | 
City Zone ____. State | 
We use steam for | 
Send to: Clayton Manufacturing Company ; 
449 N. Temple City Bivd. 
El Monte, California | 
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Qualitex "PAD AND COVER 


with the new 


Sun Glow’ 


cover 


*TRADE MARK 


All covers, on the Qualitex Pad and Cover, are now made of 


newly developed Sun Glow Fabric. Thorough testing proved 


Sun Glow Fabric will deliver better pressing than any other 


known press cover material. It costs no more... and lasts 


much longer. Guaranteed for minimum 4 months’ service. 


order from your jobber today 


((uality) products company 


ness” under a zoning ordinance 
(Flagg v. Murdock, 172 Misc. 1048, 
15 N. Y. Supp. 2d 635). 

The New Jersey court thought that 
the pickup depot in this case should 
be regarded as a business, because: 

“Plaintiffs proposed not merely a 
basement room set aside for the pur- 
pose of pickup by any merchant, or 
any tailoring and cleaning firm, but a 
room equipped to operate as an inte- 
gral part of a particular business, to 
be systematically and regularly served 
by it and in effect to function as an 
inlet. To describe it as anything less 
than a business enterprise would be 
idle.” 

The zoning ordinance involved, 
like most, if not all, other zoning 


14 


5760 West Grand Avenve 
Chicago 39, litinois 


ordinances, permitted “accessory” uses 
as incidental to operation of apart- 
ment houses. The New Jersey court 
said: 

“The proposed dry-cleaning depot 
is not accessory to a ‘multiple dwell- 
ing,’ for it is not customarily inci- 
dental to the operation of an apart- 
ment house, as is a parking lot, for 
example.” 

Finally, in rejecting the argument 
that the pickup room would avoid 
congestion in the halls, etc., inci- 
dental to the pickup and delivery 
from the individual tenants, the court 
said: “The difficulty, however, can be 
eliminated by dealing with the cleaner 
at his main place of business, and thus 
the congestion is self-imposed by the 





selection of pickup-and-delivery serv- 
ice. 
The court mentioned, but did not 
stress, the fact that there was no sign 
on the outside of the building adver- 
tising the service, but that a small sign 
inside indicated the location of the 
room. 


Employee Hospitalization 
Is a cleaner liable for the hospital bill 


incurred when an employee injures him- 
self on the employer's premises? 


Plant managers, superintendents 
and foremen should exercise caution 
in underwriting medical, surgical and 
hospital services for care of employ- 
ees injured while working. 

Ordinarily an employer, in such 
cases, is not liable for the expense in- 
volved beyond the liability imposed 
by the state’s workmen’s compensation 
law and/or the insurance carried for 
the benefit of employees. However, 
the employer can become liable for 
all of the expense involved by indicat- 
ing intention to do so. 

A case in point was lately decided 
by the Louisiana Supreme Court 
(Baton Rouge General Hospital v. 
Superior Cleaners, 93 So. 20), A 
woman employed in the defendant's 
plant was warming herself by a gas 
burner when her clothing became ig- 
nited, and she was seriously burned. 
A member of the defendant firm hur- 
ried the injured woman to the plaintiff 
hospital and signed the firm’s name on 
a printed form, headed “Request for 
Service.” The signature appeared on 
a line reading “Signature of Person Re- 
sponsible.” 

Under the workmen’s compensation 
law, the firm's total liability for medi- 
cal, surgical and hospital expense was 
$500. The firm was insured to that 
extent, and the insurance company de- 
layed payment because it appeared 
that the expense would exceed $500. 
This would necessitate a prorating of 
the medical, surgical and hospital 
charges. The hospital did not bill the 
defendant firm until six months after 
the hospitalization began. The bill 
amounted to $4,048.75. 

The bill was rejected on the ground 
that the defendant never manifested 
intention to assume liability for more 
than the $500 liability imposed by 
law. The hospital sued, and the trial 
judge awarded judgment in its favor. 
But, on appeal, the Supreme Court set 
aside the judgment and ordered the 
suit dismissed, noting that under the 
circumstances the hospital had no 
right to assume that the defendant 
was accepting any responsibility for 
payment beyond the sum covered by 
the insurance company. 
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Se Se, 


We've got it .. . built-in! 
MUCK RECOVERY UNIT 


Recovers two to four gallons of Perc per 
daily back-wash . . . PLUS keeping Monel 
Tubular Filter sludge-free and clean . . . and 
at efficient low pressure for fast circulation of 
solvent. 





Optional on all Mercury Perc Units, and on 


all separate Monel Tubular Filters. Sludge Single-Bath fully automatic PER-44. 
transfer by quick-opening valves . . . no han- with Still and 2000 GPH Monel Tubular Filter 
Hn . ounted on tank .. . 39” x 74”. Also available 
dling. Minimum steam consumption. to TwOssee. ake ib 00-000 SIDED 
TANK ... 39” x 96”. 


we 
mercury numatic 
PERCHLOR PETROLEUM 


44-Ib. units 48-Ib. units 
Muck Recovery Unit (optional!) 140-F or Stoddard 


Anyone in your shop can operate the fully automatic Mercury Numatic . . . with better 
results and lower costs . . . because the TIMER never forgets or delays. Labor savings . . . 
at minimum wage rate .. . easily pay for your Mercury . . . on lease or purchase option. 


@ Completely automatic; for single or @ Full 3” Quick Dump Line . . . to handle 
two-bath cleaning. FASTER solvent flow . . . fewer re-runs, 


@ 2000 GPH Monel tubular filter with sons syatting. 
4-way backwash valve and air-sludge- @ Easy to install . . . comes completely 
drying. piped, wired and assembled. 


@ MARLOW self-priming centrifugal @ Increased volume and savings in labor 
pumps mounted on tank. pay for your Mercury. 


4500 SUCCESSFUL MERCURY OWNERS 


Many larger Cleaners choose two Mercury Units for better load classification 


CLEANING SYSTEMS, INC. 











1817 Benson Avenue, Evanston, lilinois °® DAvis 8-0710 
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BUSINESS BUILDERS 





Public-Service Signs Get Favorable Notice 


This timely safety slogan greeted 
motorists of Colorado Springs, Colo- 
rado, the morning school opened and 
the day big game hunting licenses 
went on sale. This safety message re- 
placed the usual advertising messages 
on the changeable sign located on the 
side of one of the cash-and-carry sta- 


tions of Sno-White Laundry & Clean- 
ers. According to Harold B. Gates, 
president of the company, there was 
so much favorable comment and pub- 
licity that the firm has adopted the 
policy of alternating advertising mes- 
sages with civic slogans. It builds 
goodwill—and good business. 


Call Office Blends Good Looks and Utility 


Several ideas incorporated in the 
call office of Fredrick Cleaners, Los 
Angeles, California, have helped to 
create atmosphere as well as a neat 
and attractive surrounding in which 
to do business. 

Owner S. F. Fredrick and son Bob 
designed the building themselves. It 
features an all-glass front on two sides. 
A circular trademark used by the 


plant is sandblasted into the glass of 
both doors leading into the call office. 
The trademark is also featured on a 
larger scale on the marbleized floor of 
the call office. 

The Fredricks borrowed an idea 
from restaurant and bar owners in de- 
signing the counter. A quilted plastic 
adorns the counter front. It is made 
up of individual panels alternating a 


pink background with a grey fleck 
and a grey background with a white 
fleck. Each individual panel is glued 
to the counter front and can be easily 
replaced in case of damage. The in- 
terior of the store is done in Japanese 
birch which blends with the paneling 
on the counter. 

Another idea in the call office is the 
louvered window shown in the left 
background of the photograph, The 
window is located in the boss’s office 
right above his desk. The louvers 
allow Mr. Fredrick to keep an eye on 
the call office without exposing his 
office to view. 


Shiny Storage Vault 
Sells Itself 


When it opened a new plant last 
year Hollywood Cleaners, Cleveland, 
Ohio, made definite plans to feature 
its storage vault. 

Instead of hiding the vault in the 
back of the plant, Hollywood made 
room for it right by the entrance to 
the call office. It is virtually impossible 
for customers entering the plant to 
miss the good-looking vault in which 
their garments are stored, And, of 
course, the vault does a selling job 
besides giving the call-office salesgirls 
something to talk about. 

Set in a brick enclosure, the metal 
door of the vault is kept spice and 
span to add to its attractiveness. To 
top off the whole affair is a large neon 
sign over the door reading “Cold 
Storage.” Thus, Hollywood Cleaners 
has been able to use its vault for both 
decorative and selling purposes. 
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Al DETREX a osm 


IT2 HERE! 





4 DETREX 


wot 


DON’T MAKE A 
DECISION 'TIL YOU'VE 
OF» | 1 07 .€ 1 8 ie £018), 


DISTRIBUTOR 


Features such as these 


TABLE TOPS with lifetime plastic coating — 
heat, scratch, stain resistant and snag-proof 


even-pressure head 
wrap-around enclosed frames 
easy-to-learn operation 


fast, easy pressing action 


MEAN MORE PROFITS when you decide DETREX is 
the complete line for your plant. 





Phone or write today: 
DETREX CHEMICAL INDUSTRIES, INC 


P.O. BOX 501, DETROIT 32. MICH 








GADGETS and GIMMICKS 





Plywood board mounted on the 
wall has been found a convenient way 
to store the extra supply of zippers 
at L-Nor Cleaners, Mount Prospect, 
Illinois. 

Zippers are tied in bundles accord- 
ing to length and color. They are 
hung with string from metal hooks 
spaced across the top of the board. 
The wall unit accommodates over 250 
types of zippers. It is located next to 
the sewing table. This makes it con- 
venient for the alteration lady to 
reach for a zipper without rummag- 
ing through the table drawer looking 
for the correct size and color. 


Two Birds With One Stone 


‘s oo Re 

When Stero Cleaners of Buffalo, 
New York, rearranged its plant lay- 
out by adding a shirt unit and some 
automatic conveyors, a small snag 
turned up. 

The tailoring department and the 
marking department had to be moved 


January, 1958 


up front toward the call-office area 
because of the new layout. The two 
departments were now opposite the 
entrance to the call office. Since the 
change came about during the winter 
months, employees in these depart- 
ments were getting the cold blast of 
air when customers entered the plant. 

Harold Erenreich, one of the plant- 
owners, set about finding some way to 
ease the problem. At the same time 
he felt it was a good idea to close off 
the tailoring and marking areas from 
the customer’s view since these opera- 
tions are not overly attractive and can 
be disorderly at times. He also con- 
sidered the fact that during the hot 
season persons working in these de- 
partments would welcome the fresh 
breeze brought through the open 
doors. 

Mr. Erenreich hit upon the louvered 
slats that now lend an attractive note 
to the call office. Contacting a local 
carpenter he got estimates on slats 
of wood to be placed behind the call- 
office counter. Seven slats at $75 were 
built for one section and five for a rear 
section at $65. The slats were painted 
in an array of colors giving a rainbow 
effect. 

Each slat was hinged with pegs 
at both the bottom and top to give 
the employees freedom to open and 
close the partitions to any degree they 
wished depending on the weather. At 
the same time the partitions serve as 
curtains for the work going on in the 
two departments, 


All Tied Up 


In opening his new shirt depart- 
ment, John J. Reardon of Reliable 
Cleaners in Harrisburg, Pennsylvania, 
bought two storage racks for use in his 
assembly department. One of the two 
racks, which held 20 orders, was 
placed against one wall. The other, 
a 16-order rack, was placed at right 
angles to the larger rack. 

But a problem arose in the use of 
the two racks. The girl assembling 
the orders found that the smaller rack 
would not stay in place, being sup- 
ported by small wheels. Whenever a 
shirt was placed in a bin the rack 
would start rolling away. 

As a solution, heavy rope was inter- 
twined between the two racks and 
then knotted. The larger rack, being 
against the wall, kept the smaller rack 
in place and the problem was solved. 


The annoying problem of static 
shocks caused to employees when un- 
loading baskets has been simply elim- 
inated at Thrift-D-Lux Cleaners in 
Los Angeles, California. In the photo- 
graph general manager Dan Kreitzer 
demonstrates how employees are 
taught to ground canvas baskets. The 
neck of a wire hanger is hooked over 
the metal basket rod, and the em- 
ployee stands on the hanger cross- 
piece to insure good contact with the 
concrete floor. 

All large baskets are ordered with 
V-cut sides so that shorter-legged em- 
ployees can reach into the bottoms 
without undue strain. 


Folding Board Aids Quality 


To produce a quality service, S. F. 
Fredrick of Fredrick Cleaners, Los 
Angeles, California, feels it is neces- 
sary to press all trouser seams, To save 
space and make pressing convenient, 
he hinged a thinner board to the wall 
just over the main board. The smaller 
of the two can be tilted up and out of 
the way, thus making room for other 
pressing. 

Another gimmick used by Mr. Fred- 
rick is the step-stair bottle rack shown 
in the background of the picture. Used 
for spotting supplies and located at 
the end of the spotting board, the step 
shelves make it easier to see and grasp 
a bottle without fumbling over the 
others. 

Continued on page 26 
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Lipstick loads clear up 
fast with TarGo” 22===- 


STATEN ISLAND, NEW YORK 


“Lipstick loads are always a headache,” says Mr. Marsac, “but, 
fortunately, we can always clear them up fast with Wilson's TarGo. 
We run fresh solvent into the wheel at a low level and add about a 
quart of TarGo for every 20 gallons of solvent. Then we run the load 
for 15 minutes with the pump off and that’s the end of our lipstick 
problem.” 

As manager of a drycleaning operation that is widely known for 
its production efficiency and quality work, Mr. Marsac uses TarGo be- 
cause he knows that you have to use the best products to get the best 
results. Take a tip from him and order a bottle of TarGo from your 
jobber today. 


Stain 
A. L. WILSON CHEMICAL CO., Kearny, N. J. ke are our only business” 
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if 

you 
have a 
LINT 


problem! 
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Static Grounding Device 


Patent Applied For 


First Time Offered 


At Only 
Actual field tests have proven the D-LINTER is 84 


up to 95% effective in removing troublesome 
lint pena Le static waa D-LINTER Complete. with © 0areend 
removes the static e ectrical c arge generated wire, ground clamp, 2 attach- 
inside the cylinder. It’s simple to install and ing screws and detailed sim- 
ground to a water line. ple installation instructions. 


* Ask Your Dealer 
MANUFACTURED BY 


WICHITA PRECISION TOOL CO., INC. 


450 N. SENECA WICHITA 12, KANSAS 
The Home of Adjusta-Forms 


Removes Lint — Reduces Fire Hazard 


EACH 
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Continued from page 23 


Unusual Rack Supports 





' 


An unusual way of supporting stor- 
age racks for finished garments is em- 


ployed by Odorless Cleaners, Carls- 
bad, New Mexico. The system does 
away with ceiling supports. 

A 2-inch-pipe framework, along the 
aisle leading from the office to the 
finishing department, is supported at 
either end by lengths of 2-inch pipe 
to the floor. Supporting pipes for 
other parallel garment racks to the left 
of the line of garments are fastened 
into the wall at the left of the picture, 
with lag screws. Goosenecks welded 
to the side of this outer frame support 
the express rail shown coming from 
the finishing department to the rear. 

By using this setup Odorless elimi- 
nates overhead obstructions and re- 





STOPS LINTING AS IT 
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Spray on every load 
(/ess than /¢ worth does the trick) 


NO-LINT 


BRIGHTENS 


—— 
Work comes Out LINT-FREE 
(even with mixed loads ) 








- 


-119 Dahlem Street 
Pittsburgh 6, Pa. 


Garments look brighter, newer 
(NO-LINT eliminates microscopic particles) 


IX PRODUCTS COMPANY 








duces shadows. The 2-inch-pipe sup- 
port also lends a neater look to the 
plant. 


Table Helps Assemblers 


This lightweight table is a great 
asset to the girls in the assembly de- 
partment of Virginia Cleaners at Ber- 
keley, California. The light pipe legs 
and casters make the unit completely 
portable, A piece of plywood atop the 
leg braces near the floor makes a 
handy rest for waste receptacles. 

A pair of parallel coil springs across 
the top of the table securely hold the 
invoices. There is the slightest amount 
of tension on the springs for extra se- 
curity. A drawer under the counter 
top provides storage space for inci- 
dental supplies. 


Chutes Speed Work 


Portable loading and unloading 
chutes from washers to extractor save 
plenty of space and eliminate manual 
lifting in the cleaning room at Esquire 
Cleaners, Chicago, Illinois. About a 
year ago plantowner Greg Gyann con- 
structed two trays of sheet metal. 
They measure 5 feet long by 3 feet 
wide and are connected to the pulley 
with metal supports. Ends were 
curved to fit the extractor when in 
use. 
Conveniently located over the 
washers and extractor in the cleaning 
room, the chutes can be raised 
or lowered as needed. Materials and 
labor costs ran approximately $150 for 
the two chutes. 
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now your 
choice 


| of 3 sizes... 


FY 


100 lbs. per load 
70 lbs. per load 


60 lbs. per load 





Here it is—the huge, magni- 
ficent Vic CENTURY—one of 
the largest dry cleaning ma- 
chines in the world for 
synthetic solvents — fully 
automatic—and now, avail- 
able in your choice of 3 ca- 
pacities. The largest—100 
Ibs. per load; the next size— 
70 Ibs. per load; the next, 60 
Ibs. per load—each one mas- 
sive, rugged, built for heavy 
duty—-yet each one preci- 
sion-designed to respond 
swiftly and proudly as a 


Roman soldier! 


so large... 
so finely built... available in single 
the captain of them all! or two bath systems. 
A free booklet on VIC’S CENTURY 


awaits your command... 
Dept. NJ-302 





MANUFACTURING COMPANY 


dedicated to helping \ 
1313 HAWTHORNE AVE. MINNEAPOLIS 3, MINN. 


your business grow 
ALL PRINCIPAL CITIES 


Sates AN D SER Ve 
27 
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The only Diatomite 


filter powder that does 
2 jobs at once for you 


1 Filters solvent sparkling clean. 


} Prevents static buildup and the linting, 
dusting, graying and dulling of colors 
which static causes. 


Dicalite 7 is a top-quality diatomite filter powder—none better—treated 
by an exclusive Dicalite process which makes the solvent conductive. It stops 
static, filters solvent (either petroleum or synthetic) brilliantly clear, and in 
the charged system it does not cut the charge. No other filter pewder is like 
Dicalite 7 or will do for you what Dicalite 7 does. 


Your supplier will furnish Dicalite 7 if you ask 
him for it by its full name ... DICALITE 7! 


Dicalite Department, Great Lakes Carbon Corporation 
612 So. Flower St., Los Angeles 17, Calif. 
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2 tape ways to speed work, save money 


OL Mark flaws and spots 


with “Scotch” No. 246 
Colored Tape 


Sticks at a touch to fabrics .. . re- 
moves easily . . . no adhesive residue. 
Comes in four bright colors — red, 
green, blue, yellow. Use one color for 
marking loose buttons, tears, etc., 
another for “spotting”. Speeds work 
flow, saves re-examination and rehan- 
dling time. 





2 attach invoices 


with “Scotch” Transparent 
Cellophane Tape 


Here's the neat, quick way to attach 
invoices to garment bags and packages! 
Single strip of tape, applied across top 
corner of ticket, prevents loss of ticket, 
eliminates pinning or stapling. Ticket is 
easily removed without damaging bag. 


See your supplier today for these 
work-saving tapes and handy dispensers 


EG. U.S. PAT. OFF 


SCOTCH Brand Tapes for the Cleaning Industry 


The term “SCOTCH” is a registered trademark of Minnesota Mining and Manufacturing Company, St. Paul 6, 
Minn. Export Sales Office: 99 Park Ave., New York 16, N. ¥. In Canada: P. O. Box 757, London, Ontario. 


Minnesota JUfinine ano ]\fanuracturinc COMPANY 
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TODAY 


a one girl unit producing 30 
quality finished shirts per hour. 


TOMORROW 


@ two girl unit producing 50-60 
quality finished shirts per hour. 





be 


PROVIDES FOR 
your FUTURE 


SHIRT FINISHING 
BUSINESS... 


..+@ more profitable future 
withoul adding a single new frtece of equipment! 
The easiest, most practical way to a profitable shirt finishing future . . . the UNIPRESS 
COMET ONE OR TWO GIRL SHIRT FINISHING UNIT! The UNIPRESS 
COMET keeps pace with your shirt finishing volume. It doubles production . . . 
simply by adding another operator. NO ADDITIONAL EQUIPMENT INVEST- 
MENT IS NEEDED. No rearrangement of equipment is necessary. Floor space 
is better utilized. 

And the COMET UNIT not only adapts itself to greater volume .. . 

it helps to build it! Shirts are quality finished to assure repeat 

business and win new customers. 

Send the coupon today and discover how the UNIPRESS 


ONE OR TWO GIRL COMET SHIRT FINISHING UNIT con 
fit into your future. 


FINER FINISHING FASTER WITH... 


™ UNIPRESS Company 


2814 Lyndale Avenue 
Minneapolis 8, Minnesota 
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Success story 


Here is a success story which has no parallel in the drycleaning industry 


INVENTED IN 1952 


In 1952 automatic moisture control was an unheard of 
technique. In March of that year Street’s Dr. 
Mathews read his paper to the delegates in attend- 
ance at the national convention of the American 
Chemical Society. His research on micelle structure 
in hydrocarbon solutions led to the invention and 
perfection of SrrREEtT’s ELECTRONIC CONDUCTIVITY 
ConTrROL UNIT. 


INTRODUCED IN 1953 


Street’s introduced Conpuctiviry CONTROL to the 
industry at the NID National Convention in 1953. 

There followed a spontaneous response which 
represented one of the most overwhelming votes of 
confidence ever witnessed in American industry. Ex- 
pressing complete confidence in the integrity of 
Street’s research staff, and the responsibility of 
Street’s management, over 2000 cleaners purchased 
a revolutionary apparatus sight unseen, with only 
the reputation of the manufacturer to guide them. 

This is all the more amazing when considering that 
before becoming eligible for Conpuctiviry CONTROL 
each plant was requested to convert to the 2-Bath 
method, so that all garments could be rinsed in dis- 
tilled solvent. 


CONFIRMED IN 1954 


The following year, 1954, Street’s utilized the facil- 
ities of NID, where a research fellowship was con- 
ducted over a period of three months. The results of 
this fellowship, reported in NID Bulletin F-14, con- 
firmed the results reported by the 2000 pioneers. 
The combination of 4% 886, Conpuctiviry Con- 


TROL and a separate distilled rinse later became 
identified as the Myce. PRrocEss, now recognized as 
the mark of distinction for drycleaners. 


5000 USERS BY 1956 


Having stood the scrutiny of the NID fellowship, 
and having proven its practicability in over 2000 
first-year installations, CONDUCTIVITY CONTROL was 
then ordered by thousands of additional cleaners for 
use in the 2-Bath method. By the close of 1956 over 
5000 installations had been made, and in four short 
years an industry was revolutionized. 

These 5000 alert plantowners were not impressed 
with the many fantastic short-cuts offered as sub- 
stitutes. The claims for no distillation, no separate 
rinse, no automatic moisture control and greatly re- 
duced concentrations of detergent failed to influence 
these 5000 thoughtful operators. 


SUCCESS PROVEN IN 1957 


Today the success of the Myce Process is more in 
evidence than ever before. Those who have had ex- 
tensive practical experience with the Mycret Proc- 
ESS are more than ever convinced that (1) automatic 
Conductivity Control is essential to uniformly safe water- 
soluble soil removal; (2) that a 4% charge cleans better 
than a dilute charge; (3) that Formula 886, even though 
dark in color, produces whiteness retention which is 
definitely superior to any of the light colored detergents; 
(4) that a separate rinse provides the only sure way of 
preventing streaks and swales when using a concen- 
trated charge; (5) that there is no substitute for distilla- 
tion, and that distillation of a rinse bath, instead of the 
charged bath, provides the only means of using a con- 
centrated charge with a detergent cost of less than 50c 
per hundred pounds of garments cleaned. 


YES, the development of the Myce. Process with Conpuctiviry CONTROL, 
and its acceptance in over 5000 of America’s leading plants, tells a success 
story which is unprecedented in the drycleaning industry. Others interested 
in the Myce, Process may enlist the services of one of Street’s 50 highly 
trained technicians. Write to R. R. Street & Co. Inc., 561 W. Monroe St., 


Chicago 6, U.S.A. 


COPYRIGHT 1957 MP-290 
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Convention Time 


There are two meetings coming up these next two months 
that all cleaners should make every effort to attend. The first is 
the annual convention of the National Institute of Drycleaning, 
to be held at Miami, Florida, January 15-18. 

The other is the Diamond Jubilee convention of the Ameri- 
can Institute of Laundering, to be held in Chicago, Illinois, 
February 26-March 1. There are many reasons why you should 
go to both shows. 

First, the NID sessions will be devoted completely to the 
problems, and their answers, that pertain to the drycleaning 
industry exclusively. Those who attend will pick up some 
profitable pointers on merchandising, training and quality. 

These are the three keys to continuing success for cleaners 
in the tough competitive year ahead. You will hear proven 
ideas that can turn an otherwise mediocre year into the great- 
est in your company’s history. The program lined up is the best 
one yet. On top of that, there are the wonderful Florida weather 
and sports to be enjoyed. It is truly a sugar-coated educational 
program. 

Similarly, the AIL exhibit show is a must for all progressive 
cleaners. While the lectures will be related to laundry, this is 
the only chance for cleaners to see equipment displayed this 
year. And much of that will be the latest in drycleaning ma- 
chinery. With the great interest in shirt laundering today, it 
will pay you to study the newest presses and washers available 
for your own expansion or replacement program. 

Our next issue will include a floor plan of the convention 
hall to help you locate the manufacturers and equipment of 
special interest to you. Our sister publication, Starchroom 
Laundry Journal, will have a booth and our editorial staff will 
be in attendance. We will be glad to see old friends and greet 
our new readers. We hope to see all of you, both in Miami and 
Chicago. Make your reservations now. 


Forecast 

Over the past several years we have brought you predictions 
of the industry's status for the ensuing year. In our February 
issue you will find the outlook for 1958 as it appears to the direc- 
tors of the National Institute of Drycleaning. 

Our own prediction is that the industry will grow about 3 
percent in the next 12 months. Last year saw a population in- 
crease of two million people. The country’s gross national 
product and disposable income are up over 1956. 

That 3 percent figure is the average. Cleaners who produce 
quality work with good service and advertise that fact will beat 
those figures. Those who don’t will be lucky to stay even. 
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Fellowship Study Analyzes 
Results of Finishing with 
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A Report on 


Drycleaning Halfway 
Around the World . . . 


By ART SCHUELKE 


PART Il: NEW ZEALAND 


WHAT IMMEDIATELY IM- 
PRESSED me with New Zealand was 
the beautiful lush green of the coun- 
tryside as seen from the air, Both Aus- 
tralia and New Zealand have one 
basically important commodity, grass. 
And that of New Zealand has a rich, 
deep hue unlike anything I have ever 
seen. 

It is said that half of the people in 
Australasia live off the backs of the 
sheep, and that is literally true, thanks 
to the wonderful grazing. New Zea- 
land has a little over two million peo- 
ple but it raises more than 40,000,000 
sheep. Dairy products are another im- 
portant commodity, and exporting of 
butter and cheese is a big factor in 
their economy. 

I was met at the airport by still an- 
other contingent of cleaners, including 
Norman Naismith of New Zealand 
Cleaners and Ray Hemus of Auckland 
Laundry Company. Also there was my 
very good friend, Harry Taylor of 
Wellington, who had driven several 
hundred miles to be on hand, 

An informal reception and cocktail 
party followed at Norman Naismith’s 
home that evening. Informal is the 
word, because that session finally 
ended around three in the morning. 

There was a golf date lined up for 
Sunday morning, but after a brief 
sightseeing trip the weeks of traveling 
and meeting people finally caught up 
with me. The golf game was deferred 
in favor of a few hours in bed at the 
hotel to catch up a bit. Then, Sunday 
evening, there was a more formal 
party at the Naismiths, attended by 
the outstanding business people of 
Auckland. 

The next day Harry Taylor and I 
drove to Wairakei, the convention 
town for the New Zealand conference. 
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It is in the center of the north island 
of New Zealand, in the heart of the 
thermal region. The Wairakei Hotel 
was one of the few I encountered on 
the trip that had central heating. This 
was supplied by nature, since the engi- 
neers have tapped the underground 
hot springs for the steam and water 
used for this purpose. 

Speaking of engineering projects, 
one of the most interesting I ever en- 
countered is the power development 
in this thermal region. The govern- 
ment has had a project under way for 
the past five years to tap the steam 
generated underground to operate a 
large electric power station. Wells are 
drilled for the superheated water, just 
as we might drill for oil. As this super- 
heated steam emerges through large 
pipes it is channeled to a generating 
station for conversion to electric 
power, Only in one other place in the 
world, in Italy, is a similar undertak- 
ing under way. 

Harry and I arrived in late after- 
noon, since our trip was delayed in 
Auckland by visits to the previously 
mentioned New Zealand Cleaners and 
the Auckland Laundry Company 
plants. In passing, let me say that the 
finest drycleaning operation I have 
ever seen, anywhere, was that of the 
New Zealand Cleaners in Auckland. 
Run by two brothers, Norman and 
Stuart Naismith, it is the epitome of 
good management, excellent workflow 
and impeccable housekeeping. A fur- 
ther story will be devoted to this plant 
in greater detail. 

The balance of Monday was de- 
voted to getting acquainted with the 
early arriving New Zealanders for the 
convention which opened the next 
day. On Tuesday morning, September 
24, the registrants were welcomed by 














How Do 
New Zealand Plants 
Compare With Ours? 


FORTUNATELY, the dollar prob- 
lem is nowhere near as acute in 
New Zealand as it is in Australia. 
As a result, American equipment, de- 
tergents and other supplies are wide- 
ly used. . . . It is difficult to realize 
one is not in the States while in one 
of the cleaning plants there. 

That is, except for the everpresent 
unpleasant solvent odor. New Zea- 
landers are also obliged to use foul- 
smelling petroleum solvent. 
Within the past year they were given 
permission to buy perk and synthetic 
equipment. Each week sees more 
and more plants converting to this 
type of solvent. 








The methods and techniques em- 
ployed in New Zealand are Ameri- 
can, whereas Australia seems to fol- 
low the British pattern. (Due 
perhaps to the difference in money 
exchange restrictions.) While New 
Zealanders have some bobtail and 
agency operations, they are nowhere 
near as prevalent as in Australia. 


So far, in neither country have 
cleaners gone in for shirt operations. 
It will come about in a few years, I 
feel certain. . . . Most laundries offer 
weekly service, which makes them 
vulnerable. Their prices are compar- 
able with ours. 

Drycleaning prices in Australasia 
are on a par with those of the states, 
too. . . . Labor is cheaper, on the 
other hand, but this is offset by high 
supply and equipment costs. 

For example, very few plants use 
hangers or bags. Most orders are 
wrapped in kraft paper. Bags and 
hangers are so costly that their use 
would wipe out the profit complete- 
ly, for most plants. . . . We don’t 
know how lucky we are. 

We are also fortunate so far as 
delivery of supplies is concerned. 
In both countries the cleaners have 
to wait months for everything. Three 
or four months is par for the course. 

On the matter of assistance from 
the allied trades people, I never be- 
fore realized how good we have it 
here. All the engineering advice, lay- 
out service, not to mention mainte- 
nance assistance, are pretty generally 
taken for granted by us, Overseas 
these luxuries are practically un- 
known. 

Necessity has made plantowners 
“down under” pretty self-sufficient. 
In spite of the handicaps under 
which they operate, they produce 
quality and service as good as can 
be found anywhere in the world. 











No bobtailers for this plant. Fleet of Taylors Lid., Wellington, New Zealand, is company-owned. Note uniformed salesmen 


R. Boord, member of Parliament from 
the district. An official photograph was 
then taken of the group, and I gave 
a talk on industry trends in America. 


After lunch a panel discussed Insti- 
tutional laundry problems. They 
talked about linen control and opera- 
tional problems. An official cocktail 


Epitome in drycleaning for layout, housekeeping, management practices is New Zealand 
Cleaners in Auckland. Top view shows cleaning room, above spotting department. Good light- 
ing, air conditioning, slickrails and excellent housekeeping ere some of reasons this plant is 


best I've ever seen 
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party followed. That night we were 
entertained by an amateur theatrical 
group from the nearby town of Re- 
poroa. 

The next two days of business ses- 
sions followed the general pattern of 
any typical American meeting. There 
was an excellent discussion by G. P. 
Gryer on fuel efficiency in oil-fired 
boilers. Then Ian L. O'Hara talked on 
sales promotion. I covered sales con- 
trol, and K. K. Sedgfield discoursed on 
laundry layouts. Steam trapping came 
in for its share of the meeting, thanks 
to R. W. Dingle. 

Not much was overlooked. Even 
safety was discussed, by N. A. Dun- 
shea. There were separate panel dis- 
cussions for laundry and drycleaning 
and official business closed with my 
talk on the industry's fate in the com- 
ing year. 


Sentimental send-off 


On Thursday night the official ban- 
quet took place. After this occurred 
another event that I shall never forget. 
J. A. Higgs of Wellington, last year’s 
president, and A. R. Hemus of Auck- 
land, newly elected president, gave 
farewell messages. I was overwhelmed 
by their very gracious remarks about 
my contribution to the convention, On 
top of that, I was presented a scroll, 
elaborately lettered, making me an 
honorary Kiwi, or New Zealander. 

I then received an autograph book 
signed by every one at the convention. 
And that wasn’t all, They also pre- 
sented me with a Moari prayer rug, 
with my name sewed on in block let- 
ters, The “rug” is like an auto robe, 
and is made of the finest New Zealand 
wool. I also received a Moari cere- 
monial hood, a very colorful cloth cap. 

To top it off, the group sang “For 
He’s a Jolly Good Fellow” and a cou- 
ple other numbers, leaving me just 
about in tears. Like Elvis Presley, I 
was all shook up and could hardly 
thank them for their kindness. 

On Friday a golf tournament was 
on the schedule, but I passed this up 
to motor to Napier and Hastings. 
These two cities are on the southeast- 
ern coast of the north island, some 90 
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Here is the better way 
to solve your 
selling problems! 


The “PROFIT-MAKER” 
... the service that 
lives up) to its name! 


Unique “‘Profit-Maker’’ service 





removes all guesswork from merchandising! 


How does your ’57 volume com- 
pare with ’56? What share of your 
market do you serve now? Do you 
use newspaper advertising cor- 
rectly? Should you use a radio 
program...or spots? Is TV a good 
buy for you? When is Direct Mail 
a good bet? How should you ad- 
vertise against price competition? 
Can route men lzarn to sell more? 


Answers to every one of these 
questions is supplied by this 
Profit-Maker service exclusive to 
all Sanitone licensees. It is 
Emery’s way of helping the 
Sanitone Dry Cleaner meet suc- 
cessfully today’s competitive con- 
ditions. Write to learn how you, 
too, can make profitable use of the 
Sanitone Program. 








New! Zorro Costume Play Bags 
help you reach mothers through kids. Sturdy garment bags have big, lifelike 
— of Zorro—hero of the new ABC-TV show presented b Walt 
tudios. Kids put ’em on to pretend they’re Zorro. Donald 
available. Both exclusive with Sanitone licensees. 


Disney 
uck bags also 








SANITONE Dry Cleaning Service 


A Division of Emery Industries Inc. - Carew Tower, Cincinnati 2, Ohio 
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Typical New Zealand cal! office. This one in Hastings is operated by firm that was one of 


first to install synthetic cleaning in the country 


miles from Wairakei. But what a 90- 
mile drive! It is dirt road, over three 
mountain ranges. In several spots the 
road is only single lane, usually near 
the very summits. Quite breathtaking. 

Harry Taylor and I visited plants 
he owns in these two cities, then went 
on to Wellington where he lives. We 
arrived there Saturday evening, and I 
stayed at his beautiful home which 
has a gorgeous view of Wellington 
harbor. 

The first half of Sunday was spent 
sightseeing, taking in both the scenic 
beauty of this wonderful city and the 
drycleaning plants. In the afternoon 
there was a special tea, given by John 
Higgs. He invited the leading plant- 
owners of the area and their wives to 
his palatial home. 

On Monday, September 30, there 
was a press conference, then a special 
luncheon in my honor sponsored by 
the Wellington District Association of 
Launderers, Dry Cleaners and Dyers. 
Among the guests was the Honorable 
E. H. Halstead, Minister of Industries 
and Commerce for New Zealand, I 
had the privilege of tendering him an- 
other scroll from our Secretary of 
Commerce, Sinclair Weeks, to the 
cleaners and launderers of New Zea- 
land, After a short talk I was thanked 
by the group’s president, R. A. Ander- 
son, and given a beautiful pair of 
greenstone-and-gold cuff links. 

That night Joan and Harry Taylor 
had a cocktail party for me, attended 
by close to 50 people at their home. 
Cocktail party! It started in late after- 
noon and lasted until] about two the 
next morning. 

The next day there was a 10-minute 
radio interview, which I understand 
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was later taped throughout the coun- 
try over the national network of New 
Zealand. I also had an opportunity 
those last two days in Wellington to 
inspect several leading laundry and 
cleaning plants, including Hygienic 
Laundry, owned by Arthur Roberts 
and his brother, as well as Wellington 
Cleaners, operated by my friend, John 
Higgs. The last function attended in 
Wellington was another meeting on 
Tuesday night. 


Scenery and socializing 


Early the next day I flew to the 
southernmost city of any consequence 
in the south island of New Zealand, 
the lovely place called Dunedin. Inci- 
dentally, this flight includes a magnifi- 
cent view of New Zealand’s Alps, an 
outstanding mountain range. I must 
say that these people are hiding their 
light under a bushel basket. They 
have some of the most spectacular 
scenic spots to be found anywhere in 
the world. If American free enterprise 
had a whack at it, the country could 
become a tourist mecca. The same 
applies to Australia, too. 

Dunedin is largely populated with 
Scots, hence its name. It even looks 
like Scotland. One of its leading laun- 
dry and drycleaning plantowners, 
Percy Wellington, met me at the air- 
port. I was given a tour of the area, 
and the chance to visit two or three 
plants. Somehow or other, we found 
time to squeeze in another press inter- 
view before the afternoon ended. 

This was followed by a cocktail 
party and reception attended by a 
dozen or more important businessmen 
in the city. The evening was spent at 


the home of V. C. Preen, who operates 
a fine drycleaning business in Dune- 
din. 

The next morning, Thursday, Octo- 
ber 3, Percy Wellington drove me on 
the first leg of my journey north to 
Christchurch. En route we stopped for 
tea at the plant of G. Martin in 
Oamaru. We arrived at Timaru in 
time to have lunch with J. Preen and 
A. R. Woods, who own plants in that 
city. I then inspected Mr. Preen’s 
plant and was met there by Derek 
Taylor, son of Charles Taylor who op- 
erates Taylor's Cleaners and Dyers in 
Christchurch. 

The two of us drove to Christ- 
church, arriving in the early evening. 
That night his brother Murray and 
wife Rona had a dinner party at their 
home. The next day included a noon- 
time cocktail party attended by some 
20 plantowners and their wives, That 
night a complimentary dinner was 
given for me by the Canterbury and 
Westland Branch of the New Zealand 
Federation of Launderers, Dry Clean- 
ers and Dyers. 

Saturday, October 5, was my de- 
parture date from Christchurch, But 
before I left I inspected the plant of 
Kay Mortenson who runs the Nu-Way 
Cleaners, to add to those of the other 
two or three plants seen in Christ- 
church. That afternoon a contingent 
of cleaners saw me off at the airport 
as I left for Auckland once more. 

The plane landed at Auckland air- 
port in late afternoon, where my 
friend, Ray Hemus, met me. After 
checking into the hotel, we went to 
his home for a farewell cocktail party, 
followed by a dinner attended by 
other cleaners, Among them were 
Norman and Winnie Naismith, who 
treated me to dinner at their home the 
next day just before I left for America. 

On Sunday afternoon I boarded a 
Pan-American flight which took me to 
Nandi, Fiji Islands, once more. There 
we transferred to another ship for the 
long flight to Hawaii, with a stop at 
Canton Island on the way. 

I had promised myself some time 
in Honolulu. I stopped over for two 
glorious days to rest, catch my breath 
and reflect on the wonderful things 
that had happened during the four 
whirlwind weeks just passed. 

As I write this, many weeks after 
my return home, every moment of the 
trip is crystal-clear in my mind. I shall 
never forget the warmth and hospi- 
tality of the wonderful people of both 
countries and all they did for me. I 
have never seen cleaners so eager for 
information, for ideas on how to im- 
prove. I only hope I was able to leave 
them with some suggestions to at least 
partially repay them for their over- 
whelming kindness. # # 
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NOW ;; the time- 


to build your volume 
and make more money! 














WITH A Pin 2X 1-GIRL SHIRT UNIT 


HERE’S HOW—Y ou can build day-in and day-out drycleaning 
volume—lIF you do shirts—and, IF you do shirts 
properly with a Pantex One-Girl Unit. 


HERE’S WHY—Simplified, trouble-free operation. anicx 
Operators can do more shirts with finer quality on a 


fast-service basis. Check your Pantex representative 
find out why you should invest in nothing less ANTEX MANUFACTURING CORPORATION 
than a Pantex One-Girl Unit. a an CS 





A Tribute to “MISS MIKE”... 


For 30 years a diligent worker for the drycleaning industry 


TO PAY TRIBUTE to a person as 
loved and respected as Miss Edna M. 
Michelsen is not an easy task, Sifting 
and sorting the various praises award- 
ed her by her so many friends is a 
job in itself. But we would like to 
thank “Miss Mike,” as she is affection- 
ately known, for the great services and 
heart-warming loyalty she devoted to 
building up both the National Institute 
of Drycleaning and the industry as a 
whole. 

So here goes, hats off to our Miss 
Mike. 

Born in Los Angeles, Miss Mike re- 
versed Greeley’s advice and “went 
East” in 1918 to work as a clerk for 
the Government Bureau of Standards. 
She looked through the papers for a 
place to stay and came up with an ad 
for a “California-type bungalow” in 
Chevy Chase, Maryland, a suburb of 
Washington. 

She took the room and soon became 
a member of the Robert Kirchmyer 
family. In fact, she was there nearly 
40 years, which is a story in itself. 
When she came young Bob Kirch- 
myer, now a lawyer and an appliance 
distributor in the Washington area, 
was but 10 years old. She stayed there 
while he grew up, married and raised 
six children of his own, aged four to 
seventeen. 

When the building of the present 
Institute in Silver Spring was complet- 
ed in the fall of 1927, Miss Mike 
was asked to come along by the late 
C. C, Hubbard, the school’s first di- 
rector of education. Officially she was 
the school’s registrar. Unofficially, her 
duties were many and varied. 

Probably the two men who were 
closest to Miss Mike’s work at the In- 
stitute were George P. Fulton, cur- 
rent general manager of NID, who 
has been there since 1934, and Ross 
A. Wright, an instructor in all phases 
of finishing in the general course, Mr. 
Wright, who joined the Institute be- 
fore the second World War, has been 
elected by the Alumni Society to suc- 
ceed Miss Mike as secretary-treasurer. 

Mr. Fulton remembers Paul Trim- 
ble, former managing executive of 
NID and former editor of NATIONAL 
CLEANER & Dyer, saying that Miss 


40 


Mike was the best secretary he had 
ever known. 

But Mr, Fulton feels that she was 
more than a good secretary. She was 
an excellent writer with a clear style, 
besides being a real scholar with a 
complete command of the English 
language. 

Because she was so adept at putting 
ideas in the written word, the Insti- 
tute decided to capitalize on her capa- 
bilities by recruiting her to help edit 
all of the text books published by the 
NID. This entailed night work and 
meant translating speakers’ lecture 
notes and drycleaning shop talk, But 
Miss Mike always came through. 

Mr. Fulton was also impressed with 
her artistic sense, particularly her abil- 
ity to construct scale models and de- 
sign attractive posters, As an example 
of her talents, Miss Mike designed the 
first exhibit booth the Institute ever 
displayed to a national convention. 
Until her retirement she was in charge 
of the NID display booth and always 
did the bulk of the work of designing 
it. 

She was also in charge of a mat ad- 
vertising service the Institute once had 
and she was in charge of the field serv- 
ice. Somehow, Mr. Fulton recalls, 
things always got started from her 
office. 


Graduates’ friend 


Ross Wright can look back on Miss 
Mike’s influence and is reminded that 
it was she who got grads jobs when 
they were unemployed and it was she 
who wrote letters of encouragement 
when the going got tough during de- 
pression days. Ross also remembers 
that when World War II broke out 
and many grads went into the serv- 
ice, the Institute’s first lady personally 
wrote all the servicemen. Most of 
them wrote in return, But as the num- 
ber of men in the armed forces in- 
creased, it became difficult for Miss 
Mike to write individual letters. So 
she initiated a news letter which she 
edited. The latter told about others 
in the service, giving their names, 
their regiments, APO numbers, fleet 
numbers, etc. It was through these let- 


ters that the servicemen received from 
Mike that they often were able to get 
together with fellow grads for a very 
happy reunion, 

Mr. Wright says that Miss Mike 
still keeps up her correspondence with 
students and grads and her enthusiasm 
for the Alumni Society has been 
swelled since her departure from the 
Institute. She is now secretary of the 
Pi Chapter in the Los Angeles area. 

But Miss Mike’s energy didn’t stop 
with the Institute work, She had an 
active social life, particularly among 
the members of the Bethesda-Chevy 
Chase Zonta Club, a professional as- 
sociation of women holding executive 
positions in business. It is the equiva- 
lent of the Rotary Club. For the past 
two years Mike had been president of 
the local Zonta. And one loyal mem- 
ber said that if she hadn’t moved to 
the West Coast, they would have 
elected her president forever, Mike 
was as popular there as she was at the 
Institute. 

As a type of climax to her tenure at 
the Institute, Miss Michelsen, as the 
Institute’s historian, prepared and 
wrote a 50-year history of the NID, 
entitled “Remembering the Years— 
1907-1957.” The book was distributed 
to the thousands who registered for 
the Golden Anniversary Convention 
of the National Institute of Dryclean- 
ing held last year at Atlantic City. The 
300-page history book traces the 
growth of the NID and the industry 
it serves. The book’s 70 illustrations 
show scenes from the NID’s early his- 
tory to the present buildings and the 
modern facilities that have been 
added. 

Since Miss Mike had never written 
a history before, Stripe, NID pub- 
lication, asked, “How did you go 
about it?” 

Whereupon Miss Mike replied, “I 
just read everything I could. All the 
yearbooks of the National Association, 
the early publications on drycleaning, 
the managing executives’ reports, tech- 
nical bulletins, trade journals, old Re- 
porter bulletins—everything!” It was 
typical of Miss Mike’s thoroughness. 

And so Miss Mike has left the ranks 
of the Institute to go back to her West 
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Miss Mike at work on her recently published 
book, ‘Remembering the Years—1907-1957" 


Coast birthplace. She has equipped 
her apartment in Los Angeles on a 
do-it-yourself basis and it is really 
quite attractive, reported Jack Ireland, 
Alumni Society president, after a re- 
cent visit. The television set which 
was given her in 1956 by the Alumni 
Society occupies a prominent place in 
her scheme of living. Jack found she 
was delighted with the fact that she 
was just like a drycleaner now. 

She boasted, “I'm on the mailing 
list at NID and get all their bulletins 
and publications. I also get many of 
the trade journals.” 


Future looks rosy 


And what is Miss Mike’s reaction to 
retirement? At a recent party held 
for her on her way to Los Angeles 
by Dick and Marge Kelley of Melody 
Cleaners in Oklahoma City she was 
asked, “Aren't you going to find it hard 
to retire?” 

Quick on the trigger, as always, 
Miss Mike retorted, “Well, I'll tell you. 
I woke up this morning about 8 
o'clock, fixed my breakfast, read the 
morning paper, then listened to TV 
and wrote some letters, and it didn’t 
bother me a bit that the Kelleys were 
up at 5:00 a.m. and off to work. So 
I don’t think I will have too much 
trouble retiring.” 

We don’t think so either, Miss Mike. 
Best of luck! # # 
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How a Few of Her Friends 
Feel About “Miss Mike” = 


“I sincerely believe without the efforts and the time spent by Miss Mike 
in the early days of our NID Alumni Society, it would not be what it is 
today ... She was a mother to all... She will be remembered and missed 


by more members of our industry than anyone ever connected with it.” 
... Al Fligor, Lang’s Dry Cleaning, Chillicothe, Ohio 


‘Many times I'd bring in a visiting parent of a student and she'd amaze 
them both (the student and the parent) by telling little items about their son 
that meant so much to the parents.” 

. .- John Ireland, Caled Corp., NID Alumni President, Washington, D.C. 


“All I can say about Mike is that I’ve never heard her make an unkind 
remark about anybody, and she can always see the good side of people and 
things. She loves children and I know my children love to have her around. 
I’ve never known anyone so thoughtful or sincere. She has a way of making 
you feel ‘special’.” 

... Mrs. John P. Gray, Kansas City, Missouri 


“T'll always remember the hours, days and nights that Miss Michelsen 
spent in keeping every NID graduate working during the ‘dark days’ of 
1930, 1931, 1932, 1933 and 1934. Never at any time were there over eight 
names of graduates on her ‘job list’ and no one will ever know how much 
time, effort and hard work went into this ‘seeing her boys had a job.’ I know, 
because I was one of those boys.” 

...C. B. Kasson, Vice-President, R.R. Street & Co., Inc., Chicago, Illinois 


“I only knew Miss Mike since August of '55 when I came to the Institute, 
but believe she is one of the most genuine persons I have ever had the pleasure 
of knowing.” 

..-John J. Daly, Public Relations Director, NID 


“We don't know of another person in our industry who is so loved and 
highly thought of as she is. She is indeed one in a million and we will always 
be grateful that we had the opportunity to know and to work with her and 
to be counted among her multitude of friends.” 

. .. Dick and Marge Kelley, Melody Cleaners, Oklahoma City, Oklahoma 


“Miss Mike always thinks young and was always able to associate herself 
and talk that person’s language. She was never too busy to do a favor even 
though you knew when you asked her she was extremely busy. She was 
always understanding.” 

. . . Virginia Wilder, General Office Supervisor, NID 


“Regardless of how long any graduate was gone from Silver Spring, 
whenever he returned to visit her, Miss Mike would stand up and call him, 
without hesitation, by his first name.” 

.. . Judd Randlett, NID 


“Students liked her because she was always helpful, sincere and was a 
genuine person. They would recognize this as soon as they arrived at the 
Institute and never forgot it... The Institute was mighty lucky to be able 
to be blessed with Miss Mike's services for 30 years.” 

. . - George Fulton, General Manager, NID 


“‘Miss Mike was always a great humanitarian and she was more than a 
friend . .. If there is anyone who would exemplify the expression ‘above and 
beyond the call of duty, it certainly would be our dear Miss Mike.” 

..- Ross A. Wright, NID 


“She was more like a big sister to me. In fact, in many ways I could 
confide in her more than I could in my parents. She was always ready to 
pitch in and do everything that struck us as fun, such as going to movies 
on Saturday afternoons or sailing or anything like that.” 

. .. Robert Kirchmyer, Lawyer, Chevy Chase, Maryland 





GIVING YOU YOUR CHOICE OF 
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NO SWEETENER POWDERS, © 
NO DISTILLATION! 


xxx TRIPLE STRENGTH «x 


SUPER ACTIVATED CARBON TEAMED WITH 
DOUBLE 
STRENGTH 


NOW. axy cleaner with present equipment can use CHARGE-NO MUMS 


HOW? ONLY ADCO’S MIRACLE METHOD OF CLEANING 


can produce “the most gorgeous cleaning you've ever seen’’... without 
rinse, sweetener powders or distillation! 


1. ONLY “BLACK MAGIC”, Super Activated Carbon, CONTROLS com- 


pletely the condition of your solvent in the filter without the use of 
sweetener powders or distillation! 


“BLACK MAGIC” 
A. Removes color from your solvent. 
B. Removes fatty acids from your solvent. 
c. Removes non-volatile matter from your Solvent. 


(old obsolete carbons only remove color) 


2. ADCO’S XXX Dri-Sheen Double Strength, a concentrated detergent, 
adds a minimum of non-volatiles to your system — perfect companion 
to “Black Magic”. 


Therefore, by controlling the condition of your solvent in the filter by 
the use of ‘‘Black Magic’’, instead of by the use of sweetener powders 
and distillation, you keep your solvent pure and sweet continuously. 


END RESULT: 


Controlling the condition of your solvent in the filter, without loss of 
soap... solvent stays pure and clean, therefore, the ‘‘clean’”’ moisture 
you add remains clean. Redeposition or graying of garments impos- 
sible under these perfect conditions. 


MEANS: 


1. Tremendous savings in soap costs. 

2. Tremendous savings in distillation costs. 

3. Tremendous savings in time and labor. 

4. Tremendous improvement in quality of cleaning. 


Make us prove to you in your plant at our expense that Adco’s new Miracle 
Method will also work for you. Pee 


dco, INC., SEDALIA, MO., U.S.A. 


Manufacturing Chemists since 1908 
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Left: A worksheet is prepored for each lampshede processed. Right: Outer fabrics and trims are identified with fabric tags, placed in nylon nets 


and processed in regular silk loads 


There's a Bright Future in Lampshades 


Specialized sideline is excellent way to build new business 


MANY PLANTOWNERS who spe- 
cialize in draperies and _ slipcovers 
often neglect another valuable source 
of revenue for the household finishing 
department simply because they think 
it’s too much trouble. 

Processing lampshades is a relative- 
ly easy job and offers a high rate of 
profit for Bridgeport Cleaners, Chi- 
cago, Illinois. As plantowner Joseph 
LaMonica says, “We spend a lot of 
time and effort doing a thorough job 


By HARRY YEATES 


on lampshades and we know that it’s 
attracted additional business from 
many satisfied customers in the neigh- 
borhood.” 

Unlike other household items, most 
lampshades are not cleaned regularly. 
Therefore, they are examined by the 
plantowner in the presence of the cus- 
tomer. The degree of soil, type of 
frame construction and condition of 
the trimming determine the effective- 
ness of processing. With the excep- 


tion of some extremely faded velvet 
fabrics most lampshades—acetate, ny- 
lon and lace—turn out with excellent 
results. 


Diagram guide 

A permanent check-sheet is pre- 
pared before each lampshade is pro- 
cessed by the plant. Information con- 
sists of a rough sketch of the shade, 
the exact location of all trimmings, 


Left: Linings are immersed in co solution of soap and water, then scrubbed with sponge until clean. Right: Linings are feathered with dry 
towels around frame and joints, hung in drying room 
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e ‘New ih Delign... aa 
Now from Prosperity comes an entirely new dh CJ New i in Efficiency eee 


cleaning machine to give you the best combination of 
quality, capacity, and efficient use of floor space — the 
Prosperity 55! 

The NEW PROSPERITY 55 is the most practical for 
on-the-premise cleaning . .. generous 55 Ib. load ca- 
pacity .. . open-pocket cylinder . . . reversing action .. . 
end door loading and unloading . . . single or two bath 

. fully automatic, plus new and startling features. 

Send for advance information. 


Copyright 1958, The Prosperity Company. 


04 Vik AUG 


20 booths (No. 377 to 386, 427 to 436) of completely new equipment at the A.1.L. Show in Chicago, February 26-March 2 
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Cellophane wrap gives professional touch to lampshade before it is delivered 


measurements from top to bottom plus 
the diameter of the frame at each end. 
A notation is made if any special re- 
pair work is required, This might in- 
clude renewing the lining, replacing 
trimmings, soldering broken 
frames, etc. If the lampshade has re- 
movable sections at the top or base, 
this is noted on the description sheet. 
The customer's 


worn 


name, address and 
telephone number are also included. 

Outer coverings and trim are re- 
from the lampshade. Each 
part of every order is 
marked and identified with a prenum- 
bered fabric tag, The tag is pinned to 
the frame and on each strip of trim- 


moved 
component 


ming 


Trim processed separately 


Processing the trim parts depends 
upon the degree of soil. After marking, 
the outer cover and trimmings are 
placed in nylon nets, Fringed trim- 
mings are tied securely together to 
prevent fraying. They are then proc- 
essed in the cleaning machine during 
a regular silk load, At the end of the 
cycle each order is sorted by the 
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number on the day-tag and placed 
on a hanger. Each item is pressed or 
steamed and then they are grouped 
together as an order awaiting reas- 
sembly. 

The majority of lampshade linings 
are hand-washed by the plantowner. 
Each frame is immersed in a tub con- 
taining 4 gallons of warm water, 4 
ounces of liquid soap and 2 ounces 
of solvent designed to cut excessive 
soil or stains. 


Care at every step 


After the lampshade has been com- 
pletely saturated in the solution it is 
gently scrubbed with a sponge until 
the fabric has been thoroughly 
washed. A scrubbrush should not be 
used in this step of the operation, 
since it might cause damage to the 
delicate lining fabric. Although lin- 
ings might have a tendency to loosen 
when immersed in the solution they 
will regain their original stiffness when 
completely dried. 

Each lampshade is rinsed in clear 
water and dried with bath towels on 
a table adjacent to the tub. Special 


care is taken to make sure that the 
fabric is thoroughly feathered with 
clean, dry towels, especially over the 
frames and supporting joints. 

The operator then ties the lamp- 
shade to a hanger with string, mak- 
ing sure that the shade is handled by 
the top frame so as not to soil the 
wet fabric with fingermarks. 

The lampshade is hung in a drying 
room for approximately one hour. 
Since some silk linings have a ten- 
dency to crack in excessive heat, the 
drying room temperature should not 
exceed 95 degrees. 

If the lampshade shows slight rust 
marks around the edge of the frame 
after drying it can be feathered again 
with a damp bath towel containing a 
few drops of rust remover. 

The outer covering, trims, etc., are 
assembled on the frame and sewed in 
place. 

Each order is wrapped in clear cel- 
lophane to add a professional touch 
to the job before delivery to the cus- 
tomer. 

Faded covers and linings are often 
replaced by the plantowner. He pur- 
chased approximately $200 worth of 
fabric and trimmings in various 
widths to take care of any special re- 
pair work that might be involved. A 
stock of stiffening material is also 
kept in the plant to replace swirled 
borders which occasionally appear in 
the design of some lampshades. 


Year-round profits 


The majority of fabric lampshades 
brought to the plant usually vary in 
retail price from $25 to $40. So most 
housewives are willing to pay a sub- 
stantial price to have them cleaned 
rather than replace the original lamp- 
shade with a new one. 

Last year the plant processed ap- 
proximately 200 lampshades at an av- 
erage retail price of $12.50 per cus- 
tomer. Prices are based on the amount 
of time and material used on each 
lampshade. It ordinarily takes two 
hours to complete an order. 

To test the effectiveness of the serv- 
ice among people in the neighborhood, 
the plantowner inserted an inch-and-a- 
half advertisement in the local classi- 
fied telephone directory calling atten- 
tion to the lampshade cleaning service. 
A keyed line in the advertisement says 
“Ask for Miss White.” At least two 
or three calls per week are received 
by the plant asking for estimates on 
lampshade processing as a result of 
the keyed advertisement. This—in ad- 
dition to word of mouth advertising 
from satisfied housewives in the com- 
munity—has helped to make this a 
profitable business all year round. # # 
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= HOw CAN YOu 
MAKE MORE MONEY? 


» 


Ee 
_ 
we 
2 


Sh. 
ae) 


IF YOU WANT 


TO PROSPER 
USE THE 


PROSPERITY” 
GET. sis 0ve, 


Lune, Mr. Duy Cleanth, you're entitled Let Prosperity put you into the shirt finishing 


to your day dreams of greater security in life; the business right now. You can pay for the equipment 
luxury of a high-powered car; the guarantee of a in a short time . . . and the rest is pure gravy . . . 
college education for the kids; a comfortable home — _ substantial extra income that will bring you the things 
and eventually, happy retirement. you want. 

Prosperity can give you all these things. The plan And, as a turn-about, shirt finishing process in your 
works by itself, because you have already started. Asa _— premises will increase your dry cleaning profits. 
dry cleaner, you're in on the ground floor for soaring Let us talk it over. Write, wire or phone us: 
profits. Customers walk in and out of your establish- Copyright 1958, The Prosperity Company 
ment every day, keeping money in their pockets that 
abe prin om _ your cash epee ; - = com- 

ined your dry cleaning service with shirt finishing. 

These customers oveler a one-stop purchase .. . “lhe PROS 
don’t let them get away. Perhaps you are farming out SYNTHETIC CLEANING PUAIfTS end GARMENT MAINWUPACTUNSRS 
the small amount of casual shirt business you get now, 
but that’s only piggy-bank finance. 


© Latent PRONE 
ae US Pe OO 


Main Office and Factory, Syracuse 1, N.Y Sales, Service and Parts in Principal Cities 


© 20 booths — 377 to 386, 427 to 436 — of completely new Prosperity equipment at the A.1.L. Show in Chicago, Feb. 26 to Mar. 2. 
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HAVE YOU SEEN THIS LABEL LATELY? 


If not... you certainly will! 


Kontrol, even though it's still quite new on the dry cleaning detergent 
market, is really a seasoned product. It was field tested for several years 
in many prominent, well-run plants and received their wholehearted 
approval. 


Kontrol sales are rising by leaps and bounds . . . so why not get on the 
bandwagon? Use the detergent designed for over-all dry cleaning effi- 
ciency—week in and week out. 


Call your Eaton jobber right now for more information. 


If you don't have your copy of Eaton's Dry Cleaning Story write for it 
today. 


EATON CHEMICAL AND DYESTUFF COMPANY 
1490 Franklin Street, Detroit 7, Michigan 


Canadian Plants: Toronto and Windsor 
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SPOTTING MADE EASY. . . 


with these practical step-by-step instructions 


Part: - BASIC TOOLS 


THE SPOTTER, like any craftsman, 
must know the fundamentals of the 
equipment with which he works, A 
spotter who does not know how to 
handle a steam gun is about the equal 
of a carpenter who cannot saw a board 
straight. 

It doesn’t take long to become ac- 
quainted with the tools of the spotter, 
but to learn how to handle them cor- 
rectly is another matter, And so there 
are many spotters who for one reason 
or another have not learned the fun- 
damentals of the tools they use. Let’s 
start with the steam gun. 


The steam gun 


One of the first things the spotter 
must learn is to “feather out.” This 
is done by spraying the outer edge of 
a wet area with a fine mist of water. 
In this manner the sharp line of de- 
marcation between the dry fabric and 
the wet fabric is broken down or 
“feathered out.” The spotted area then 
begins to dry out from the dry fabric 
gradually toward the center of the 
wet area, When the area dries out 
evenly in this manner toward the cen- 
ter of the spotted area the chances of 
“ringing” are minimized. 

Years ago this feathering-out oper- 
ation was done by the use of an atom- 
izer bottle or jar into which the spotter 
blew, providing a water spray. Many 
oldtimers may well recall working 
with such a blow bottle. A natural 
development was the water spray gun, 
followed about 20 years ago by the 
steam gun which is so commonly used 
today. 

While the water spray gun stil] has 
its uses, both at the various pieces of 
finishing equipment and on the spot- 
ting board, the steam spotting gun 
has many advantages. Primarily, these 
are: (1) it is faster to work with, and 
(2) the water used in the wet steam 
is both warm and distilled (meaning 
also that it is soft). But while there 
are advantages there also are hazards 
in the use of a steam gun. Not ob- 
serving some of the rules can mean 
fabric damage, color loss or both. The 
following are fundamental: 


Keep the steam gun moving. The rea- 
son for this rule is that if the pressure 
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By CORT ANTONSON 


of the steam gun is allowed to play 
on one area for too long a time, a 
spreading of weave can occur in some 
loosely woven fabrics. 


Hold the steam gun 2 to 3 inches 
from the fabric. The temperature at 
the nozzle of a steam gun is 350 de- 
grees. This in itself should be enough 
said but all too often spotters will 
work directly on the fabric in an effort 





We are proud to announce a 
new series on spotting, beginning 
with this article. Down-to-earth 
practical tips will come to you 
monthly from Cort Antonson, the 
nationally known authority on the 
subject. 

You won't find any “ivory tower” 
theories in this and the subsequent 
articles. Cort has spent his life on 
the subject. He taught spotting at 
the National Institute of Dryclean- 
ing and now devotes every work- 
ing day to visiting the cleaning 
and spotting departments of plants 
around the country. 

We know you will find his com- 
ments helpful and profitable to 
you. Should his remarks raise any 
questions in your mind, send them 
to us. We will get the answers for 
you.—EpbiTor 











to literally blast out the stain, On the 
other hand, at 2 to 3 inches away 
from the nozzle, even the hand can 
be held in the steam without burning. 

When this rule is disobeyed several 
damages can occur. One is a loss of 
color. This is most pronounced on fab- 
rics such as cotton where all too often 
the dyestuff lies on the surface of the 
yarns. Close blasting with the steam 
gun is sufficient to blast this surface 
dye from the yarn, causing a loss of 
color coinciding with the motion of 
the steam gun. Another damage can 
be spreading of weave that occurs 
with loosely woven fabrics. Also, when 
the nozzle is very close to woolen fab- 
ries, actual felting of the wool yarns 
can take place. So by way of empha- 
sis, keep it moving and keep it 2 to 3 
inches from the fabric. 


It is advisable to operate the steam 
gun at 65 to 70 pounds steam pres- 
sure. Too high steam pressure means 
not only too high pressure but also 
too high heat. Too low steam pressure 
means too wet steam. 


The spotting board 


The spotting board has been de- 
signed to make it easier for a spotter 
to look over a garment and to work 
on the stains he finds. Most of the 
modern boards are equipped with a 
steam gun, water gun, with air pres- 
sure and with vacuum, 

We have spoken of the steam gun 
but it also is handy to have a water 
gun on the board in the event an area 
of the garment needs to be made thor- 
oughly wet, or in case a large area of 
a garment needs to be wet, as in spray- 
ing out a lining. 

Air pressure and vacuum are cer- 
tainly valuable aids to the spotter 
when he wishes to dry up a spotted 
area quickly. He may wish to do this 
for the purpose of seeing whether or 
not the stain has been removed or he 
may wish to dry the spotted area fast 
to prevent a ring from forming. For, 
in spite of careful feathering out, 
working on fabrics treated with siz- 
ings and resins presents a problem in 
ringing. Fast drying of the spotted 
area by using both air and vacuum 
at the same time sometimes helps pre- 
vent this ringing. 

Vacuum also makes it possible to 
confine the water used in spotting to 
a much smaller area. This is done by 
using the foot on the vacuum pedal 
and on the steam pedal at the same 
time, The fact that they are side by 
side makes this possible. In this man- 
ner the steam and water are drawn 
down into the drain trough under the 
board instead of spreading throughout 
a large area of the garment. 

Some boards are equipped with a 
glass section built into the front end. 
This acts as a smooth tamping area 
and has advantages for this purpose. 
However, when you have such a glass 
surface keep in mind that rust re- 
movers, being hydrofluoric acid, will 
etch glass. Place a: towel between the 
fabric and the glass when using rust 


Continued on page 54 
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Ajax 
AIR-OPERATED 


DRY 
CLEANING 
PRESSES 


Pressure Delivery Unit 
Has only one moving part 
- « » requires no adjusting 
mechanism. The designed 
simplicity of AJAX Presses 
gives you greater production 
at the lowest cost. 


Sensitive Pressure 
Any desired pressure imme- 
diately for perfect finishing. 
Only AJAX gives you the 
amazing sensitive pressure 
for fine, soft, “NO-SHINE” 


January, 1958 


— ce 
PP 


TO BETTER 
PRESSING 





sc OPES 
Ca N > 
Touch Bar : ——* 
Control A 
\,\ 


finishing. Your customers can 
actually notice the differ- 
ence, 


Table Length 
Touch-bar Controi 


Gives operator greater safe- 
ty and convenience. Oper- 
ator makes lay, drops hand, 
and down comes the head. 
No groping for concealed 
buttons or levers. Also oper- 
ates with foot control to 
relieve fatigue. 


lf you have a 
pressing problem phone 
EMpire 3-2743 or write 

AJAX PRESSES 
, Salt Lake City, Utah 


SINCE 1929 


SALT LAKE CITY 
UTAH 





there’s much more 
to 1t than meets 


the eye! ol 


COLUMBIA 


h.r.t.* oil or gas fired boiler 


CONSERVATIVE RATINGS 
ALLOW FOR BONUS 
STEAM CAPACITIES! 


The little ones can sure surprise you. It’s 
a pleasant money-saving surprise when 
you learn that not only do Columbia 
boilers have a greater capacity than most 
boilers with the same ratings—but that a 
larger combustion volume allows for over- 
firing and greater heating surfaces help 

roduce more steam at higher efficiencies. 
These are facts that often eliminate the 
need (and expense) of additional boiler 
capacities. They’re just part of the Columbia 
steam economy story. The coupon below 
will bring you the rest. 


eeeeeeeeeeeeeeeeeeeeeeeeeeeeeeee 
COLUMBIA BOILER CO. OF POTTSTOWN 
DEPT. NC-18 POTTSTOWN, PA. 


Gentlemen: 

Give us the facts on the superiority of your HRT 
boiler as it pertains to our operation. We understand 
there is no obligation, and we won't be aggressively 
solicited. 

Firm Name 

Address 

My name is 


Position 


eteeeeeeceeeeeeeeeeee & 


eeereeeeeee ee eee eee eeeeeeeeeeeeeee 
*Horizontal Return Type, units suitable for firing by gas, light or heavy oils, for inter- 
changeable firing by gas or oil. Available in sizes 2 to 60 hp. 


COLUMBIA BOILER CO. of POTTSTOWN / Factory & OFFICES: POTTSTOWN, PENNSYLVANIA 
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hy ne 


COMBINATION GIVES YOU ALL 
THESE OUTSTANDING 
ADVANTAGES 


PB OPEN POCKET CONSTRUCTION 
delivers maximum mechanical wash 
action ... eliminates worrisome 
weighing and dividing of loads. No 
inching. 


PB viBRATION FREE 
no expensive foundation or slab re- 
quired. No bolting down. Easily 
moved, when necessary. 


P COMPLETELY SELF-BALANCING 
evenly distributes every load. Free 
from operator abuse because 
machine will not spin until balanced. 


> EXCLUSIVE DUAL-MATIC 
CONTROLS 
four complete 30 minute wash 
cycles. Ideal for every type opera- 
tion. 


PB DOOR INTERLOCK 


standard equipment to meet all 
safety requirements. 











40 |b. capacity combination 
illustrated 4 





If you evaluate equipment in terms 
of production, savings, speed, labor 
and supplies, then you'll find out 
vad ete Chane ans Ga HAM MORID 
ready found. . . No other machine 


can mean so much to your plant as STAINLESS STEEL 


the Hammond Laundry Washer- . 
Extractor. It will be the smartest Laundry 
equipment investment you've ever 


made. WASHER -~ EXTRACTOR 


See your nearest Hammond Distributor, or write direct 
to factory right away. 


LAUNDRY - CLEANING 
MACHINERY COMPANY 


woe —_ >, eee 
AMMOND BU} ING WACO T 


January, 1958 





Continued from page 50 
removers. Otherwise dark spots will 
result from the etching that takes 
place. 

Boards with Monel metal screens 
are to be preferred over the perfor- 
ated-screen type. The reason for this 
is that on acetate and any fusible type 
of fabric the heat of the steam used 
against these perforations will cause 
a moire pattern like the perforations 
themselves. And usually these cannot 
be removed by finishing. When work- 
ing on perforated-screen boards it is 
advisable to use toweling between the 
perforations and the fabric when a 
fusible or thermoplastic type of fiber 
is being spotted. 

Finally, let’s not forget that both 
the Monel screen and perforated tops 
are made so that they can be removed 
and the drain trough cleaned. Noth- 
ing is quite so exasperating as to be 
working on a board and have the 
slurry lying in the drain tray splash 
up through, the screen onto the gar- 
ment. The drain tray should be 
cleaned thoroughly once a week—and 
check to see that the drain outlet from 
the drain tray is not plugged with 
lint, etc. Keeping this drain outlet 
open will mean less contamination col- 
lecting in the tray itself. 

Also, the container under the drain 
outlet does get full. Don't let it over- 
flow on the floor. Those containers 
ure easily removed, and a sewer drain 
can’t be toc far away. 


Lighting the board 


It’s hard to beat natural north light 
when you are working on a spotting 
board. However, natural light isn’t al- 
ways cooperative so usually some type 
of artificial light is necessary above the 
spotting board. Probably one of the 
spotters greatest annoyances is to 
have sunlight or natural light hitting 
at an angle that reduces his vision. 
When this situation occurs it is far 
better to pull down the shades and 
rely on artificial light. 

The old type incandescent light 
contained so much yellow that under 
it many stains were very difficult to 
see. Today fluorescent lights that 


OILY-TYPE 


closely approximate daylight are most 
generally used. In some _ instances 
where the spotting board is located in 
the drycleaning room (petroleum), 
mercury-type lights are required. 

In any event, good light should be 
provided over the board. Without 
such lighting even a man with 20-20 
vision is bound to miss a lot of stains. 
You can miss them with good light- 
ing, let alone with a poor light con- 
dition. From 30 to 50 foot candles of 
light are needed. Local power com- 
panies are only too glad to make 
proper lighting recommendations. 


The spatula 


This tool can be made of either 
bone or Monel metal. Some boards in- 
clude spatulas as standard equipment. 
Whether of bone or metal, the edges 
should not be sharp nor the end 
sharply pointed. Much damage can be 
done with the spatula but on the other 
hand it can often be used to good ad- 
vantage. It depends on how it is used. 

The purpose of the spatula is not to 
dig out stains but to help in breaking 
up the stain so it can be dissolved 
more easily. For example, a blood 
stain that forms a rather hard surface 
and edge can be removed more easily 
if a spatula is used to break up this 
surface. A paint stain can also be 
removed when the crust of it is brok- 
en, giving the solvent a better chance 
to work, 

But the spatula is not on the board 
for the purpose of digging out stains. 
Its edges should be used carefully. 
Any digging with a spatula most 
certainly will result in color loss due 
to crocking off of dyestuff on many 
hard fabrics such as taffetas, and also 
on cottons, particularly cotton cordu- 
roys. Use it with a rubbing action 
back and forth over the stains—but 
no digging. 


Brushes 


Spotting brushes vary considerably 
in size. Generally speaking, a one- 
inch brush is the most popular for 
spotting dresses. The very small brush 
seems a bit awkward to use; larger 


VOLATILE-TYPE PAINT REMOVER 
PAINT 
i  baaee (ol me be 2 

28% ACETIC ACID 
ENERAL FORMULA 


+ 


RUS REMOVER 


REMOVER 


AMMONIA 
WET SP 

NEUTRAL 
DIGESTER 


size brushes tend to wet out too large 
an area and are just a bit too large 
for the job. Larger brushes, are, of 
course, more practical when it comes 
to spotting woolen loads. Some of 
the larger brushes also come with 
short handles that make them easier 
to use in a brushing capacity. 

The bristles of the brush were for- 
merly made from hair. Today almost 
all of the bristles are nylon. 

The white bristle brush has always 
designated the brush to be used only 
on the wet side, while the black bristle 
brush is used when spotting on the 
dry side. 

For the most part brushes should 
be used with a tamping action on the 
stain. The purpose is to break up the 
crust of the stain, making it more solu- 
ble to the spotting agent being used. 
This tamping should be done with a 
wrist action rather than swinging from 
the elbow. The primary reason for de- 
veloping this wrist action is so that the 
spotter will be able to lift his arm at 
the end of a day’s work. Using a wrist 
action does not tire the muscles in the 
arm and can give a more uniform 
tamping action. 

There are times when a brushing 
action is justified but the danger is in 
causing a spreading of the weave on 
loosely woven fabrics. But on hard 
woolens and other hard-textured 
fabrics a light brushing stroke is often 
all that is required in removing a sim- 
ple food spot. In fact, the great major- 
ity of food spots on woolens can be re- 
moved by the use of a brush dipped 
in a pan of water containing a neutral 
wetting agent and stroked across the 
built-up food spot. Of course, if the 
stain is absorbed then it must be 
flushed from within the fabric itself, 
which would call for the steam gun 
rather than the brushing action of a 
brush. 

Severe brushing with a hard nylon 
brush against some hard fabrics such 
as cotton twills, acetates, taffetas and 
satins can in many cases cause a 
crocking off of dyestuff, just as we 
stated a spatula could. When in doubt 
use a tamping action—it’s safer. 

Get in the habit of laying the brush, 
when not in use, on the spotting board 
with the bristles down. This gives the 
bristles a chance to dry out and does 
not allow the water to run down into 
the wood backing. Water soaking into 
this wooden back will soon cause it to 
split. 

It is a good policy to clean your 
brushes occasionally. This often can 
be done by using an old comb to re- 
move the lint from the bristles, then 
with the steam gun flushing any re- 
maining lint or fuzz from within the 
bristles. Continued on page 56 
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NEED 
MORE CAPACITY? 
MAKE THE SWITCH 


TO DEODORIZED 
APCO 125! 


Deodorized Apco 125 cuts tum- 
bling time in half, boosting tumbler 
poundage potential. It permits re- 
duced tumbling temperatures, min- 
imizing wrinkles and enabling fin- 
ishers to process more garments 
per hour. Get the whole story on 
Deo 125 from your Stod - Sol 
distributor! 


me NAPHTHAS (RRS Reena 
PRODUCERS © REFINERS 


ANDERSON-PRICHARD (10 (oyioedlin 


OKLAHOMA CITY, OKLA. 


BRANCH OFFICES IN ALL PRINCIPAL CITIES 
January, 1958 





Continued from page 54 
Spray tanks 


The spray tank has been used for 
many years. It has become very popu- 
lar recently with the advent of 
charged-system operation and the al- 
most universal use of moisture-carry- 
ing detergents. The tank will vary 
in size from 5-gallon capacity to small- 
er ones of approximately 2-gallon size. 
Pressure is built up in these tanks 
either by using the hand pump with 
which most of them are equipped or 
by the use of an air injection valve 
and the air compressor. From 20 to 


40 pounds pressure will give a good 
fine spray. 

There are many commercial spot- 
ting agents sold as “spray spotters” 
that are designed for use in one of 
these tanks. Garments that are heavily 
soiled can be sprayed down either 
before cleaning or after they have 
been run through the washer. Many 
plants prespot dresses in this manner 
and prespot any heavily soiled pants, 
shirts, jackets, etc. It can be done 
quickly and with a minimum of effort. 
This stitch in time saves nine in pass- 
ups once the load has been cleaned. 

Other plants do not prespot any 





heat Your feager tifed- 


All will vastly improve the 
a SIU bemelaleMel-laielgutelsa-min 
each department of your plant 


PRE-MARKED STRIP TAG CO., 


MAIL COUPON TODAY 


| 3232 India $t., San Diego 12, Calif. 


} Mail me your NEW, FREE Instructions Catalog of 
Pre-printed Marking and Identification Tags! 


12-57 N.C. D. 


PRE-MARKED, the 


Industrys 


Name for STRIP-TAGS 





of the garments but after they have 
been cleaned the “culls” or rejects are 
picked out. They are then spray-spot- 
ted in the soiled areas and are re- 
cleaned as a rerun load. By this meth- 
od the soiled areas receive greater 
water-soluble-soil-removal _ efficiency 
which very often converts a garment 
into a pass-up, once it’s recleaned. 


Spotting bottles 


Until plastic came into vogue the 
spotting bottle usually chosen was a 
ground-glass-droppered 2-ounce bot- 
tle. The dropper made it convenient 
to apply a small amount of the spot- 
ting chemical; the fact that is was 
ground to fit the bottle made it easy 
to remove and replace and there was 
no loss from evaporation, The small 
plastic squeeze bottle is now available 
but in the realm of the small 2-ounce 
size the dropper bottle is preferred. 
The large bottle seems more conveni- 
ent in plastic where squeezing re- 
places shaking. 

The small ground-glass-droppered 
2-ounce bottle is a bit expensive. And 
if the spotter has a mania for break- 
ing glassware, maybe plastic is the 
best bet. 

But whether plastic or ground-glass- 
dropper type, much can be saved over 
a year’s time if the bottle is such that 
a drop or two of a spotting agent can 
be applied rather than a splash of it 
from a large shaker bottle. 

It is advisable to arrange the spot- 
ting bottles on the board in a system- 
atic fashion. This arrangement can 
suit the spotter’s fancy but it is well 
to have those most commonly used to 
the front and to separate the dry-side 
and wet-side spotting agents. In some 
instances the wet-side spotting agents 
are separated according to whether 
they are acid, alkaline or neutral. The 
diagram on page 54 is typical of one 
arrangement that might be used. 

These for the most part are the 
standard pieces of equipment on a 
spotting board. In addition, there is 
need for cheesecloth and toweling. It 
also is good to have available some 
inch-square pieces of white blotting 
paper. These can be used to advan- 
tage when it is necessary to determine 
how a dyestuff behaves to acids, alka- 
lis or any other spotting agents. 

The small thread counter also is a 
valuable aid, making it possible to 
look at a stain under magnification. 
From this magnification a stain can be 
studied to see if it is built up or ab- 
sorbed or whether it is lying in be- 
tween the yarns. It also will reveal any 
slight fiber damage present. 

Now that we are equipped, the next 
article will discuss the four techniques 
by which stains are removed. # # 
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These nearby parts depots 
mean fast service 
when you need it. 


Seattle, Washington Chicago, Illinois 

San Francisco, California Cincinnati, Ohio 

Los Angeles, California Kenilworth, New Jersey 
Dallas, Texas Rochester, New York 
Atlanta, Georgia 


Nine depots, each fully stocked with thousands of 
essential parts, are the backbone of American’s extensive 
nationwide service network. Strategically located 
throughout the country, these depots are geared to 
provide fast, emergency service wherever you may be. 


In the normal course of operating a dry cleaning plant, 
the need for repair parts arises from time to time. 
This need not be a major problem — that is, if fast, 
dependable parts delivery is available nearby. 


Many times, in response to emergency phone calls, parts are 
shipped from American depots within the hour by the 
fastest possible means. Our records show that of all 

the orders received for repair parts, more than 70 per cent 
are shipped the same day! This kind of fast service in 
emergencies is another important way you get 

more from American. 


You get more from 


merican 


American Cleaners Equipment Co., Cincinnati 12, Ohio 
Division of The American Laundry Machinery Company 





Location of headquarters Hotel 
McAllister and other points of 
interest in Miami and Miami 
Beach area 


MIAMI 
PROGRAM 


49th Annual Convention and Exhibit 
National Institute of Drycleaning 
Miami, Florida January 15-18, 1958 


TUESDAY, JANUARY 14 
2:00-8:00 p.m. Registration, Sun Room, McAllister Hotel 


WEDNESDAY, JANUARY 15 
8:30-11:30 a.m. Registration, Sun Room, McAllister Hotel 
12:00 noon-4:30 p.m. Registration, Municipal Auditorium 
2:00 p.m. Convention session, Municipal Auditorium. Pre- 
siding, Frank A. Prather, president, NID 
Motion picture—''Crossroads" 
Call to order and introduction of officers—frank 
A. Prather 
“Modernizing Management''—Ffrank A. Prather 
“What's Ahead for Business’’—Warren D. Mul- 
lin, associate editor, Kiplinger Washington 
Agency 
‘Spirit of Service’’ awords presented by President 
Prather, assisted by William Ll. Browne, direc- 
tor of public relations, NID 
“Ropes of Gold'’"—Dr. Kenneth McFarland, edu- 
cational consultant, General Motors Corpo- 
ration 
Registration, Sun Room, McAllister Hote! 
“Tropical Night," get-together party and dance, 
Roney Plaza Hotel, Miami Beach 


5:00-7:30 p.m. 
9:00 p.m. 


THURSDAY, JANUARY 16 

9:00 a.m.-5:00 p.m. Registration, Municipal Auditorium 

9:00 a.m. Convention session, Municipal Auditorium. Pre- 
siding, Walter R. Duncan, past president, 
NID 


Moti ict 





picture—'‘Yardsticks for Tomorrow" 
“A Yardstick for Drycleaning Quality’ —William 
8. White, director of education, NID 


January, 1958 


Evening 


FRIDAY, JANUARY 17 


“How To Use a Quality Yardstick’'"—Charies Rig- 
gott, industrial engineer, NID 

“Profits From Do-Overs"—W. P, Hamlin, Utopia 
Cleaners, Birmingham, Alabama 

“Planned Prestige That Pays"’—Richard Fox, Fox 
Cleaners, Dayton, Ohio 

“Focus on Fabrics’’—Dr. Dorothy S. Lyle, direc- 
tor of consumer relations, NID 

“How To Hold Your Customers Without a Rope" 
—Dr. Royal Garff, professor of marketing, 
University of Utah 

Convention session, Municipal Avditorium. Pre- 
siding, Jack Stacey, director District 12, NID 

Motion picture-—‘‘Productivity—Key to Plenty" 

“Effective Creotive Thinking’—Dr. Bernard B. 
Goldner, LaSalle College, Philadelphia, Penn- 
sylvania. Audience participation in “‘brain- 
storming’ of industry problems 

Organized group visits to dog races and other 
places of entertainment 


9:00 a.m.-5:00 p.m. Registration, Municipal Auditorium 


9:00 a.m. 


Convention Session, Municipal Auditorium. Pre- 
siding, Robert E. Kizer, director District 8, NID 
Motion picture—''The Case of Officer Hallibrand” 
Panel—"Scouting for Good Customer Relations 
Programs" 
Art Schuelke, editor, National Cleaner & Dyer 
Ken Th , editor, Ameri Drycleaner 
Len Fiddle, editor, Cleaning & Laundry World 
Stan Daley, editor, Cleaning & Laundry Age 
Ben Ginsberg, editor, The Guide 
Presentation——‘‘NID's New Aids to Customer Re- 
lations" 
William L. Browne, director of public relations, 
NID 
John Jay Daly, publicity manager, NID 
Thomas J. . supervisor of sales train- 
ing, NID 
“Adam Didn't Understand Eve, Either’—Ben 
Johnson, television commentator, KMBC-TV, 
Kansas City, Missouri 
Brainstorming meetings, Flagler Room, McAllister 
Hotel. Presiding, Dr. Bernard B. Goldner 
Convention session, Municipal Auditorium. Pre- 
siding, Frank A. Prather 
Motion picture—"Sun, Sand and Surf," traveling 
guide to Miami area 


Style show 
Continued on page 62 
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oom SN mat says: 


“To attract friends fast and save big HOVT MANUFACTURING CORP. 


money, be sure your recilaimers have 


Hoy? features.” 


HOYT 


See Hoyt’s Super Special Contribution to the Industry 


NEW ; 7 Nut’ RECLAIMER 


At last, after months of laboratory and field testing, Hoyt’s new “Steem-Mist” 
Reclaimer is no longer a rumor — it’s an actual, exciting fact! This stainless steel 
unit is now in the regular Hoyt line. 


Prove for yourself there’s no other reclaimer anything like it. With “Steem-Mist”, 
operators report 


@ No more lint problems—mix lights and darks in a common load ¢ Natural 
moisture restored . . . finishing time greatly reduced . . . tremendous savings 
made @ Garments revitalized — handle and feel like new 


And, of course, in addition to the exclusive “Steem-Mist” feature, you get all these 
other exclusive Hoyt features — cool down cycle .. . reclamation during cooling 
. . large, easily cleaned lint trap . . . widest range of 
sizes (don’t limit your profits by too large or too 

small reclaimers). 


14 Forge Road, Westport, Mass. 
OK, Jean, send me the “Steem-Mist” story. 
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Hoyt Dryers, from the smallest to the largest, are designed to save 
time and cut operating costs. They give you every automatic control 
you'll find on any dryer — and, as a bonus, those other exclusive HOYT 
features that make the whale of a difference in the volume you handle 
and the profits you bank. 


DORVERETTE, JR. Fast small 
dryer, single unit. Capacity 16 
Ib. d.w. Ideal spotting tumbler. 


DUO-DRI Ideal small orn. 
Capacity 32 Ib. d.w., cwin d 

— (16 Ib. per unit). Han ies 
individual loads, like diapers, 
etc., to perfection. Separate 
automatic controls and heaters. 


ALL-PURPOSE CABINET New. Not only a reclaiming cabinet but 
a once-through dryin, ms cabinet. Just imagine the implications of 
this cabinet in view of the rapid strides being made today in sizing, 
mothproofing, and waterproofing 


Coin-Metered Dryers available. 


Mayle rs 


MAIL THIS COUPON TODAY! 


HOYT 


January, 1958 


WESTPORT Fastest medium size dryer. 


ity 50 Ib. d.w. Basket 
(largest for capacity) 374%" x 304". 


Fully automatic controls. 


BIG BERTHA Gient dryer. Capacity 115 Ib. d.w., 18% greater 
capacity than og large dryers. Basket 54” x PF gt it Cangas is 
easily unloaded: No wasted cool-down period necessary to permit 
Operator to unload. 


HOYT MANUFACTURING CORP. 
14 Forge Road « Westport, Mass. 


Send information 
C) Dryerette, Jr. 
C) Duo-Dri 
C) Westport 


C) All-Purpose Cabinet 
0) Big Bertha 











AUTOMATIC DRYERS AND RECLAIMERS 
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MIAMI PROGRAM —Continued from page 59 


SATURDAY, JANUARY 18 
9:00.12 noon Registration, Municipal Auditorium 
9:00 o.m Convention session, Municipal Auditorium. Pre- 
siding, Frederick E. Bowers, vice-president, NID 
Your Future Hangs in the Closet'"—Ray and 
Edith Vermeers, Poris Cleaners, Spokane, 
Washington 
Automation's Place in Drycleaning''—Gerald 
Scott, Midwest Research Institute, Kansas City, 
Missouri 
Improving Textile Performance'—Charies W. 
Dorn, textile counselor; former research direc- 
tor, J. C. Penney Company 


The Year in Research'’—Dr. Joseph R. Wiebush, 


ROYAL GARFF 


DR. DOROTHY LYLE 


CHARLES R. RIGGOTT 


ROBERT T. GRAHAM FREDERICK E. BOWERS 


director of research, NID. Assisted by Robert 
T. Graham, supervisor of textile and product 
testing, NID, and W. Clay Hardin, chief ana- 
lyst, NID 

“Meeting Our New Challenges"’——Walter R. Dun- 
can, past president, NID 

NID business meeting 

Adjournment 

Annual banquet, floor show and dance, Munici- 
pal Auditorium 

Drawing of grand prize—1958 Edsel Ranger 
hardtop sedan. Winner must be present 


12:00 noon 


7:30 p.m. 


NOTE: Door prizes will be awarded at the end of the convention ses- 
sions on Wednesday afternoon, Thursday morning, Thursday afternoon, 
Friday morning and Saturday morning. 


JOHN JAY DALY FRANK A. PRATHER 


| Oe 


WILLIAM L. BROWNE 


WILLIAM B. WHITE DR. JOSEPH R. WIEBUSH 
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am finlex 


STANDARD LAUNDRY & CLEANING MACHINERY CO. 


“=NERCURY 


AO}0-matic corporation 


ae recognized for their su- 
perior efficiency and long serv- 
ice life, Marlow self-priming 
centrifugal pumps have become 
the standard of comparison in 

the drycleaning in- 








The Leaders Look To 


MARLOW! 


dustry. Leading 
manufacturers of dry- 
cleaning machines 
now use Marlow self- 
priming pumps as 
standard equipment 
on their units. 


These “leaders” use 








T= WASHE 


COMBINATION WASHER-EXTRACTOR 
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DIVISION OF 





Midland Park, New Jersey 


Marlows because the 
pumps perform consistently, 
with no fall-off in capacity 
These rugged, space-saving self- 
primers are quiet in operation. 
With Marlows, there are fewer 
shutdowns...less maintenance. 
Marlow’s proved mechanical- 
shaft seal eliminates leakage 
and solvent loss. A dry, clean 
and trouble-free performance is 


now the rule in the washroom. 


For new machines, plant mod- 
ernization or replacement, 
make your next drycleaning 
pump a Marlow. For complete 
information, write for Bulletin 
DC-04 and the name of your 
Marlow dealer. 


BELL & GOSSETT CO. 


Longview, Texas @ Morton Grove, Illinois 





Are Your Inspectors Properly Trained? 


Here is a job breakdown for a 
standardized procedure . . . 


THOUSANDS OF WORDS have 
been written about proper procedures 
for the various production jobs in a 
cleaning plant. There are volumes on 
cleaning techniques, spotting, finishing 
and repairs, Yet the most important 
job, inspection, has been practically 
ignored in that a job breakdown has 
not been offered. 

This article is written to establish 


By LAURA HERRMANN PORTERFIELD 


standard procedures for the inspector. 
It will eliminate the haphazard exam- 
ination that might exist in some plants. 
It can help you tighten up quality con- 
trol. The methods to be explained 
might speed up workflow. 

W» shall not attempt to set up qual- 
ity standards, That is up to the indi- 
vidual plantowner to do. “Quality” is 
a nebulous term. The degree of qual- 











ity hinges on what the market de- 
mands, on the price structure of any 
given cleaner, on his pride of accom- 
plishment. 

Suffice it to say that if the inspector 
does a slipshod job, by whatever 
standards your plant sets, the customer 
will not be as careless in her examina- 
tion. She might be motivated to try 
another cleaner. Just as it is important 


Job Breakdown: Trousers, Slacks and Shorts 


IMPORTANT STEPS and KEY POINTS 


1. Examine both legs of trousers. 
a. Always look first for spots, sec- 
ond sewing, third finishing. 
b. Lift top leg of trousers to inspect 
insides of both legs and then lift both 
legs to inspect outside of underleg. 


2. Check cuffs of trousers. 
a. Be sure all four tack stitchings 
are secure. 
b. Run fingers under tackings and 


Operator inspects trouser creases (left); cuffs for 


along inside of cuff to be sure all lint, 
etc., has been removed. 

c. Open legs at cuffs to be sure 
cuffs are securely sewed all the way 
around. 


3. Check front and back creases for dou- 
ble crease. 


. Reverse hanger and check day tag. 

a. If there is special information on 

day or lot tag be sure this has been 
taken care of. 


5. Inspect tops of trousers. 

a. Run fingers along inside crotch 
seam for breaks in stitching. 

b. Check inside crotch for finishing 
by flipping trouser leg halfway back 
to see if there are wrinkles. 

c. Check for pocket impressions and 
seam impressions. 

d. Work zipper to be sure it is 
functioning properly. 

e. Check buttons or hooks at fly as 
well as buttons and hooks and eyes 
at placket of slacks. 


tacking, inside hems (center); waistband and fly for zipper, buttons, special instructions 
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il, it’s built for service! 


Today, it’s more important than ever that 
your equipment give dependable, trouble-free 
performance. A dryer that can’t take the 
load means reduced profits for you. So, join 
your fellow drycleaners who are turning to 
Cissell for the dryer that’s built for service! 


2, It’s a real time-saver! 


With the famous Cissell 8-STAGE HEAT 
CONTROL, operator sets control for the heat 
he wants and forgets it! There’s no fumbling 
around—no guesswork. With Cissell’s 8 
FIXED stages of heat, temperature is pos- 
itively maintained—and every drycleaner 
knows how important this is! 





What makes the Cissell Dryer 


33, it’s so easy to maintain! 


Even in space-saving, side-by-side installa- 
tions, Cissell Dryers can be serviced quickly, 
easily. For example, the basket can be 
removed in LESS THAN ONE MINUTE. 
Cissell Dryer features combine to give you 
DRYING AT ITS VERY BEST! Want proof? 
Just ask the man who uses a Cissell Dryer! 


W. M. CISSELL MFG. CO., INC. — LOUISVILLE 1, KY. 


Pacific Coast Office: 4823 W. Jefferson Bivd., Los Angeles. 
Foreign Distributors write Export Dept.—Cable Code “CISSELL"’. 


Cissell Steam-Heated Drycle: 

Gasket: 36° 18", 36" 90", SE" wat, ALSO 
AVAILABLE: Cissell Gas-Fired or Steam-Heated 
Laundry Dryers: Double Basket “Twin”; Single 
Basket 36” x 18”, 36” x 30”, 42” x 42”, 
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Above: Inside of suit coat is inspected for rips, tears, etc. Operator also checks for spots, poor 
finishing of lining. Top right: Both sleeves are inspected for correct number of buttons, inside 


cuff for correct tacking of lining 


Job Breakdown: Men’s Suit Coats, 
Overcoats, Jackets ... Ladies’ Coats, 

Suit Jackets, Cardigans ... Children’s 
Coats, Jackets ... All Open-Front Garments 


IMPORTANT STEPS and KEY POINTS 


1. Check lining or inside of garment. 

a. With left hand at back of neck 
of garment and holding onto the 
hanger, open the right-hand side of 
coat with the right hand. 

b. Look for sewing, finishing and 
spots, starting at right shoulder around 
armhole 

c. Release left hand at neck and 
inspect down inside of right side of 
garment, holding open with both 
hands; continue to inspect across back 
of garment and over to left side and 
up to neckline. 

d. Check for inside button on 
men’s double-breasted suit. 


2. Inspect outside of garment. 

a. Start at left sleeve, checking 
armhole and down sleeve, and to in- 
side of cuff. Check for buttons on 
cuffs. 

b. Inspect left side of coat, and over 
to right side, checking pockets for rips 
and buttons, and proceed down right 
sleeve. 


3. Reverse garment and inspect. 
a. Start at neckline for sewing and 
smooth collar finishing. 
b. Check armholes 
sleeves. 
c. Continue down back of garment, 
holding hemline with both hands. 


and down 











to make a certain sequence of lays 
when finishing a garment, so it is im- 
portant to follow a pattern when in- 
specting. 


Different inspection methods 


Inspection can be done two ways— 
stationary or roving. For stationary 
inspection the garments are exam- 
ined at a fixed point within the plant. 
The work from the finishers comes to 
this station via slickrails or conveyor. 

It is good practice to provide the 
inspection department with a finishing 
board for small touch-ups. Similarly, 
it should be near the sewing depart- 
ment to save steps. 

Some larger plants also have a spot- 
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ting board in the inspection depart- 
ment. This precludes the possibility of 
garments falling out of their lots and 
creating short orders in the assembly 
department, Stationary inspection is 
by far the most popular method in 
use today. 

Roving inspection has its good 
points, however. In this case the in- 
spector goes to each finisher and 
checks the work at the finishing sta- 
tion. This system helps keep the work 
intact within its lot and avoids delay 
on refinishing. 

With this setup the inspector gener- 
ally takes care of minor repair jobs 
herself. This would include small seam 
rips, hooks and eyes or snaps, The 
operator is equipped with a smal] table 


Center: Look for flap, front facing impres- 
sions. Above: Match buttons to buttonholes 


containing thread and other sewing 
supplies. The only garments that are 
diverted are those requiring respotting 
or major repairs. 

Some larger plants have all gar- 
ments inspected after spotting and be- 
fore finishing to cut down the respot 
work, 


Some necessary supplies 


Regardless of which system is used, 
the inspector should be equipped with 
a small dry brush. The operator should 
also have a lint-removing device, pins 
or sticky tape (to show spotters or 
seamstresses where work is to be 
done), a scissors and good lighting. 
She should also have a pencil and note 
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NORTH, SOUTH, EAST, WEST 


Customers Demand a 


SOFT, NO-SHINE FINISH 


Get it easier... faster with a 


CISSELL 
FORM FINISHER 


% No Foot Pedals 
% Fully Automatic 





% Air and Steam at the same time 
% Controlled Air Pressure 


Checked the quality of your finishing lately? Remember, your 
customers check it continuously. Meet their demand for a 
soft, no-shine finish with equipment built to do the job. Even 
hard-to-work materials that demand air while steaming are LEVER ADJUSTED NYLON FORM 
finished beautifully. 

The Cissell Form Finisher is FULLY AUTOMATIC (No 
Foot Pedals.) The Cissell Time Switch does the job! Operator 
can do other work while the Cissell Form Finisher steams, 
dries and cuts off automatically. Levers regulate size of nylon 
form at waist, hip and lower positions by moving back and 
forth in a horizontal motion and quickly locking into posi- 


tion. Finish any size garment—from the smallest child’s to 
ide 


CISSELL BUILT TIME SWITCH 


the largest adult’s. Air pressure adjustable from minimum to 
maximum or to any intermediate stage. Superb construction— 
the kind you expect from Cissell. 


CISSELL FORM FINISHER with one set of #11 Sleevers, one set 
of #24 Sleevers, and one Cissell Vent Clamp, $530 F.O.B. Louis- W. M. CISSELL MFG. co., INC. 


ville, Ky. Guaranteed for one year against manufacturer's defects. LOUISVILLE 1, KENTUCKY 
Pacific Coast Office: 4823 W. Jefferson 


Consult Your Jobber Bivd., Los Angeles. Foreign Distributors 


write Export Dept.—Cable Code “CISSELL”. 
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Left: Entire hemline is inspected. Right: Check for even hemlines on all ladies’ garments 


Job Breakdown: 
Ladies’ Dresses and Slipover Garments 
IMPORTANT STEPS and KEY POINTS 


Inspect left sleeve. 

a. Keeping our inspection points in 
mind, we start at the bottom or cuff 
of the left sleeve and proceed up the 
arm, checking the underarm seam and 
the armhole, 


2. Inspect across left shoulder, neckline, 


including collar and over and down 
right sleeve. 

a. We should keep in mind that 
there should be no crease in a lady’s 
garment except in a pleat. Not at 
the top or bottom of a dart. 


3. Inspect front of blouse, down to 
waistline and down to hemline. 

a. Keep hands at sides of dress as 
much as possible. 

b. Turn up hemline and inspect 
entire hem at this time. 

. Reverse hanger and continue to in- 
spect the entire back of the dress. 

a. Because there are so many vari- 
ations in women’s dresses there can 
only be this general rule to follow. 

b. There are many things to look 
for while going through this simple 
outline, like pleats, impressions, bias 
finishing, and finishing up with check- 
ing to see that the hemline is even. 


Job Breakdown: Skirts 


. Check waistband and placket. 


a. Check lot tag which should be 
pinned to inside of waistband. 

b. Check for hooks and eyes, snaps, 
button and zipper working properly. 


2. Check front of skirt. 


a. Check from 


seam to hemline. 


zipper down side 


b. Check pleats for impressions. 

c. Check hemline all the way 
around for loose sections to be re- 
sewed. 

d. Check right side seam and side 
of skirt. 

3. Reverse hanger and inspect back of 
the garment. 


Left: Pleats checked for smooth finish, no impressions. Right: For straight line, even hem 


paper or printed forms to jot down 
certain things to be called to the cus- 
tomer’s attention by the route sales- 
man or counter girl. 

It is certainly better to call perma- 
nent stains and other problems to the 
customer's attention rather than wait 
until she removes the garment bag to 
wear what she expects to be a com- 
pletely satisfactory item of apparel. 


What an inspector should do 


The responsibilities of the inspector 
are myriad. To make the job easier, it 
is best that all garments come to this 
operator hanging in the same direc- 
tion, That is, all the fronts or all the 
backs of all garments should be fac- 
ing the inspector as they arrive at this 
station. 

In the inspection of garments, this 
employee should check the lot tag. 
The tags should always be in a stand- 
ard place on all garments (like the in- 
side right sleeve seam of coats, jack- 
ets and dresses). 

Upon completing the inspection, 
she should send the garment to: 


1. Spotting department. If the gar- 
ment is sent to the spotting depart- 
ment, a tag should be used to point 
out and perhaps identify the stain. 


2. Repair department for buttons, 
etc. It is a good idea to check for spots 
before the sewing is done. Spotting 
should be done first. 


3. Pressing department for touch- 
up, removal of double creases and 
other corrections. 


In other words, the inspector should 
keep the lots in order. This operator 
should also check for spots, repairs 
and finishing quality. Seam impres- 
sions, rough dry areas, uneven hem- 
lines, rolled pleats and other points 
will have to be evaluated on the basis 
of their importance as they are con- 
sistent with the quality standards of 
individual plants. 

In any event, the standard proce- 
dure of inspection is a uniform pro- 
cedure, depending upon the type of 
garment being checked. The job break- 
downs give the methods recommended 
for these various pieces. 

These instructions suggested are 
basic standards. There will be varia- 
tions in certain plants but these ideas 
should provide the groundwork for 
step-by-step procedures. As has been 
stated, the extent to which you check 
your work depends upon the quality 
standards of the individual operator. 
Make certain the inspector under- 
stands your rules, so she can referee 
or judge the work fairly. # # 
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CONEENITOTED 


a. 


Get amazing results with the 
CISSELL VACUUM SPOTTING BOARD 


It has everything . . . dry, moist, or wet steam and 
a concentrated vacuum, Spot and dry large areas 
with ease. Cut wet-cleaning and re-cleaning to a 
minimum, eliminate feathering . . . sizing rings . . 
discoloration . . . “blow-off” with dry steam. For 
quality work, provide your operators with the best 
in spotting equipment! 

POWERFUL CONCENTRATED VACUUM ... 
on tips of both spotting board and swinging sleeve 
board — keeps wetted areas under control . . . pro- 
vides rapid drying in “dry” spotting. When solvents, 
soaps, bleaches are necessary, the white vitrolite 
top is unexcelled — its white surface enables spots 


to be seen with ease. W. M. CISSELL MFG. CO., INC. — LOUISVILLE 1, KY. 


Stainless Steel pan with fine nickel screen on tips Pacific Coast Office: 4823 W. Jefferson Bivd., Los Angeles. 
of both spotting board and swinging sleeve board Foreign Distributors write Export Dept.—Cable Code “CISSELL”. 
sturdy, cast iron base . . . compressed air con- 


nection for hot air... height adjustable to suit Cousilt Your Jobber 
operator, 


Cissell Equipment in use the world-over 
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So You Want To Sell Your Business? 


SOLE PROPRIETOR Joe Harden of 
Spotless Swan Cleaners started in 
business 40 years ago with not much 
more than a hand iron and a tub of 
naphtha. Hard work and careful serv- 
ice have now brought his business to 
a point where it is grossing $60,000 
per year, But, with no son to carry 
on the business, as Joe approaches 65 
the sands of Florida look more inviting 
every year. 

Finally, an advertisement appears 
week in The NATIONAL CLEANER 
& Dyer, and of course gets quick re- 
sults. The purchaser, Dave Nevin, and 
Joe reach a tentative sales agreement 
at a cash price of $40,000. At this 
point, if not sooner, Joe remembers 
that you live on what you keep after 
taxes and starts to think of the Federal 
income tax bite on the sale. 

From a tax standpoint, the sale of 
a drycleaning proprietorship is not 
merely the sale of a going business 
but of individual items, including: (1) 
washers, tumblers and presses; (2) 
supplies consumed in the regula 
of business, such as solvents, 
hangers and bags; (3) prepaid ex- 
penses, such as unexpired insurance; 
(4) real estate in the form of either a 
plant owned by the proprietor, or as in 
Joe’s case simply a leasehold which he 
holds on a five-year lease; (5) a 1955 
Chevrolet truck devoted entirely to 
business; (6) finally, Joe also attaches 
considerable value to the name “Spot- 
less Swan” for which he has built wp 
an immense amount of goodwill. 

On each of these items, Joe’s taxable 
gain is measured by the difference be- 
tween the amount of money received 
for that item, and his tax cost, or basis, 
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By ALLAN J. PARKER 


for the property. In the case of the 
truck, for instance, while the original 
cost was $4,000, depreciation of 40 
percent, based on a five-year expected 
life, has reduced this tax basis to 
$2,400. 

Suppose that Joe consults his books 
and determines that his tax basis for 
all of the items sold is $15,000, with 
no basis for the item of goodwill since 
he paid nothing for it. Thus, although 
Joe’s gain on the sale amounts to 
$15,000 over-all, it is necessary to allo- 
cate the purchase price among the 
various items sold, Dave, as buyer 
of the business, will have an interest 
in this, too, because his new tax cost 
or basis upon which he will base his 
future depreciation deductions de- 
pends upon what he paid for each 
item he purchased. 

From Joe’s standpoint, he is eager 
to have as large a part of his taxable 





| About the Author 


Allan J. Parker is a New York 
attorney who specializes in tax 
matters. He has been a member 
of the New York bar for eight 
years, and is a member of the 
American Bar Association as 
well. 

He is a graduate of Columbia 
University with a Bachelor of 
Laws degree and also has a 
Master of Laws degree in taxa- 
tion. 
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gain as possible allocated to items 
which are capital assets or so-called 
Section 1231 assets; that is, real estate 
or depreciable property used in a 
trade or business. If these items are 
held for more than six months, any 
gain thereon is taxable as capital gain. 

Capital gains are tax-favored; only 
one-half of the net gain is taxed at 
all, and a gain is never taxed at an 
effective rate in excess of 25 percent 
and usually at a much lower figure. 
This is because such gains often rep- 
resent an accumulation of values over 
a number of years, and Congress feels 
that it is not fair to tax such gains at 
a disastrously high rate of tax in the 
one year in which the assets finally 
happen to be sold. 

What assets qualify for this favored 
tax treatment? The answer is practi- 
cally all of the assets of a service busi- 
ness, such as a drycleaning business, 
which does not carry inventories of 
goods for sale in the regular course of 
business, except accounts receivable. 
These accounts, if sold at all, are usu- 
ally sold at face value, discounted per- 
haps to reflect allowance for bad debts 
and the cost of collection to the pur- 
chaser. Thus on the sale of the ac- 
counts receivable Joe may possibly 
even have a useful loss to offset 
against other income. Disregarding 
this possible loss as negligible, how- 
ever, if we figure Joe’s other taxable 
income as $10,000 for the year, his 
receipt of $15,000 long-term capital 
gain leaves him after taxes about 
$12,750 for his business, not taking 
into account any applicable state in- 
come taxes. 

On the question of allocation, ad- 









































“MY NEW AUTOMATIC WASHETTES 
TURN OUT WORK FASTER-— 
MORE UNIFORMLY CLEAN” 


— says A. C. STAUFFACHER, owner of Blackwell Laun- 
dry and Cleaners, 421 South Main Street, Blackwell, Okla. 








Mr. Stauffacher states his Automatic Washettes 
perform an outstanding service in his plant, turn 
out work faster with uniformly clean results, use 
less soap and supplies, less water, and give uni- 


VLaahottea Y 


CHECK THESE FAMOUS 
FEATURES 


All-welded stainless steel construction. 
Parts standard — available locally. 
Automatic Supply Injection if desired. 


Famous One-Dial Control with 
28 Wash-Rinse Cycles. 


Fully automatic, semi-automatic 
or manual controls. 


e Especially trained operators unnecessary. 


EASILY . a 
INSTALLED : 


Washette is completely wired and 


plumbed at factory; unskilled labor can 
install in less than half a day. Simply 
connect electricity, hot and cold water, 
overflow and drain. Washette is ready 


for immediate, profitable service! 


MACHINERY CO., IN 
of DALLAS 


+ & 
a 


scape 


form rinses. His plant serves eight towns with 
pick-up stations and trucks, over a 50 mile 
radius. 








Commercial laundry and dry-cleaning plant oper- 
ators are quick to recognize the many advantages 
offered by Washettes by Cook. Superb engineer- 
ing and designing, simplicity, versatility, easy 
operation, inexpensive installation, ease of mainte- 
nance and cleaning are among the many Washette 
features that increased profits for thousands of 


satisfied users everywhere! 


See our display in booths 362, 363, 364, 412, 413, 414 
at the A.i.L. Diamond Jubilee, Chicago, Feb. 26-March 2. 


SD Se ol el ER ee ee 


COOK MACHINERY CoO., INC. 
4122-D COMMERCE STREET, DALLAS 26, TEXAS 
() Please send at once literature about famous Washette by 
Cook. 
[] Please send name and address of nearest Washette Dis- 
tributor. 
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mittedly in actual business dealings 
such a specific item-by-item allocation 
is seldom made while the parties are 
still negotiating. The business is sold 
as a unit and a specific item-by-item 
bill of sale comes later. 

Moreover, from Joe’s standpoint, 
since his entire gain qualifies as capital 
gain, it does not in general make too 
much difference how the allocation 
of the purchase price over the remain- 
der of the assets is made. 

Dave, the buyer, however, will want 
to allocate as much as possible to de- 
preciable items such as the machinery 
and the truck so that he can in future 
years take larger depreciation deduc- 
tions based on a higher tax cost. 

Dave also wants little or nothing 
allocated to the name or to goodwill 
because no depreciation deductions 
are allowable on these items. 

The allocation of purchase price 
among the various items by Joe and 
Dave, of course, is not binding on the 
Internal Revenue Service, but it is 
entitled to great weight if it is reason- 
able. For instance, prepaid expenses 
or standard supplies like bags or hang- 
ers would have to be sold about at 
replacement cost, but an item like a 
truck would be subject to a somewhat 
larger allocation, again within reason- 
able limits. 

Something might also be allocated 
to the lease if the rental required is 
low enough so that it could be said 
that the leasehold was valuable. A 
lease calling for too high a rental (as 
compared with other available space), 
of course, is not a valuable asset at all. 

But there is one other item that the 
buyer is usually interested in, “The 
trouble is, Joe,” he says, “that if you 
open up across the street tomorrow, 
you could take away most of the cus- 
tomers, I want an agreement that you 
will not compete with me in the dry- 
cleaning business within a 25-mile 
radius for at least five years.” 

There is a tax danger for Joe to 
watch for in connection with any pay- 
ments allocated to this agreement not 
to compete, as such payments do not 
qualify as capital gain. Joe is being 
paid, not for working, but for not 
working—still ordinary income taxed 
in full, But from Dave's tax standpoint 
these payments attributable to the 
agreement not to compete, unlike pay- 
ments for goodwill or a trade name, 
are deductible (20 percent per year) 
by the purchaser of the business over 
the five-year term. Hence there is an 
area of disagreement here between 
buyer and seller—the buyer wishing 
to allocate a substantial portion of the 
otherwise unallocated purchase price 
to the covenant not to compete, while 
the seller wishes to allocate little or 
nothing to such a covenant. 
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In all events, the most important 
point for Joe to remember is not to 
let this question go by default. 

Not infrequently Dave or some 
other purchaser may say, “Look, Joe, 
who has $40,000 cash? How about 
$8,000 down and four percent notes 
of $4,400 each secured by chattel 
mortgages on the equipment, maturing 
one a year for the next four years?” 

Although Joe may have a prefer- 
ence for getting his cash sooner, from 
a tax standpoint, under this plan, since 
the down payment is less than 30 per- 
cent of the purchase price of the items 
sold, he may take up his gain on the 
installment plan—that is, be taxed on 
the gain only when he receives it. The 
advantage of this procedure, of course, 
is that it spreads the capital gain pro- 
portionately over a number of years 
when Joe may be in a lower tax brack- 
et and still lets Joe pay his taxes when 
he actually has the money with which 
to pay them. Assuming that Joe has 
other taxable income of only $4,000 
in the subsequent four years, the taxes 
payable would be about $1,825 as 
compared with $2,250 on the all-cash 
deal discussed above. 

Another variation might be possible 
if Joe does not want to retire com- 
pletely. The purchaser might propose 
a deal that called for $20,000 cash 
and an employment contract for Joe 
to render part-time advisory and con- 
sultative services to the business for 
five years at a salary of, say, $3,000 a 
year. At first this looks like $35,000, 
but Joe remembers that the present 
value of the extra $5,000 that he 
would have otherwise received, pay- 
able under these circumstances, like 
the bird in the bush is less than face 
value. Moreover, this $3,000 per year 
will be ordinary income to him, and 
the net after taxes will be reduced by 
about half of Joe’s top tax bracket rate. 
If we assume this is only 22 percent, 





This article is not intended to 
supersede legal counsel, but 
merely to point out factors to con- 
sider when closing a sale. Your 
own attorney and _ accountant 
should be consulted on any such 


matter. 











$15,000 of ordinary income is worth 
about $1,650 less to Joe than $15,000 
of capital gain. 

The attraction of this method to the 
buyer, of course, is that taxwise he 
hopes to be able to take an ordinary 
business expense deduction for Joe’s 
salary. These consultative and advis- 
ory contracts are frequently a little 
difficult to negotiate. The buyer wants 
a sufficiently binding contract to jus- 
tify his tax deductions; the seller usu- 
ally wants some payment made in 
case of his premature death and also 
wants the contract to let him do as 
little work as possible. After all, Joe 
doesn’t want to risk being discharged 
for alleged cause and thereby lose part 
of what he thought of as part of the 
selling price of his business. 

Finally, there is one way that Joe 
can avoid the tax on the gain arising 
from the sale of his business altogeth- 
er, but it is a way that relatively few 
taxpayers would seize upon as a tax- 
avoidance device. At Joe’s death, the 
assets of his business drop their origi- 
nal lower tax basis of actual cost less 
depreciation and acquire by virtue of 
the law a new tax basis equal to their 
fair market value at the date of death. 
So, if Joe’s widow sells his business a 
few days after his death, her gain is 
only the difference between the value 
at date of death and what she sold it 
for—and, of course, this difference is 
probably negligible. But no attorney 
or accountant is going to advise his 
client that the best way to avoid taxes 
is to drop dead. # # 

















“You were right, Galina . . . ‘and up.’ " 
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New advantages for truck owners 


introduced in all-new 
Dodge Power Giants for '58 


Power, payload, economy and styling features 
make Dodge 4-way leaders of low-priced 3 


Recent introduction of the new 58 Dodge Power 
Giants brings truck owners a series of the most out- 
standing advances in Dodge truck’s 40-year history. 


In power, for instance, Dodge offers three new 
Power Giant V-8’s that provide up to 234 hp. .. . as 
much as 24% more than other low-pri makes. 
These extra-powered engines can take it easy under 
normal loads . . . keep going longer, too. 


Payload capacities are up to an all-time high. 
Chassis construction features the elimination of 
excess weight while actually increasing strength. 
You get as much as 4 more payload capacity. 
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When it comes to economy, Dodge sweeps the 
field because of its exclusive Power-Dome V-8 engi 
design that reduces harmful carbon deposits. i 
improves gas mileage . . . practically eliminates the 
need for major engine overhauls. 


Dodge styling gives truck owners a real prestige 
bonus. Striking dual headlights, massive new grilles 
and luxury cabs are exceptional highlights. 


All in all, truck owners would be well advised to 
check into the ’58 Power Giant line-up before re- 
placing or adding units. These Dodge trucks are 
definitely four-way leaders of the low-priced three. 


DODGE PowerGiants 
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SIGNS of the TIMES 





Dun & Bradstreet Begins New Survey: 
About three million businesses in over 
fifty thousand cities and towns listed 
in the Dun & Bradstreet Reference 
Book have received requests for finan- 
cial statements. 

The information furnished in the 
statements is handled confidentially. It 
is made available only to subscribers 
of D & B who agree to hold all infor- 
mation in strict confidence and to use 
it only as an aid in determining the 
advisability of granting credit or in- 
surance. These subscribers underwrite 
the entire cost of making the survey. 

The agency is also offering a new 
booklet, “Opportunities for Growth in 
Small Business,” which comments on 
the risks and rewards of small business 
in a dynamic economy, Single copies 
may be requested from J. Wilson New- 
man, President, Dun & Bradstreet, 
Inc., 99 Church St., New York 8, N. Y. 


+ + 
- + 


Tax Guide Available: Explanations 
and answers to most tax problems are 
provided in a new tax guide for small 
business. Among the subjects covered 
are accounting periods and methods, 
installment sales, inventories, business 
expenses, repairs and improvements, 
depreciation, traveling expenses, enter- 
tainment expenses, net operating 
losses, sales of fixed assets, social se- 
curity and withholding taxes, self-em- 
taxes taxes and 


ployment excise 


others 


In addition, the guide contains a tax 
calendar for 1958, which should prove 
helpful to all businessmen throughout 
the year, since it indicates what to do 
and when to do it in regard to the 
various Federal taxes. 

Copies are available from the Su- 
perintendent of Documents, Dept. T.., 
Government Printing Office, Washing- 
ton 25, D. C. The charge is 35 cents 
per copy. 


# # 


Public Service: Kenneth I. Faulkner, 
owner of Faulkner’s Cleansing, Mel- 
rose, Mass., is currently serving as a 
district governor of Rotary Interna- 
tional, worldwide service organization, 
for the 1957-58 fiscal year. 

At a recent meeting of the newly 
formed charter change commission in 
Orange, Tex., Frank R. Smith, owner 
of Smith’s Reliable Dry Cleaners, was 
elected chairman. 

Irving Kleinfeld, first president of 
the Neighborhood Cleaners Associa- 
tions of New York, has volunteered 
his services in cleaning and storing 
garments worn by American athletes 
in foreign competitions. Mr, Kleinfeld 
will carry on this work for the period 
of one year, when it will be assumed 
by another NCA member. 


# # 


Allied Acquires Ridley, Flash: A 
newly formed organization, Allied Dry 





‘Our route supervisor . . . 


overshot his budget for this month.” 








Cleaners of America, has taken over 
the facilities and resources of Ridley 
Cleaners, Inc., Detroit, Mich., and 
Flash Cleaners, Inc., Sharon, Pa. 

The new firm will maintain 50 
plants and stores in a four-state area, 
with several more planned for early 
openings. Allied will operate the 30 
southern Michigan outlets under the 
name of Ridley-Flash Cleaners. 

Principal officials of Allied Dry 
Cleaners of America are John P. 
Emmett, chairman of the board and 
director of finance, and Paul Lansat, 
president and director of sales and 
operations. 

Mr. Emmett was previously asso- 
ciated with Detrex Chemical Indus- 
tries, Detroit, as assistant to the presi- 
dent and assistant sales manager of the 
Dry Cleaning Division. Mr. Lansat 
was formerly president of Flash Clean- 
ers. 


# # 


Norwegian Cleaner Studies American 
Methods: Norwegian Association of 
Dyers and Cleaners President Arne 
Nilsen visited the United States re- 
cently and learned about new ma- 
chinery and equipment, plant layouts 
and organization, standard cleaning 
and spotting methods and distribution 
systems, In line with his association’s 
aim to increase productivity in the 
drycleaning business, Mr. Nilsen is 
working with the Norwegian Produc- 
tivity Institute. Mr. Nilsen was greatly 
impressed with his tour of the National 
Institute of Drycleaning. 


# # 


Best Foot Forward: Attitudes and a 
state of mind rather than ledger fig- 
ures and physical inventories are the 
essence of public relations, Good pub- 
lic relations is the responsibility of 
small as well as large business enter- 
prises and can spell the difference be- 
tween success and failure. 

A new leaflet produced by the 
Small Business Administration and 
called “Public Relations for Small 
Business Owners” examines the sub- 
ject in some detail. No, 27 in the series 
of Marketers Aids tells of the increas- 
ing awareness of public relations and 
advises businessmen to maintain cor- 
dial relations with all public groups. 

Plan, organize, coordinate and con- 
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ear after yea 


The ONLY press 





that guarantees you a profit! 
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The Pantex Hydro-Air 


If you want profits—ask your Pantex representative & 
“how” and “why” Pantex Presses, both foot and air-operated, 
can give you the profit assurance you need today, to meet 


your increased costs of doing business. 


PANTEX MANUFACTURING CORPORATION 
PAWTUCKET, RHODE ISLAND 





trol for the entire firm, not for just 
one department or function. This is 
the advice offered to small business- 
men by the SBA in a new Manage- 
ment booklet No. 87, called “Traps To 
Avoid in Small Business Manage- 
ment.” The leaflet cites examples of 
bankruptcy in small manufacturing 
firms. These are taken from recent 
investigations conducted by the Bu- 
reau of Business Research, University 
of Pittsburgh. 

Three kinds of poor management 
showed up repeatedly: poor financial 
planning because of inadequate rec- 
ords; poor sales management, includ- 
ing deficient product planning and 
market analysis, and poor general ad- 
ministration, culminating in expenses 
not covered by revenues. How to 
avoid management traps is outlined 
in the booklet. 

Copies of these Aids are available 
from the Administration's field offices 
or from the headquarters of the Small 
Business Administration, Washington 
25, D. C. 


 # 
* # 


Employee Letters: If the idea of com- 
posing a letter to your employees fills 
you with dread, you may gather some 
helpful tips from “Better Business Re- 


lations Through Letters to Employ- 
ees.” This new bulletin from the Busi- 
ness Relations Department of the 
United States Chamber of Commerce 
includes 35 samples of good employee 
letters. The booklet is priced at 50 
cents a copy and may be obtained 
from the Chamber of Commerce at 
1615 H Street, N.W., Washington 6, 
D. C. 


# # 


Redesigned Shopping Districts 
Needed: With the growing popularity 
of suburban shopping centers, down- 
town retail sales have dipped sharply, 
according to Morris Ketchum, Jr., a 
partner in the architectural firm of 
Ketchum, Gina’ & Sharp. The problem, 
Mr. Ketchum states, has been further 
aggravated by “obsolete traffic pat- 
terns inherited from horse and buggy 
days” which discourage purchasers 
from using downtown shopping facili- 
ties. Mr. Ketchum discussed the situ- 
ation at a regional symposium of the 
Industrial Designers Institute. 

Mr. Ketchum urges that unsightly 
stores and offices be remodeled, ade- 
quate motor and pedestrian traffic ar- 
teries be assured, and off-street termi- 
nal facilities be provided, One solution 
to the traffic congestion offered by Mr. 
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Judges for Spirit of Service Awards: 
The Institute has chosen a three-man 
panel of judges to decide the winners 
of the second annual “Spirit of Serv- 
ice” awards, They are Charles M. 
Mortensen, manager of the Trade and 
Professional Association Department 
of the United States Chamber of Com- 
merce; Howard P. Hudson, director of 
information for the National Planning 
Association and editor of The Public 
Relations Quarterly, and Jack Ander- 
son, junior partner and assistant to 
columnist Drew Pearson. 


Complaint Stopper: Test methods for 
determining the colorfastness of dyed 
or printed fabrics to drycleaning and 
the durability of applied designs and 
finishes such as flock and metallic 
prints have been developed by the 
Technical Committee of the American 
Association of Textile Chemists and 
Colorists. 
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The drycleaning test methods com- 
mittee completed the study. This 
group is headed by NID trade rela- 
tions director Al Johnson, NID textile 
chemist Bob Graham is also a member. 
In the present state of approval the 
tests are called “tentative methods.” If 
they prove acceptable after a year of 
trial they will be established as “stand- 
ard” methods. 


Group Insurance Offered: The first of 
three insurance plans to be offered by 
the Institute for members was recently 
announced. This program will pro- 
vide group accident and health cover- 
age, and guarantee taxfree income 
through periods of disability, irrespec- 
tive of any other form of insurance 
that may be carried. 

Complete information on the pro- 
gram may be obtained by writing to 
the Institute. 


Ketchum is the “pedestrian island” 
concept, projected for use in Boston, 
Philadelphia and Fort Worth. Under 
this plan central cores of the down- 
town shopping areas are sealed off 
from motor traffic, encircled with belt 
highways and redeveloped for pedes- 
trian traffic only. Small electric buses 
are used to carry the weary, laden 
and infirm. 

In spite of suburban population 
shifts there is plenty of commercial 
life left in central shopping districts, 
but drastic steps must be taken to en- 
sure their preservation, Mr. Ketchum 
concluded. 


# # 


St. Louis BBB Uses Radio Spots: The 
program sponsored by the St. Louis 
Better Business Bureau to promote un- 
derstanding and cooperation among 
cleaners, launderers and retailers is in 
full swing. At last report 285 cleaners 
and launderers had subscribed to the 
program, which during the month of 
September handled a total of 40 cases. 

To promote the campaign the Bu- 
reau has also instituted a radio spot 
series. The time is contributed by 13 
radio stations, using 12 one-minute 
spot announcements. The industry is 
in this way receiving about $2,000 
worth of free air publicity. 


SAMUEL L. CORONIS 


New Board Member Chosen: Samuel 
L. Coronis, Coronis Cleaners-Furriers, 
Nashua, N. H., has been named to the 
12-man board of directors of the Insti- 
tute. He will fill the unexpired term 
of James E. Robertson, who resigned 
as director of District No, 1, which 
encompasses the New England states. 

Continued on page 80 
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“Fon your cms 
BUILD PROFITS AND PRESTIGE 


with Vaultmaster 
Equipment and 


"Polarized Care’’ 


YOUR CUSTOMERS are willing to pay for 
“Polarized Care,” the most modern meth- 
od for storing and protecting furs and gar- 
ments. It’s a fact! Storage customers are 
quality minded and when their garments 
are entrusted to your plant for storage, 
they expect them to be stored under 
proper, controlled conditions. 


$$ >) 


J 


THE VAULTMASTER is available in various sizes to 
accommodate any size storage vault. Haertel engi- 
neering service is available at all times anywhere 
in the U.S. or Canada. This service will save you 
many dollars in planning a new storage vault, or 
expanding your present facilities. 


“Polarized Care’’ is the Symbol of Quality 


THE PLANT-OWNER who has installed the Haertel 
Vaultmaster is assured of the finest in: 


@ POSITIVE TEMPERATURE CONTROL 
@ POSITIVE HUMIDITY CONTROL 

© CONTROLLED FUMIGATION 

@ CONTROLLED VENTILATION 


HAERTEL COMPLETE LINE... 


When you invest in the Haertel Fur 
and Garment Storage line of equip- 
ment, you are in partnership with 
a firm which has experienced 27 
years in fur and garment care. The 
Haertel line is complete . . . fur and 
garment cleaning equipment and 
supplies . . . storage equipment and 
fur repair service. 


WALTER HAERTEL COMPANY 


2840 FOURTH AVENUE SO. 
MINNEAPOLIS 8, MINN. 


WALTER HAERTEL CO., 2840 Fourth Ave. So. 
Minneapolis 8, Minnesota 


[ ] Please send me the free storage vault Planning Kit. 


[ ] Have your representative contact us— No Obligation 


Firm Name 





Address scniailiidincke 








hy... ee ee es 





Signature 





Adjusto-Deck Rack Fittings * Cleaning and Storage Supplies « Complete Storage Box 
Program ¢ Cooling, Fumigating and Ventilating Systems « Merchandising Aids. 
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add capacity... 


subtract time and labor 


with HOFFMAN JET 
Dry Cleaning 


With the H-Jet the “heart” of your Hoffman 
installation, work is speeded at every step. You 
get faster, better cleaning from the machine 
itself, and additional gain in work flow. 


Open-cylinder, single-door construction makes 
for easier, faster loading ...no splitting or 
weighing of loads, eliminating extra handling, 
extra time and labor costs. 

Furthermore, the compact H-Jet permits high 
speed production in small space .. . again re- 
ducing handling time along with space cost 
itself. 

Altogether, you'll get more loads in less time, 
which can only mean more profit for you. 


You can exploit your full potential by rounding 
out your dry cleaning department with efficient 
Hoffman production presses . . . there’s one for 
every pressing operation. Your nearest Nicholson 
distributor will be glad to help you plan for the 
volume you want to handle. 


Service you can depend on! 


Nicholson places heavy emphasis on customer 
service. The Nicholson distributor organization 
is ready to provide the help you need... in 
sales ... maintenance... parts. . . to keep 
your plant operating at top efficiency. 


Profit from these EXCLUSIVE features of H-Jet Dry Cleaning . . . 


1. FASTER, EASIER LOADING 


36’’ open-pocket cylinder, single-door construc- 
tion. No splitting or weighing of loads. 


2. BETTER, FASTER WASHING ACTION 

No dividers or partitions. Clothes get full, free 
drop into cleaning bath with each revolution. 
More thorough washing in a shorter cleansing 
cycle. 


3. FASTER, MORE THOROUGH EXTRACTION ... 
MORE SOLVENT RECLAIMED 


Exclusive Hoffman Jet Balancing keeps loads in constant 
balance in the extraction cycle at unmatched speeds—600 to 
700 RPM! Removes more solvent, shortens extraction cycle. 
4. FASTER DRYING 


Since more solvent is removed with H-Jet extraction, work is 
nearly dry for tumbling. Drying time is reduced, loads ready 
for finishing sooner. 
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: HOFFMAN VAPOSAVER 
HOFFMAN H-Jet 445 A combination drying tumbler and 
“Cold” perchlorethylene unit. Single or 2-bath solvent reciaimer for use with perchlor- 
washing and extracting, 35 to 45 Ib. loads. 36” ethylene units. Fast condensation 
open-pocket cylinder. 600 RPM extraction. Com- system recovers solvent completely 
plete with filter and solvent piping. in built-in tank. 


36” GREYHOUND TUMBLER 
HOFFMAN H-Jet 245 and 290 Fastest low-temperature drying in the 
Automatic washer-extractor petroleum solvent unit. Single or 2-bath small tumbler field. Thermostat regu- 


systems. 36” or 48” open-pocket cylinder, 35 to 90 Ib. loads. Complete lator. Down-draft, suction type. Easy 
with filter and solvent piping. to load and unload...40 Ib. capacity. 


Get the capacity you need now... 
and provide for future expan- 
sion. Turn to the H-Jet today! 


A satisfied customer is our first interest 


ICHOLSON 


OF WILKES-BARRE, PA. 
Distributors in all principal cities 


W. H. NICHOLSON AND CO., General Sales Offices—12 Oregon Street, Wilkes-Barre, Pa. 
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Work in Progress: In addition to her 
many other activities, Dr. Dorothy 
Siegert Lyle, NID’s director of con- 
sumer relations, is writing a new book 
to be called “Focus on Fabrics.” The 
first of the book’s two parts will de- 
scribe 160 fabrics, define each and list 
both the advantages and disadvan- 
tages in use; it will also suggest ways 
to identify each fabric. The second 
part will tell about maintenance prob- 
lems. 

“Focus” will be sprinkled with 
about 160 swatches, each 4 inches 
square. In addition, there will be 
about 170 photographic illustrations, 
60 in full color. 

When published the book will sell 
for $27.50 to NID members and to 
nonmembers for $35, Advance orders 
are now being accepted at the Insti- 
tute. 


# # 


Correspondence Course Announce- 
ment: A nine-lesson correspondence 
course, to be known as the Fibers and 
Fabrics unit, is now being offered by 
the NID. Formerly part of the Spot- 


N. 1. D. NEWS 
Continued from page 76 


ting Course, this unit is designed to 
give the student a basic knowledge of 
fiber properties, fabric construction 
and fabric printing and dyeing meth- 
ods. 


# # 


Latest Bulletins: An efficient rinse 
need not be a lengthy process, and 
will depend upon the type of solvent 
and nature of the fabric, as well as on 
other factors. Such is the information 
given in “Rinsing Studies,” Technical 
Bulletin T-364. The bulletin shows 
how some of the rinsing variables 
affect the detergent residue found on 
various common fabrics after dryclean- 
ing. 

Technical Bulletin T-365 provides 
results on the performance of com- 
mercial water-repellent products avail- 
able to the industry, Twenty-four 
products were tested at the Institute 
laboratories. As a service to members 
the NID will test individual dryclean- 
ers’ processes to determine their effec- 
tiveness. 

Designers should have a field day 





ASSOCIATION NOTES 





Cleveland Group Picks Man-of-the- 
Year: Highest honor that can be 
granted to an individual member by 
the Cleveland Cleaners Institute has 
been awarded to Ben Orlove, Man-of- 
the-Year. More than 150 people at- 
tended the annual installation dinner 
given by the Institute to witness the 
award presentation. 

Mr. Orlove, owner of Economy Dry 
Cleaning Company, Lakewood, Ohio, 
was recently elected president of the 
trade association, and has served more 
than 25 years in the drycleaning field. 
He has addressed over 1,000 students 
in the Greater Cleveland schools, ex- 
plained to them the problems and 
processes of drycleaning and coun- 
seled them in the selection of clothing. 
He has also served as arbitrator for the 
Cleveland Cleaners Institute when de- 
batable trade practices have occurred. 
Mr. Orlove was instrumental in found- 
ing the organization in 1948. 
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Other officers serving with Mr, Or- 
love this year will be Joseph Bando, 
first vice-president; Peter Ropos, sec- 
ond vice-president; John Yane, secre- 
tary; Herbert Collin, treasurer; Albin 
Gessner, assistant treasurer, and Char- 
les Daw, sergeant-at-arms. 

“How To Put Profit Into Your Sales 
Dollar” was discussed at a recent 
meeting by George Whitcomb, vice- 
president and general manager of the 
Fry Brothers Company. Mr. Whit- 
comb described how acutely sales vol- 
ume affects the drycleaner’s percent- 
age of profits. 


## 


Canadian Launderers and Cleaners 
Meet: Members of the advisory coun- 
cil of the Dry Cleaners Institute (On- 
tario) Limited met recently with a 
special committee of the Canadian Re- 
search Institute of Launderers and 


with the advent of a new lightweight 
felt known as “Heartfelt.” This new 
silicone-finished fabric has a nylon net 
center with wool and rayon fibers 
felted to both sides of the netting. 
This type of felt is called “reinforced” 
felt. Since drycleaners will soon be re- 
ceiving garments composed of this 
fabric, the Institute shows in Fabric 
Facts Bulletin FF-38 how it may be 
recognized and what steps should be 
taken in handling it. Results of Insti- 
tute drycleaning tests on the fabric are 
also included. 

Continuing its series on Finishing 
Tips, the Institute has issued a new 
leaflet which gives information on fin- 
ishing silk, rayon, cotton and other 
fabrics with conventional silk finishing 
equipment. The bulletin is Practical 
Operating Tips P-26. 

Adapting a lot system to operations 
with varied sources of incoming vol- 
ume, such as routes, branch stores and 
a plant store, is the subject discussed 
in Management Bulletin M-50. The 
second part of this bulletin shows the 
advantages of having a night deposi- 
tory in a drive-in operation. A sketch 
of a typical bundle drop is also given. 


Cleaners, to discuss drycleaners and 
launderers association work in Canada. 

The group approved a resolution 
favoring a unified Canadian associa- 
tion, comprising national, provincial 
and local organizations. It is hoped 
that future discussions will develop 
a method of organizing from the local 
association through the provincial or 
regional organizations and finally to a 
national association with the duties 
ee of each clearly de- 
fined. 


## 
Meetings Reported: Methods of im- 


proving service to customers were dis- 
cussed at a recent meeting of the 
Southern Oregon Dry Cleaners Asso- 
ciation. Also reviewed was state legis- 
lation affecting the drycleaning busi- 
ness. Speakers at the meeting included 
Ed Isensee of Cascade Laundry in 
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Klamath Falls, president of the state 
association, and Clarence Honn, 
Honn’s Cleaners in Roseberg, a state 
association vice-president. 

President Joe Boyd chaired a recent 
meeting of the South Texas Cleaners 
and Dyers Association. Members saw 
a demonstration of the charged system 
given by Luther Fry of Adco, Inc., 
and reported on various business mat- 
ters. 


# # 


Elections Held: David M. Siden has 
been chosen president of the newly 
formed United Dry Cleaners group at 
Covina, Calif. William J. Reese was 
named treasurer. 


# # 


Utah Group Again Sponsors Contest: 
This year the Utah State Cleaners 
Association will again hold a declama- 
tion contest for high school students 
with a winners award of a $350 
scholarship. Last year’s winner, Anton- 
ette Pardini, also appeared at the NID 
convention in Atlantic City. 

Each entrant prepares a speech 
about drycleaning after doing a re- 
quired amount of research in a mem- 
ber plant. Then there is a contest 
within each participating school, and 
all students hear the talks on dryclean- 
ing. Later there are citywide, county- 
wide and district contests to select the 
students who will compete for the 
state award. District winners receive 
prizes ar: the major scholarship award 
goes to the student whose presentation 
the association convention votes best. 


# # 


NCA Activities: Charles Bohnsack, 
Oswego County Cleaners, has been 
chosen president of the Oswego 
County chapter of the Neighborhood 
Cleaners Associations of New York. 
Oswego County was granted chapter 
status last fall. 

In spite of snow flurries, 150 in- 
trepid members attended the state- 
wide Rochester meeting. Cleaning 
prices throughout the state were the 
subject under discussion during the 
morning session. Also covered were 


new! 


electrically driven 


SLICK RAIL 


for call office 
storage 


NEW! U. S, Patent Pending 
“CONSEC-U-VEYOR"™ 


Another White Machine first! It's an 
automatic storage rack and con- 
veyor—yet it works like your slick 
rail, There are no “slots” or “bar- 
riers” to interfere . . . just continuous 
track (see picture above) that re- 
volves electrically, You consolidate 
your work quickly, easily . . . always 
keeping garments in perfect consecu- 
tive order. 


itt Frc Cl Makers of 
Garments + Shirts + Laundry 
... and the famous “U-DIAL" 


| Me ten becxerie 
eee | 4 


ft 


HERE'S HOW IT WORKS 
) When orders are removed 
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You merely push 
remaining work together 








then add your new 
work behind the old 


Pe: 


. .. always maintaining perfect 
consecutive order of work! 











ee 


WHITE MACHINE CO. 
i 14th St. & Lafayette Ave., Kenilworth, W. J. 


(CO Without obligation, please send complete information on 
your call office conveyors. 


unclaimed customer goods, new insur- 
ance activity, promotion programs and 
reports by each of the NCA chapters. 
A panel discussion during the after- 
noon emphasized that new fabrics and 
finishes can be a boon to drycleaners 
rather than a threat. However, the 
quality of cleaning generally must be 
improved to meet the challenge, it 
was added. 


NAME... 

ADDRESS 

CITY .. TOWE............ STATE... 

YOUR JOBBER ................. Sinaia lihanpesowsinciestedagaiiiai seeded 


iain ie mies. ahem cemenisinin ten manda sn aenanialiciinendamiiienn ae 


FREE! send for 


this new circular 
describing all our 
conveyors! 


WHITE MACHINE COMPANY 


KENILWORTH, NEW JERSEY 
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What the Filter Pump Means 
To GOOD CLEANING = 


Here are some factors when selecting equipment 


ALTHOUGH PUMP APPLICATION 
is the subject of this article, it will be 
necessary to explore several other 
areas of the drycleaning machine in 
order to adequately understand the 
problems involved. 

The selection of machine compo- 
nents is usually a complex undertak- 
ing. The function of each component 
must be related not only to the prime 
function of the machine itself, but also 
to the requirements or limitations that 
may be imposed by one or more other 
components. The resulting selection is 
necessarily a compromise. 

This close interrelationship of com- 
ponents keeps the art of machine de- 
sign from becoming static. The need 
for a compromise on which a compo- 
nent selection is based may be elimi- 
nated by an improvement in the de- 
sign or performance of just one part 
of the machine. Therefore, it must be 
emphasized that this analysis of pump 
selection is based on the design of a 
modern drycleaning unit-type ma- 
chine. It might not apply to yester- 
day’s design, and it probably won't 
hold true for that of tomorrow. 


What the pump does 


The prime function of the circulat- 
ing pump on a synthetic drycleaning 
unit is to cause the cleaning solvent 
to flow from a supply tank to a wash- 
er, from which it flows back to the 
tank by gravity. The flow through the 
washer must be maintained at a rate 
consistent with good cleaning action 
and yet within the limitation imposed 
by the capacity of the washer. The 
pump must be capable of maintaining 
this flow against the resistance of pipe 
friction and against the variable re- 
sistance of the filter, throughout the 
cleaning cycle. 

Thus, the area of pump perform- 
ance can be defined by considering 
the limitations described above. The 
optimum flow rate is a compromise 
based primarily on the minimum re- 
quirement of adequate solvent clean- 
ing action and on the maximum rate 
compatible with the capacity of the 
washer and filter. 
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MODERN PUMPS applied to dry 
cleaning service are designed to re- 
quire a minimum of routine mainte- 
nance by the operator. This is con- 
sistent with the industry trend to 
automate the drycleaning process and 
thus free the operator to concern 

self with the myriad other problems 
encountered in conducting a business. 


The impeller passages must be clear 
and free of blockage. Obviously, then, 
it is important that lint, buttons and 
other solid particles be prevented 
from entering the impeller. This can 
be accomplished through the use of 
an adequate suction strainer and a 
program of systematic clearing of the 
strainer baskets. 

Should the impeller become 
plugged, as evidenced by reduced flow 
and low filter pressure, it will be 
necessary to disassemble the pump in 
order to clean the vane passages man- 
ually. This is an expensive procedure 
that should be anticipated and 
avoided. 

Have you ever tried to sip through 
a soda straw that has a hole in it? Or 
draw on a cigarette that has been 
punctured? 


A leaky suction line presents the 
same problem to a pump. If it can 
operate at all, its performance will 
be very poor. 


The packing or mechanical seal that 
serves to prevent fluid or air from 
passing in or out of the pump hous- 
ing along the shaft is another factor 
in maintaining a tight suction. Me- 
chanical seals are preferred in modern 
pumps because they prevent leakage 
entirely, whereas packing depends on 
a small, controlled leakage for lubri- 
cation and cooling. The mechanical 
seal requires no maintenance; it is self- 
lubricating. It does wear, however, 
and is, therefore, expendable. Normal 











The range of pressures against 
which the pump must perform varies 
directly with the condition of the filter. 
A maximum pressure limitation relat- 
ed to filter performance will be de- 
scribed later. The minimum pressure 


exists when the filter is entirely clean. 

There are other considerations that 
bear on pump selection. On-the-prem- 
ises cleaning makes quiet operation 
desirable. It also imposes a need for 
minimum maintenance, because it is 
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There’s a bright, new design on the outside . . . but inside is the same high-quality 
DIAMOND perchlorethylene with its remarkabie stabilizing agent. 
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not likely that an individual cleaner 
will employ a maintenance crew. Also 
to be considered is the life cycle of a 
pump handling a gritty fluid, because 
frequent replacement or repair result- 
ing from erosion of parts becomes ex- 
pensive in down-time as well as ma- 
terial costs. 

It is also essential that the pump be 
capable of automatic priming from a 
suction lift condition, because most 
modern units utilize the supply tank 
as a base for the other components. 

This general description of the part 
played by the pump in the circulating 
system can now be expanded by tak- 
ing a closer look at the other compo- 
nents whieh have been briefly men- 
tioned. A basic understanding of each 
will be essential for making a reason- 
able pump selection. 


Tank serves as base 


It has been stated that most mod- 
ern package-type machines utilize the 
solvent supply tank as a base plate for 
other components, It follows that the 
pump will be located on this base 
and must, therefore, prime itself and 
perform properly on the suction lift 
condition this creates. 

The dimensions of the supply tank, 
quite naturally, vary from one make 
of machine to another, A limited base- 
plate area is common to all, however, 
and makes compact design of compo- 
nents a strict requirement. The pump 
should be as small as possible, and its 
design should afford the designer the 
maximum flexibility in providing for 
its location on the base. 

Similarly, it is desirable that the 
priming principle of the pump be such 
that it can accommodate a variety of 
tank depth dimensions without requir- 
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ing the use of nonstandard parts or 
designs. A component that is “spe- 
cial,” or nonstandard, is not only more 
expensive but difficult to repair or re- 
place in a hurry. 

The washer performs its function 
by providing a vehicle in which soiled 
clothes may be immersed in cleaning 
solvent. It further assists the solvent 
by tumbling or agitating the garments 
in a manner that exposes all surfaces 
to the solvent action. 


Effect of flow rate 


The solvent flow rate through a 
washer is of critical importance. It is 
usually referred to as the solvent 
“turnover rate.” Research has deter- 
mined that adequate cleaning requires 
30-60 solvent changes per hour, This 
effectively moves the dirt-laden sol- 
vent out of the washer before the dirt 
can be redeposited on the garments. 
It also establishes the minimum flow 
rate required of the pump when turn- 
over is related to washer capacity. 

Another factor in cleaning effective- 
ness is the maintenance of a critical 
solvent level in the washer, Most 
washer designs utilize an overflow or 
bypass of such size that all solvent 
not needed to maintain the proper 
level is diverted directly back to the 
supply tank. The capacity of these de- 
vices can be exceeded by too high a 
flow rate, of course, and this will] re- 
sult in a rise in the solvent level. Too 
high a solvent level reduces the turn- 
over rate and causes redeposition. Too 
low a level, of course, provides insuf- 
ficient solvent action. Either condition 
results in cleaning of poor quality; 
therefore, it is essential that the pump 
maintain the flow rate within these 
limits. 


From a “pump’s-eye” view, a filter 
is nothing but a variable resistance to 
flow against which the pump must 
work, Actually, of course, the duty of 
the filter is to remove all solids and 
foreign material from the solvent, be- 
fore it is returned to the washer dur- 
ing the cleaning cycle. It is the filter 
that makes possible the continuous re- 
use of solvent, so there can be littie 
question that the filter is a vital part 
of the circulating system. Filter per- 
formance, however, is so closely re- 
lated to pump performance that major 
consideration must be devoted toward 
blending the functions of the two. 

Existing filter designs are myriad. 
Most drycleaning machines use diato- 
maceous-earth types. There are num- 
erous design subdivisions of these, 
such as flat-screen, tube or bag types. 

Essentially, the filter comprises a 
shell which houses a number of filter 
“elements.” The solvent is introduced 
into the shell and passed through the 
filter elements. It is at this point that 
the solid particles are removed and 
the clean solvent is directed out of the 
filter shell and into the washer. 

The filter element is normally a fine- 
mesh screen or tube which serves to 
support the filter “cake.” This cake is 
formed by introducing a prescribed 
amount of filter powder (diatomace- 
ous earth) into the circulating system 
and allowing it to pass into the filter 
shell. Some of it will be caught in the 
mesh of the filter element and will be- 
gin to form the porous mass called the 
cake. The remainder that passes 
through will be caught on a subse- 
quent pass, and thus the filter cake 
is ready for action. 

A slow-motion study may serve to 
describe the action of the filter. We 

Continued on page 88 
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Electrically driven pump 
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"15 +50 
xtra money 


“on-location” jobs! 


CHAIRS AND DAVENPORTS 


Figure it this way: if you charge $15 for a davenport and chair... 
$25 for a car interior . .. $5 for a flight of stair carpeting . . . how 
much extra money could you earn today with the new Multi- 
Clean “PROFESSIONAL”’ Upholstery Cleaning Unit? It could be 
$15, $35 or $50 extra. On many jobs you will double your money. 

The “PROFESSIONAL” is a compact, all-in-one unit you can 
take along on every rug and carpet cleaning job. And the extra 
money it earns involves no extra cost to you for selling, trans- 
portation, or setting up for the jobs. 

First, you’ll use the ‘‘PROFESSIONAL”’ for better faster finishing 
of wall-to-wall carpet jobs. Its small, lightweight (only 6 Ibs.) 
cleaning head gets into tight corners . . . curved, irregular sur- 
faces . . . all hard-to-reach areas. Second. it scrub-shampoos 
upholstered furniture swiftly, safely, beautifully. 

The cleaning head contains pump, finger-tip controls, and 
motor which powers the 5-inch nylon brush and the pump at 
non-splattering speed. You can start, stop, feed shampoo at will. 
Tank, built into carrying case, holds 2%4 gallons of shampoo. 

Want prices and details on this 24-lb. money maker? Mail 
coupon below! 


MULTI-CLEAN PRODUCTS, INC. 
2277 Ford Parkway, Dept. NC-28-18, St. Paul 16, Minnesota 
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Coming in March... 


Another NATIONAL CLEANER & DYER ‘‘First’’: 


GUIDE TO 


MOTIVATION 


The 1958 Guidebook of the Drycleaning Industry 


With the Field's Only Complete, Standard Buyers’ Directory 


‘“‘“MOTIVATION’’—theme of your big 1958 
Guidebook, coming in March—means 


MAKING MORE PEOPLE 
WANT THE SERVICES 
YOU SELL! 


And the 1958 Guidebook will tell you how 
to organize and conduct your own motiva- 
tion program — handled efficiently and 
with results by yourself and every member 
of your plant team who has any kind of 
contact with the buying public. 











‘‘Motivation”’ is the modern key to build- 
ing business and holding it. As new as to- 
day and tomorrow, it is next in the long 
line of Guidebook themes that have helped 
establish NATIONAL as the top publication 
in the drycleaning field. 








In down-to-earth terms and with 
plenty of illustrations and case 
histories, ‘‘Motivation”’ will be your 
practical blueprint for putting 1958 
techniques to work with all 


@ route personnel 

@ store personnel 

® promotions 

@ advertising 

@ publicity 

@ packaging... 
in other words, with just about 
every individual and phase of your 
operation that can impel more cus- 
tomers to bring you more business, 
steadier business, more profitable 
business! 





“MOTIVATION’ Is THE SALES-BUILDING FORCE 
DEVELOPED BY SALES-BUILDING EXPERTS— 
AND NATIONAL CLEANER & DYER’S 1958 GUIDEBOOK 
PUTS IT INTO COMPACT, HANDY TEXTBOOK FORM— 
FOR QUICK, EASY APPLICATION, BOTH INSIDE AND OUTSIDE YOUR PLANT 





In addition, your 1958 GUIDEBOOK includes . 
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THE INDUSTRY'S ONLY 
COMPLETE, STANDARD BUYERS’ GUIDE 


NATIONAL's 1958 Guidebook brings you the only buyers’ 
directory available to the field—more than 130 pages—iist- 
ing thousands of items of helpful buying information—where- 
to-do-business facts you can use day-in, day-out for 12 solid 
months. This part of the Guidebook contains the 


CLASSIFIED DIRECTORY—listing all kinds of drycleaning 
equipment and supplies by product . . . with manufacturers 
of each . . . a constant, easy-to-use, ready reference on 
who makes it and sells it 


TRADE NAME DIRECTORY—alphabetical listing of trade 
name products and their manufacturers . . . a quick means 
of tracking down the source of “trade name"’ equipment 
and supplies 


MANUFACTURERS’ DIRECTORY—alphabetical listing of 
manufacturers and their home office addresses . . . full in- 
formation on where to contact companies listed in the 
classified and trade name directories 


LOCAL BUYERS’ GUIDE—geographical iisting of manufac- 
turers’ branch offices, distributors and jobbers, with ad- 
dresses, arranged by cities and states . . . a practical direc- 
tion-finder for contacting the nearest source of equipment 
and supplies 


DETAILED BUYING INFORMATION—supplied in display 
advertising and in informational ads throughout the Classi- 
fied and Geographical Sections . . . providing an oppor- 
tunity for leading manufacturers and sales organizations 
to state specifics on their equipment, supplies and services 


AND YOUR OPERATING GUIDE 


This big section brings you up-to-the-minute reference ma- 
terial for day-in, day-out easy application by yourself and 
every one of your key employees. 


In NATIONAL's customary authoritative style, it provides 
you with page after page of charts, graphs and tabulated 
information covering all phases of drycleaning operation 
and production. 
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SHAFT SEAL 
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IMPELLER 


Courtesy Marlow Pump Division of Bell & Gossett Co. 


Cross-sectional view of one type of pump 


Continued from page 84 

can picture a small cross-section of the 
filter element with the filter cake held 
against it by the action of the solvent 
flowing through it. The cake is loose 
and porous, offering little resistance to 
flow. Now, if dirt-laden solvent, recir- 
culated from the washer, is passed 
through this element, the solid parti- 
cles will be held by the cake, because 
the passages it provides are too small 
for these particles. Each particle that 
is caught, however, effectively blocks 
that portion of the cake, and the sol- 
vent must find other passages. Thus, 
the resistance to flow will begin to in- 
crease, and the pump must operate at 
a higher pressure in order to maintain 
the flow rate. 

It can be seen that the pressure will 
continue to increase as the cycle pro- 
gresses. A point can be reached at 
which this pressure begins to compress 
the filter cake itself. This results in a 
further reduction in the number and 
size of flow passages through the por- 
ous cake and, therefore, causes a fur- 
ther increase in pressure. 

If allowed to continue its build-up, 
the pressure could eventually force 
foreign solids into the mesh of the 
filter elements, and the resulting plug- 
ging or fouling would present a clean- 
ing job of major proportions. It is cus- 
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tomary to stop the filter cycle well in 
advance of this condition in order to 
remove the dirty filter cake and re- 
place it with a fresh one. 

The filter cycle is considered to be 
the operating time between cleanings 
and, quite naturally, long cycles are 
desirable. Pump performance has a 
direct bearing on cycle duration. 

In the preceding paragraphs we 
considered only one segment of a fil- 
ter element. The size of a filter is 
based on the total surface area of all 
of its elements. 

From the foregoing discussion, it 
can be seen that the flow rate is criti- 
cal, Too high a flow rate would result 
in compression of the cake at an early 
point in the cycle, thus reducing cycle 
duration. The velocity of the suspend- 
ed particles would also be higher, 
with the result that some particles 
could be rammed through the cake 
and carried back into the washer, 
thus reducing the degree of effective- 
ness of the filter. 

It has been determined that the 
maximum flow rate for good filtration 
is about 35 g.p.h. per square foot of 
filter area. With this figure established, 
it becomes possible to size the filter 
properly to the flow-rate requirements 
of the washer. 

This discussion has uncovered fur- 


ther limitations on pump performance. 
Maximum and minimum flow rate re- 
quirements have previously been es- 
tablished with relation to washer ca- 
pacity and solvent action. 

Now, assuming that the filter has 
been sized properly for the machine, 
this range of flow rates must therefore 
be maintained against the varying re- 
sistance presented by the filter, and 
that this must be accomplished with- 
out exceeding the limitations of the 
filter. 

When the filter is clean, its resist- 
ance to flow is small; therefore, the 
characteristics of the pump must be 
such that it will not assume a pump- 
ing rate in excess of the maximum 
allowable for good filtration. When the 
filter is dirty, however, and its flow 
resistance is high, it is essential that 
the pump be capable of maintaining 
the minimum allowable flow rate for 
adequate cleaning. 

A pump that can maintain a con- 
stant flow rate against varying pres- 
sures would be desirable, but this 
gives rise to other problems which will 
be discussed in the following section 
concerning solvents. It should be real- 
ized also that the pump must not 
develop a pressure that will result in 
fouling of the filter elements. 


Effect of dirty solvent 


The solvent performs the function 
that gives rise to the need for all other 
components: it cleans soiled clothes. 
To the pump, however, it is a fluid 
that dissolves its gaskets, carries grit 
that erodes its working parts and just 
wears it out in general. 

The grit and foreign solids, such 
as pins or buttons, which are normally 
suspended in the solvent passing 
through the circulating pump, cause 
erosion of the parts with which they 
come in contact and are especially de- 
structive to close-clearance design. 
Close clearances are not conducive to 
long life or infrequent repair. 

The fact that constant capacity 
against varying pressures, as men- 
tioned previously, is a characteristic 
attendant to close-clearance design 
poses another compromise. If both 
long life and constant capacity cannot 
be achieved in a single design, some 
middle ground must be sought. It has 
been indicated that some variation in 
flow rate can be tolerated, so a flexibil- 
ity of choice does exist here. 

It will suffice to say that the pump 
manufacturer must be familiar with 
the hydraulic characteristics of petro- 
leum and synthetic solvents. These 
fluids can have harmful effects on 
some materials that could be used in 
the construction of his pump. 

Continued on page 95 
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Olson filters can be thoroughly cleaned in 1 to 3 minutes— 
automatically! This greatly increases productive time of both 
men and machines, builds bigger profits for you. 

Operation is fantastically simple. No dismantling, chang- 

ing bags or scraping screens. Just set controls to backwash 


position and start pump. 


Pump forces liquid back through tubes (from the inside 
out), knocks off dirty filter cake and allows it io settle to the 
cone of the filter. If sludge packs or hardens and cannot be 
removed by gravity or normal pressures, a specially designed 
agitator completely dislodges and breaks down caked or solid 
dirt for easy removal. 


Complete cleaning process can be done without even opening 
the filter—saves hours of messy, time-consuming work. 


You start each day with a new filter. 


Write for free illustrated bookiet containing 
| full details including engineering data, sizes 


and specifications. 
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Hundreds of plantowners 
over the past few years 
have proven dry storage to be 
safe, sure, practical. 
You, too, 
can save thousands of dollars 
with this new storage idea 
by Reliable. 
And, you can see real profits 
in a few months 


because of . .. 
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January For cloth, wools, boxes, furs 


Write for details. 

MACHINE WORKS, INC. 
231 Eagle Street, Brooklyn 22, New York 
Over 40 years of leadership in 
designing and manufacturing 
fur cleaning, glazing and storage equipment. 


Pebreary RELIABLE 
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Effects of Price Changes 
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PRODUCTION 

Big Changes Bring Big 
Savings 

Check Sheet Improves Quality 

Custom Installation Steps Up 
Production 

The Drycleaning Room of 
Tomorrow 

Dual Marking Aids Control 

Efficient Pump Arrangement 

Foot Operates Handy Spray 

How To Improve Production 

New Approaches Solve Old 
Problems 

Sample Production Standards 

Shirt Laundry Opened To 
Protect Drycleaning Volume 

This Is No Gamble 
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Cartoons Sell Services February 22 
Cleaners Pitch In February 16 
Collect Irons for Exhibits July 24 
Commends Public Service December 102 
Cooperative Publicity May 23 
Counter Girls—Front Line of 
Your Public Relations 
Flag Day Promotion Creates 
Goodwill 
Free Movie for Goodwill 
Goodwill Gesture 
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Baseball Team December 72 
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CAN'T LOSE TIME when growing. 
Rema motor ond turbines are inter- 

ond fit all Remo con- 
denser tanks. A big recson why Rema 
is @ good investment. 


AIRCRAFT-TYPE TURBINE 


CAN'T VIBRATE. Powerful, occu- 
rotely balanced Impeller revolves of 
3450 RPM. Flush welding ’ 
anti-resistonce surface. 


ALL-ALUMINUM 

TURBINE ASSEMBLY 

CAN'T RUST from moisture due to 
condensation. Precision cast and ma- 
chined 


HEAVY DUTY 
CONDENSER TANK 


CAN'T WEAKEN STRUCTURALLY. 
steel 


CAN'T SLIP on the sholt. Hub is per- 


monently fixed to impeller, Added 
heywoy insures extro locked-in sofety 


CUSHIONED CONSTRUCTION 
CAN'T CLATTER All Remo air vo- 
cuums ore rubber cushioned Elim- 
inotes noise — insures “Hooting™ 
longer life operation 


MORE cleaners order REMA® because it has MORE! 


INSIDE AND OUT, the REMA air vacuum is engineered to make life easier for you. 
Nothing compares when you finish with air vacuums — nothing surpasses Rema in flawless 
performance and dependability. Save money, your boiler and nerves. Order Rema today. 


*Models evorloble to verve trom | to 16 presses in vertical, duel ond overheod design. 


Send for full descriptive literature today! 





i 
ORIGINATORS OF VERTICAL VACUUMS Reme Corperetion DEPT. #1 
45 Ruby Street, Nerwelk, Conn. -# 
REMA Gentlemen: Please cond me literature on .”Dri- Vac” ot once. 




















REMA CORPORATION ¢ Norwalk, Conn. 
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Skellysolve 
Stoddard Solvent 
General Specifications 

Color—Water Clear 
Acidity—Neutral 
Sulphur (Doctor) Test—Sweet 


Flash (Tag Closed Tester) — 
105° F. 


Distillation—310° to 374° F. 
zkeexeekwe re 

Perchloroethylene and 

140° F. Flash Naphtha 

also available. 
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“What! My uniform isn’t ready?” he yelled. “And 
the General is coming in today! This is the last 
time you foul me up!” 

Then the cleaner discovered Skellysolve, and this 
sweet-smelling, fast-drying solvent gave him the 
a high quality needed to turn out good clean- 
ing fast. 





Add to this the dependable delivery Skellysolve 
offers, and the fact that Skellysolve Technical Field 
Men are often able to help solve operational prob- 
lems, and it’s easy to see why so many cleaners are | 
switching to Skellysolve. 

How about you? If you'd like to find out how you, 
too, may benefit from the extra service extra 
high quality of Skellysolve, call your Skellysolve 
supplier now. 


Skellysolve 
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delivers a 


plant! 


Note these features: 


¢ Fast self priming 





© Holds a high vacuum 


*® Does not heat solvent 


Performance with hard usage 
has proved that dry cleaners 
can depend on this Viking 
V-belt drive pump to move 
solvents efficiently. It always 
even flow. 
It is Underwriters approved. 
Better install them in your 


PROVED DEPENDABLE 


BY DRY CLEANERS! 


VIKING SOLVENT PUMP 


* Does not block up with lint 


© Quiet operation 


® No lubrication of pump required 


For complete information write for bulletin Dq. 


Cedar Falls, lowa, U.S.A. 


VIKING PUMP COMPANY 
In Canada, it’s "ROTO-KING” pumps 


Offices and Distributors in Principal Cities. 


See your classified Telephone Directory. 





Why Do Some Drycleaning 
Plants Fail? 
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Change of Pace Attracts 
New Customers 


TRADE RELATIONS 

Bay State Groups Sponsor 
Exhibit 

Trade Relations—Grass 
Roots Style 


TRAINING 

Change of Pace Attracts 
New Customers 

Counter Girls—Front Line of 
Your Public Relations 

How One Plant Built Rovte 
Sales 

How To Sell a 28-Cent Shirt 
in a 22-Cent Market 

Selling Aid 

Source of Employees 


UNSERVICEABLES 
Color Loss on Acetate 
Fabrics Talk 

Melting Waistbands 
Sizing Rings 
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VENTILATION AND AIR CONDITIONING 


Big Changes Bring Big 
Savings 

How To Improve Production 

Two Money Savers 


WETCLEANING 


Foot Operates Handy Spray 

Plantowner Scores With 
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Shrinkage Problem 


June 36 
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January 28 
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FILTER PUMP 
Continued from page 88 


The foregoing discussion has 
brought to light numerous perform- 
ance requirements and limitations that 
must be met by the circulating pump. 
It is likely that any one of the many 
types of pumps on the market can do 
the job with some degree of efficiency 
and economy. It is also almost a cer- 
tainty that not one of them is ideally 
suited for the service. A compromise 
must be made. 

The logical approach is to analyze 
the characteristics of each type in or- 
der to measure its capabilities against 
the service requirements. With this 
yard tick, it is then possible to com- 
pare the relative merits of all types 
and choose that which most closely 
approximates the ideal. 

It is not the purpose of this discus- 
sion to recommend a pump selection. 
If it has helped to create a firmer un- 
derstanding of the conditions imposed 
on a pump applied to filtration, some 
benefit should accrue, The drycleaner 
may improve the operation of his 
present equipment; the machine de- 
signer may improve his product by 
making a better pump selection, and 
the pump manufacturer may achieve 
a design more suitable to the needs of 
the industry. # # 
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Zorro and Donald Duck play 
bags will soon be offered by 
Sanitone licensees throughout 
the country in a cross promotion 
among Disney, 7-Up distribu- 
tors, the ABC television net- 
work and Sanitone. 

Zorro is a new program tele- 
vised weekly over the American 
Broadcasting Co. network and 
sponsored by 7-Up Bottling Co. 
and AC Spark Plugs. The net- 
work has contacted its 150 affil- 
iated stations and recommend- 
ed they get in touch with the 
local Sanitone licensee. The li- 
furnishes the station 
Zorro and Donald Duck 
bags in both paper and 


censee 
with 
play 


polyethylene, which are used on 
its children’s programs. There 
is no charge for television time 
to the licensee. Tie-ins are cur- 
rently in progress in California, 
Oregon, Washington, Utah, Io- 
wa, Michigan, Ohio and Penn- 
sylvania. 

Walt Disney has also sent 
play bags to 2,400 jockeys all 
over the country. This is ex- 
pected to yield a substantial 
number of “on the air” plugs 
for the combined promotion. 

A complete promotional tie- 
in kit has been furnished to all 
Sanitone licensees by Emery In- 
dustries, Inc., 4200 Carew Tow- 
er, Cincinnati 2, Ohio. 


Pantex Announces Chicago Line-Up 


Norbert H. House, president 
of Pantex Manufacturing Cor- 
poration, Pawtucket, R. I., has 
reported new assignments to the 
sales staff. 

Bill Haiges has been named 
Chicago branch manager. Mr. 
Haiges has been associated for 
some time with the drycleaning 
industry in sales, service and 
plant layout. He is launching a 
program of complete Pantex 
package plants, including quick- 
service shirt laundry installa- 
tions. 

Six new representatives have 
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been appointed to Mr. Haiges’ 
territory. Joseph Chernoff has 
been assigned as sales engineer 
in the southside of Chicago and 
the Hammond-Gary, Ind., trade 
area. Mr. Chernoff is a 30-year 
veteran of the drycleaning and 
laundry industry. Joseph Man- 
nina will cover the northwest 
side of Chicago and suburbs to 
the Wisconsin line. He operated 
the Mannard Equipment Com- 
pany for many years. As sales 
engineer Preston Weisman will 
be responsible for downtown 
Chicago. He has had 20 years 


experience in the field, most 
recently with a machinery com- 
pany. 

Del Bonnem will represent 
the firm in the western suburbs 
of Chicago, including the Rock- 
ford and Tri-Cities area. He has 
an extensive background in the 
industry, both as a plantowner 
and machinery and equipment 
supplier. Oscar Pabst will cover 
downstate Illinois as a sales en- 
gineer. He was formerly owner 
and operator of his own plant 
for 12 years. 

Roy Darling, previously in 
the Cincinnati area for Pantex, 
returns as sales engineer for 
northern Indiana and southwest 


Michigan, part of a territory he 
formerly served. 

Chicago area representatives 
met recently to discuss plans 
for greater customer service and 
more intense market coverage. 
Mr. Haiges and general office 
representative Bud Rapport 
gave detailed preview descrip- 
tions of the new Pantex prod- 
ucts to be introduced in 1958. 

Shown front row, left to 
right: Jim Fitzgerald, Joe Man- 
nina, Bill Haiges, Bud Rapport 
and Nick Parisi. Back row: 
Preston Weisman, Herb Fitz- 
gerald, Roy Darling, Del Bon- 
nem, Joe Chernoff and Oscar 
Pabst. 


Unipress Gives Consumer Demonstration 


Concrete proof of why pro- 
fessionally laundered shirts save 
housewives time and money 
and provide them with superior 
finished shirts was offered in 
a demonstration of shirt finish- 
ing equipment at the Texas 
State Fair in Dallas. 

The demonstration was spon- 
sored by the Texas Laundry 
and Dry Cleaning Association 
as part of a continuing effort 
to promote good relations be- 
tween the industry and the pub- 
lic. The Hugh G. Henderson 
Company, Houston, Tex., dis- 
tributor for The Unipress Com- 
pany, Minneapolis, Minn., con- 
ducted the demonstrations 
every day and evening during 
the 16-day exhibit. 

More than 2% million people 
saw shirts being pressed on the 
Unipress Glide-O-Matic two- 
girl shirt finishing unit. Mrs. 
Mae Repucci, assisted by Miss 
Elsie Gillespie, supervised the 


demonstrators who showed how 
shirts are finished in three sim- 
ple lays and then folded in one 
operation on the automatic 
folding table. 


Detrex Adds Presses 


A complete line of shirt and 
drycleaning presses is being of- 
fered by the Detrex Corporation 
beginning January 1, 1958. 

Equipment includes air-driv- 
en as well as foot-operated and 
utility presses with 41-inch and 
45-inch bucks. The company 
also offers a mushroom press. 

The laundry presses include 
one- and two-girl units. The 
single-unit presses are heated 
with steam or electricity, In ad- 
dition to the conventional sleeve 
press a cabinet sleever is availa- 
ble. Collar-and-cuff presses and 
a shirt folder round out the line. 
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GAS FIRED 
LATTNER 
HRT 


See — 


the simplicity of design. 

the large amount of heating surface. 
the quiet atmospheric gas burners. 
the simple control setup. 

the factory installed combustion 


chamber. 


the rock wool insulated jacket. 

an HRT boiler all in one piece. 

the boiler that ‘‘coasts’’ with the load. 
sizes 3 H.P. to 50 H.-P. 


Dealers Most Everywhere 


P. M. Lattner Mfg. Company 


Cedar Rapids, lowa 














Dow Names Larabee 


FRANK W. LARABEE 


Frank W. Larabee has be- 
come manager of the solvents 
section of a recently expanded 
chlor-alkali sales organization, 
according to a report from The 
Dow Chemical Company, Mid- 
land, Mich. The chlor-alkali or- 
ganization is headed by Ken 
Wildes. 

Mr. Larabee succeeds L. P. 
Butenschoen who was recently 
transferred to a post in Dow’s 
traffic and distribution depart- 
ment. 

Product manager in chlor-al- 
kali sales since 1954, Mr. Lara- 
bee previously served as sales 
office coordinator on alkalis and 
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chlorine. He was also employed 
as a calcium chloride and agri- 
cultural chemicals salesman in 
Wisconsin. He attended Wa- 
bash College. 


Garant Represents Caled 


Appointment of Walter Leo 
Garant as a representative of 
Caled Products Company, 
Brentwood, Md., has been an- 
nounced by Warren K. Cooley, 
president. Mr. Garant will be 
responsible for the states of 
Vermont, New Hampshire, 
Maine and eastern Canada. 

Mr. Garant’s practical knowl- 
edge of Caled products has 
been developed through his ex- 
perience as a jobber. His flu- 
ency in French particularly suits 
him for coverage in the prov- 
ince of Quebec. 


CLATA To Meet 


The Canadian Cleaners and 
Launderers Allied Trades Asso- 
ciation will hold its fourth an- 
nual meeting January 26, 1958, 
at the Windsor Hotel in Mon- 
treal. The announcement was 
made by Association President 
G. W. McKague, McKague 
Chemical Company Limited, 
who has invited all allied 
tradesmen to attend. 


Engineers View New American Products 


Continuing its program of 
meetings for divisional engi- 
neers, The American Laundry 
Machinery Company, Cincin- 
nati, Ohio, held a session re- 
cently to acquaint service engi- 
neers from the Eastern, 
Southern, Western and Pacific 
Divisions with the latest ad- 
vancements in the firm’s dry- 
cleaning, laundry and rug clean- 
ing equipment. 

Detailed discussions and 
demonstrations were given on 
all types of American equip- 
ment, including the latest fea- 
tures of the Synclor single-bath 
and Truclor two-bath perchlor- 
ethylene drycleaning units, 
American-Piazza Sludge Accu- 
mulator- Stripper, ACECO dry- 
cleaning presses and American 
rug cleaning equipment. 


Engineers also viewed the 


Lo-Door Mammoth Cascade 
Washer, American automatic 
washer controls, Cascadex 
washer-extractor, Notrux extrac- 
tor, Super-Sylon flatwork ironer, 
Trumatic folder, Thermatic 
Tumbler, universal-type Fold- 
master folder, single-buck For- 
matic Press and Formatic au- 
tomatic shirt folder. 


New Offices for La France 


La France Dye House, whole- 
sale suede and leather dyers, 
has announced the transfer of 
its main offices and plant to 
7606 Carnegie Ave., Cleveland 
3, Ohio. According to Gerald B. 
Schaffer of La France, the new 
location will provide expanded 
and improved service to dry- 
cleaners. The move marks the 
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MTED BRASS WORKS, INC. 


TO BETTER SERVE YOU, WE ARE MOVING TO: 


RANDLEMAN, NORTH CAROLINA 


® Adding Fifty Percent to Our Present Facilities 
@ Six Acres of Land for Additional Expansion 
®@ Skilled Personne! Will Be at Your Service 
®@ Shipping Schedules Will Be Accelerated 
@ Excellent Transportation Facilities 
@ Overall improved Service 








AS OF JANUARY IST, 1958, OUR NEW ADDRESS WILL BE 








UNITED BRASS WORKS, INC. 
RANDLEMAN, NORTH CAROLINA 








beginning of a planned growth 
program. 


Bridge Represents Pantex 


ROBERT BRIDGE 


Pantex Manufacturing Cor- 
poration, Pawtucket, R. L., has 
assigned Robert Bridge as sales 
representative for South Phil- 
adelphia and southern Pennsyl- 
vania, as well as southern New 
Jersey and the State of Dela- 
ware. 

According to James Macrae, 
Pantex branch manager, the 
appointment marks an addition- 
al expansion in the company’s 
program of sales and service. 

Mr. Bridge has had extensive 
experience in both the dryclean- 
ing and laundry fields. 
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NEW PRODUCTS AND LITERATURE 


sive mixtures during the tum- 
bler cycle than full-range Stod- 
dard solvents having the same 
flash point. Further, the 360- 
type solvent shows less hazard 
than materials with lower flash 
points but considerably higher 
endpoints. 

Details on this study may be 
obtained by requesting Special 
Products Technical Bulletin No. 
57-1 from the Shell Oil Com- 
pany, Wood River, Ill. 


New Condensate Systems 
Use Centrifugal Pumps 


Decatur Pump Company, De- 
catur, Ill., has brought out new 
Burks condensate systems 
equipped with % hp. Burks 
IHV-Centrifugal pumps on cast- 
iron receiver tanks, Both single 
and duplex pump systems are 
rated with a 3-to-1 safety fac- 


Continued from page 10 


tor, for capacities up to 12,000 
square feet of radiation and up 
to 20 p.s.i. operating pressure. 

Frequent delivery to the boil- 
er is insured by accurate con- 
trols and the fact that return 
of 2 gallons into the receiver 
tank starts the pump. The re- 
ceiver tank inlet is 7 inches 
above the bottom of the tank. 

All pumping parts are made 
of noncorrosive bronze, and 
pumps are equipped with drip- 
free mechanical shaft seals. The 
Burks centrifugal pumps will 
not steam bind, because of a 
positive head on the suction, 
the maker claims, Large pump 
inlet assures low velocity at the 
pump, besides reducing friction 
oss. 


Simple to install, both single- 





YOUR REQUEST 


for further information 
will get quickest and most 
complete attention as a 
worthwhile inquiry when 
it’s written on your let- 
terhead. Be sure to men- 
tion NATIONAL CLEANER 
& Dyer. 











pump and duplex models are 
fully automatic. In duplex sys- 
tems alternate use of pumps is 
made automatic by a built-in 
mechanical alternator. 

For further information write 
to the manufacturer. 


New Air Compressors 


Quincy Compressor Com- 
pany has announced a new line 
of air compressors designed es- 
pecially for laundries and dry- 
cleaning plants. Loren Gill- 
house, sales manager, notes the 
long life of these units, which 
offer positive lubrication and 
extra protection to bearings. 

Helpful compressor literature 
is available free on request to 
Quincy Compressor Company, 
Quincy, Ill. 
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MONEY BACK GUARANTEE! 





... is the easy way 
to finish Orlon-Dyne! 
fur-like pile fabrics 
IN YOUR OWN 
TUMBLER, 


feel-tex 


$23.00 BUYS ALL YOU NEED FOR 64 GARMENTS 











SEE YOUR JOBBER OR 


FUR-FEEL CORP., 231 Eagle St., Brooklyn 22, W. Y. 


WRITE DIRECT 











Cold-Wave Solution Damage 


Can you tell us what caused the discolored spots on this 
dress? —C. D., New York 


The discoloration has been caused by a loss of color re- 
sulting from the contact of cold-wave solution with the gar- 
ment. 

Cold-wave solutions have caused considerable damage to 
garments by affecting their color. Most beauticians are aware 
of the damaging effect they have on garments but the com- 
mon use of these solutions at home seems to have increased 
this type of damage. 


Cold-wave solutions contain chemicals that act as a | 


bleaching agent. Quite often the damage is not apparent 
until after the garment has been cleaned, Sometimes the 
heat necessary in deodorization and finishing tends to speed 
up the oxidation, thus bringing out the damage. 

Because the drycleaner has had no real part in causing 
this situation we do not feel that he should be held responsi- 
ble for the color loss. 


Spreading of the Weave 
A dark area on the side of this dress looks as though the mate- 


rial had shifted. Can you teli me what it is and what may have | 


caused it?—C. C., New Jersey 


As you suggest, the dark area on this garment has been 
caused by a shifting of the material] or, as it is commonly 
known, “spreading of the weave.” 

In this damaged area there appears to be evidence that 
this spreading has been caused either by a steam gun or a 
bone spatula. The light marks are about the size of the jet 
stream from a steam gun as it has been moved across the 
fabric. It could also be the result of a bone spatula that has 
been rubbed across the fabric, although we feel inclined to 
believe that the steam gun has caused it. 

Too often spotters hold the steam gun too close to the 
fabric. If the steam gun is held about 3 inches away from the 
fabric and kept moving, this type of damage will not take 
place. But there is the tendency for many spotters, perhaps 
out of frustration, to try to blast the stain out of the fabric 
by the use of high-pressure steam which is also very hot. All 
too often it is the cause of a spreading weave or loss of color. 

Continued on page 100 
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SE “‘ALL IN ONE” ; 
WONDER BRUSHES 





ECONOMY MODEL 
Aluminum hanger rod telescopes 
into tubular stand. 3 adjustments 
by means of small metal 
on side of rod. Overall ht. 69”. 


Only $13.95 


Aluminum hanger rod telescopes 
inte tubular stand. Pull up rod to 
any desired point. parse up . 
69”. Release by 


foot pedel. Only "$16.95 








Either bagger ships, in- 
dividually boxed with 
the base knocked vs 


NU-WEIGH 
STANDARD SCALE 
BASKET 


16” x 18” x 32” heavy 
gauge steel wire basket with 
removable plastic liner. Co- 
pacity 60 Ibs. Scale and 
basket mounted on steel car- 
riage with 3” ball bearing 
casters. Weight figures are 
reflected in magnitying mir- 
ror and plainly visible with- 
out stooping. $69.50 


_~_ = Send for '57 Catalogue 
NU-WEIGH ECONOMY cs 
HANGING SCALE 


Ideal Scale for selling service by 
weight. Heavy gavge metal basket. 
Attractive scale graduated to pounds 
and half pounds. Approved by Dept. 
of Weights and Measures. Capacity 
up to 100 ibs. 


Scale and basket as shown $39.75 


ba. Ri 
303, $2.25 


rei 


"305, $4.95 


304, $2.50 
Ideal Carding Brushes for all types of fabrics. 303 and 


304 for lighter work, 305 for heavier work. Specially de- 
signed, rust-proof wire bristles. 


NEWHOUSE SPECIALTY CO., INC. 


3827 San Fernando Road, Glendale 4, Calif. 
Exhibit—A.1.L. Chicago, Feb. 26-Mar. 2—Space 324-325 





air vacuum system = 


a 
ae 
= 
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7 o ' sets new profit led 


serves 2 to 200 machines 


Pays for itself these many ways: 


® No steam used for vacuum 


Improved quality 


Continued from page 99 
Sulfuric Acid Damage 
The holes in this pair of gray flannel 
trousers appeared after cleaning. Can 


you explain the reason? 
O.H.M., Jersey City, N. J. 


Sulfuric acid has caused the dam- 
age in this garment. The customer 
could have come in contact with this 
acid in a number of ways. It is found 
in automobile storage batteries. When 
these are carried from a car any spill- 
age that occurs is concentrated sul- 
furic acid. The customer may even 
have leaned against a car fender where 
acid had spilled. Such strong mineral 
acids are always present in chemical 
laboratories, and many industrial proc- 
esses involve their use. An occupation 
in such an establishment could account 
for contact with the acid. 

Very often the damage or stain is 
present before cleaning, yet neither 
the customer or drycleaner is aware 
that the fibers have been damaged. 
Then when the garment is drycleaned 
the weakened fabric falls apart when 
subjected to the normal mechanical 
action of the cleaning process. 

Chemicals such as strong mineral 
acids are never used in drycleaning 
plants, We therefore feel certain that 
this acid has been contacted during 
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Saves up to 40% on fuel 
Quick cooling and setting — 
More powerful vacuum 
Faster, quieter pressing 
Low current consumption 


=r - 


No special foundation needed 
Saves steam for other uses 


the wearing of the ue: The dry- 
cleaner should not be considered re- 
sponsible. 


Handling Insulated Underwear 


Can you give me any information 
about cleaning an outfit called “Insulated 
Underwear” with Polyester Fiberfill? 

—S. O. C., Illinois 


The reference to Polyester Fiberfill 
probably means that it is filled with 
the polyester fiber, Dacron. From the 
standpoint of the fiber itself, you 
should experience no particular dif_i- 
culty in drycleaning. 

The main concern in processing 
such an outfit would be from any rub- 
berized or plasticized material that 
may be used. Any rubber, unless it is 
neoprene, would of course, be dam- 
aged by the action of the cleaning 
solvent. Also, some weatherproof fab- 
rics contain a plasticizer that is soluble 
and therefore lost when the garment 
is drycleaned. This leaves the fabric 
in a stiff and crackly condition, quite 
unlike its original feel. 

If there is no evidence of rubber 
or plastic coatings present, it would 
probably be safe to dryclean the out- 
fit. I am assuming that any insulation 
material such as the Fiberfill is ade- 





quately quilted in the qunia Other- 
wise, a balling up of the filling mate- 
rial can take place. But, from the 
standpoint of the Dacron fiber, no 
difficulty should be experienced. 


Imitation Leather Stiffens 


After processing, this imitation leather 
jacket became very stiff. Could you tell 
me what type of material it is made of 
and what I can do to restore its original 
softness? —K. C., New Jersey 


This is a plastic-coated fabric made 
to imitate leather. 

The great difficulty with this type 
of material is that it cannot be dry- 
cleaned without becoming stiff. Evi- 
dently, a plasticizer of some type is 
used, which is soluble in drycleaning 
solvent and is therefore lost when the 
garment is drycleaned. In some in- 
stances where plasticizer is used and 
the garment has become stiff, it can 
again be made soft by applying a 
plasticizer. But, in the case of these 
imitation leather jackets, no way has 
yet been found to restore them to their 
original soft feel. 

Garments of this type must be wet- 
cleaned even though such processing 
may involve the risk of shrinkage and 
bleeding of dyestuff in the lining. 
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85 LB. (DRY WT.) CAPACITY 


® SELF-BALANCING 

@ FLUID DRIVE 

@® OVER 1625 RPM 

© DEEP 30’ BASKET 

@ FULLY AUTOMATIC 

SEE YOUR DEALER FOR DETAILS 
BOCK 


LAUNDRY MACHINE CO. 
TOLEDO 2, OHIO 


10, 15, 25, 50, 85 LB. EXTRACTORS 


Drapery Discoloration 
When these two sets of drapes were cleaned in perchlor- 





ethylene solution, the white parts of the pattern became dis- | 


colored with a beige or brownish film. Please tell me whether | 


the dyes are fast in synthetic fluid.—R. H. C., Ohio 


We find that the dye present in these drapes bleeds in | 


synthetic solvent. 

Bleeding of dyestuffs from draperies is a rather common 
problem. The greatest difficulty occurs in the dark shades 
such as red, green, etc., which is perhaps due to the fact 
that a heavy concentration of dyestuff is used to provide a 
good depth of color. 

This bleeding of dyestuff is a most aggravating one to the 


drycleaner because such dyes severely discolor his solvent, | 


making it necessary to use quantities of activated carbon to 
remove the discoloration. And, if this dyestuff is not re- 


moved, there is a possibility in a moisture-carrying system of | 
actually transferring the dye to another fabric. If there were | 
a heavy enough concentration of dye and if there were any | 
moisture present in the system a discoloration in white could | 


take place. For example, when placed in a solution with red 
garments white would become pink. 

Another cause of the dulling of colors or darkening of 
whites is the redeposition of soil. 


Handling Lipstick Stains 


To remove a lipstick stain on the jacket of this suit, we used | 


a paint remover without rinsing. When a dark ring appeared we 


soaked it in an alkaline bath and used a stripping agent to clear | 
the discoloration. Now the jacket is a different color from the | 


pants. What can we do?—P. C., New York 


To begin with, it is generally not a good practice to leave 
either a wet-and-dry-type paint remover or an oily-type 
paint remover in the fabric without rinsing it soon after it 
has been applied. The oxidation of some of the components 


of such paint removers can cause a very difficult stained | 
condition, Also, in some instances a severe bleeding of dye- | 


stuff will take place. 


Your attempt to soak out the discoloration on the wet side | 
was logical but in this instance the dyestuff bleeds on the | 
alkaline side. Therefore, in such a soaking bath a loss of blue | 
dyestuff took place that gave the jacket a gray cast. In this | 


case it would have been advisable to soak the jacket in a 


neutral bath using one of the wetting agents, which might | 
very well have cleared the discoloration without a bleeding | 


of the blue dyestuff. 


The only means of restoration now would be to attempt | 
to bring the pants to the shade of the jacket by the same 


soaking process used on the jacket. Otherwise, redyeing | 
would be necessary. 
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NOW- 
Dyeing of ANY 


COLOR 


on any WOOL KNIT wear 


Almore Dye House offers you precision 
color dyeing of garments made of: 


Alpaca Vicara 
Camel Hair Wool 
Cashmere Gabardine 
Nylon Corduroy 
Velveteen Arnel 


and of course all garments made of any type 
of dyeable material. 


KNIT GARMENTS: You can offer this profita- 
ble and satisfying service to your customers 
in the full confidence that knit suits, dresses 
and sweaters which come back to you from 
Almore will be complimentary to you and of 
added value to your customers. 


Send KNIT garments and all other garments 
for dyeing to: 


DYE HOUSE 
DYEING is our ONLY Specialty 


4412 Wentworth Ave., Chicago 9, Ill. 
Leon Teichner, President 


continueusly 
in 
business 
since 
1919 of Gmerica 


er 














PEOPLE AND 
PLACES 


NORTH CENTRAL 


American Ideal Cleaners, 10351 
S. Michigan, Chicago, IIl., has 
added a storage vault. 


Piqua (Ohio) Cleaners has been 
established by Lyle Hutson at 
329 N. Main St. 


Brothers Ernest R. and S. E. 
Begley are the owners of a 
drycleaning establishment re- 
cently opened in the Luckman 
Bidg. at 518 Broadway, Cape 
Girardeau, Mo. 


A storage vault has been added 
at Irving’s New-Way Cleaners, 
496 Crescent St., Glen Ellyn, 
Ill. 


Harold Grenning has opened a 
drycleaning establishment at 
909 Greenwood Ave., Glenview, 


Ill. 


McVeety Cleaners & Tailors, 
S. Washington, Eldora, Iowa, 
has installed a new cleaning 
room, it was reported by Eldon 
B. “Scotty” McVeety. 


John Cobler has been named 
vice-president of Morrell’s 
Cleaners, 222 Dundee Ave., El- 
gin, Ill. Mr. Cobler was former- 
ly manager of the firm’s Elwin, 
Elmhurst and Glen Ellyn plants. 


Springfield (Ill.) One Hour 
Cleaners has been established 
at 409 E. Monroe Ave. 


Ideal Cleaners, Sterling, IIl., 
has opened a branch at 301 W. 
Second St., Rock Falls. 


Goodwill Cleaners, 700 S. 
Washington St., Saginaw, Mich., 
has added a storage vault. 


D. O. Summers Dry Cleaners 
py space in the new 


will occu 
pe agen Shopping Center, 


and Lake Breeze Rads., 
Sheffield Lake, Ohio, now under 


construction. 


Savant Cleaners and Launder- 
ers, Inc., 1120 E. Michigan 
Ave., Lansing, Mich., has a a. 
ed new equipment. 


The most recent addition to 
Utopia One Hour Cleaners, Inc., 
Birmingham, a., has n 
opened in the new Benson — 
on 29th Ave., S., Homewood. 
The firm is owned by P. N. Ply- 
lar, Sr., and his son, P. N. 
Plylar, Jr. 


J. E. Norfleet has opened a 
a a establishment at 
302 Washington, Maryville, 
Tenn. 


Benny and Collins Fenton have 
opened a new branch of South- 
gate Cleaners & Laundry in 
the Southgate Shopping Center, 
Lakeland, Fla. 





NEW K-D PORTABLE BAGGER 


SPEEDS GARMENT PACKAGING! 


Rounded 
Yoke Won't 


Tear Plastic 


\ 


silent cushioned 


dad t 


Handy, fast-action portable bagger takes minimum 
space. Raises and locks at any height desired. Rod 
easily released by foot pedal and drops down to a 


stop. Light weight (5 Ibs.) yet 


sturdily constructed and attractively finished. Will 
handle any sized bag—big hanger capacity. Smooth 


i 








Wall 


ger yoke h 
bags without tearing. 


Price: $20.85 


polyethylene (plastic) 


ADJUSTABLE BAG HOLDERS 


mounted, with three 26” 


Spic and Span Cleaners, Boon 

ville, Mo. ey celebrated 
its twen ow ve 

was mn St by Mr. and Riss 
Bud Fuser. Nd firm recently 
added some new equipment. 


A drycleaning establishment 
has been opened by David 
Okum at 20100 Plymouth, De- 
troit, Mich, 


Edward L. Gieger is the owner 
of the drycleaning establish- 
ment recently opened at 442 
Sixth Ave., Laurel, Miss. 


An open house was scheduled 
recently at Sparta (Tenn.) Dry 
Cleaners by Smith Byars, man- 
ager, to celebrate installation of 
new equipment, 


W. L. Darby & Sons, dryclean- 

ers and launderers, has __ 

a new branch at 2720 Da 

pes amg Ala. _ — 
te plant to oO 

by “J firm, it will be managed 

by Tommy Darby. 





LooKouT 
Scotch Marine Solera 


WITH GAS BURNER AND AUTOMATIC CONTROLS 


A fully proportioned Scotch Ma- 
rine Boiler with large furnace vol- 
ume, ample combustion space and 
simple but complete ON-OFF con- 
trol set up, factory wired and 
piped for automatic operation. 


**Made in nine 
sizes from 10 H.P. 
to 80 H.P. 100 
Ibs. working pres- 
sure. 125 Ibs. 
working pressure." 


arms, has capacity of 100 bags. 
Handy to use with portable bag- 
ger. Keeps bags ovt of way until 
needed. Arms fold fiat against 
wall when not in use. Sturdy— 
long lived! 

Price: $24.00 


ASK YOUR JOBBER FOR THESE 
FINE K-D PRODUCTS 


Pin & tog com- 
binations 


Flag markers, 
colored 


Shirt sorting bins 


Net Pins 

Marking Pins 
Sefety Pins, bulk 
Straight Pins, bulk 


Pin Carriers Rack Dividers 


Tue Keves-Davis CoMPANY 


79—14th Street 
Battle Creek, Michigan 


ole] de) th mm -ie)18 4° 
CHATTANOOGA 1 


NE BC 


G&G MFG. CO. 
TENN 


RERS OF 


TCH MARI 
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All New Protective HAND CREAM 
Especially Designed for Drycleaners 


Your hands are often exposed to the 
injurious, harsh and damaging effects 
of solvents and chemicals! Now you 
can enjoy soft, healthy hands with a 
cream designed especially for you. The 
high percentage of Silicone in Sila-Hand 
forms a protective coating against the 
effects of solvents and chemicals. 
Lanolin also is used in Sila-Hand to 
help replace the natural body oils. Start 
today to give sore, rough and dried-out 
hands a treat and protection. Use Sila- 
Hand regularly. Order from your jobber. 


It's New, It’s Different, It’s Original, Protecting 





Warco Laboratories also manufacture many drycleaning and 
spotting chemicals, including Ten Minit Bleach, All-Coler 
Bleach, Scram Blood, Pre-Oil-Break, Size-Rite and Cetic- 


X-Sour. 


Visit our Booth No. 515-516, All, Chicago, Feb. 26 - March 2, 1958 





Service Cleaners, Ruston, La., 
has installed new shirt finishing 
equipment. 


An official opening, with Mayor 
Edward J. O'Byrne cutting the 
traditional ribbon, was held at 
Fresh-As-A-Daisy Cleaners, El- 
lison and E. 18th Sts., Paterson, 
N, J. 


Bernard Laufbaum has opened 
a drycleaning establishment at 
38 _ Rd., North Arlington, 
iy 


Arthur G. D’Angelo has opened 
a drycleaning establishment 
called Twin Enterprises, at 534 
Commonwealth Ave., Boston, 
Mass. 


Sanitary Dry Cleaning Co., 552 
Union Ave., Lakeport, N. H., 
has added a storage vault. 


Morris Lashay, proprietor of 
M-L Cleaners, Shamokin, Pa., 
has announced installation of a 
new shirt processing machine. 


January, 1958 


Roy Clark has opened a dry- 
cleaning establishment at 113 
N. Main St., Blytheville, Ark. 


Lanny Lowell has announced 
the official opening of Lowell 
Cleaners, 33 Riveredge Rd., 
Tenafly, N. J. 


A formal opening was held re- 
cently at Vogue Cleaners, 2320 
Susquehanna St., Harrisburg, 
Pa., by Jean and Myer Bowman. 


Kenneth J. Walter is now the 
proprietor of DeLuxe omens. 
17 Davis St., Bradford, Pa. Mr. 
Walter has operated a drycl ean- 
ing establishment at 388 W. 
Washington St. for the past 10 
years. 


Charles Berman has opened a 
drycleaning establishment at 
Stillman Ave. & 23rd St., 
Brooklyn, N. Y. 


A permit has been issued Topps 
Cleaners, Inc., 357 State St., 
Hackensack,.N. J., for construc- 


Available through leading jobbers everywiiere. 


oO 20) 2 -Been a8 2. 





tion of a drive-in drycleaning 
establishment at 4 Gregory 
Ave., Passaic. 


Charles and Fred Rowe are 
the owners of Weedsport-Jor- 
dan Cleaners, S. Seneca St., 
Weedsport, N. Y., having pur- 
chased the firm from Frank Ca- 
nale and Anthony Siracusa. 


A storage vault has been added 
at Rabena’s Wardrobe Service, 
427 Bridge St., New Cumber- 
land, Pa. 


Peter Pan Clearers, owned by 
Harry L. Pappas, has been 
moved from 122 E, Napa St., 

Sonoma, Calif., to 488 First St., 

E. Mr. Pappas also owns a unit 
in Santa Rosa. 


The new drycleaning plant 
which has been under construc- 
tion at Elk Cleaners and Laun- 
dry, Elk City, Okla., has been 
completed, according to an an- 
nouncement by Doug Myers, 
owner. 


ad Bird Drive-In Cleaners, 

has leased pre at 
ais Bell Blvd., Ba ) # 
for establishment a coe 
drycleaning, shirt laundering 
and shoe repair business. 


at 270 Main St., a 
Conn. 

Majestic Cleaners, 32 Garden 
St., Auburn, N. Y., has added 
a storage vault. 


New DeLuxe Cleaners has been 
moved to new quarters at 519 
Park, Laredo, Tex. 


Mr. and Mrs, J. “Bud” Cole- 
man are the owners of 

man , located in a 
new building on Main St., Vic- 
torville, Mr. Coleman was 
managing director of the Stin- 
son Scientific School of Clean- 
ing and Dyeing, Lubbock, 
Texas, for eight years. 
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GLENZIP JR. Still 
the Best and Only 
All-in-One Zipper 
Repair Tool. 





... fhe Last! 


A New Repair Kit That EASILY Attaches 
Separating Zipper Parts on JACKETS 


KIT INCLUDES: 

SPECIAL ATTACHING TOOL 

SEPARATING PARTS, BRASS 
AND SILVER—Sizes 4 and 6 

TUBE SPECIAL CEMENT 

LUBRICANT STICK 

COPYRIGHTED INSTRUCTIONS 








A grand opening was sched- 
uled recently at Kino Cleaners 
& Laundry, 226 Grand Ave., 
Nogales, Ariz.. by Edward 
Bayze, Jr., to celebrate comple- 
tion of its new laundry depart- 
ment at 231 Terrace Ave. 


Joseph’s Cleaners has been 
opened by Joseph Zakar in 
Buena Park, Calif. 


A grand opening celebration 
was held recently at the new 
Valet Drive-In Cleaners, 2429 
Sonoma Blvd., Vallejo, Calif., 
by Mr. and Mrs. Jack Napar- 
stek 


Glen Bryan has opened One 
Hour Cleaners in the Baken 
Park Shopping Center, Rapid 
City, 8. D. Mr. Bryan is a grad- 
uate of the NID. 


Mr. and Mrs. Hubert W. Bart- 
lett are the new owners of a 
drycleaning establishment in 
Bend, Ore., formerly operated 
by Kenneth R. Vaughn. 


Messko Solvent Temperature Gauge 


Know your 


Box 141 


haelicmich ce 








Pete Porfico, former owner of 
Ambassador Cleaners, San jose, 
Calif., has opened a dryclean- 
ing establishment at 2334 El 
Camino Real, Santa Clara. 


A formal opening was held re- 
cently at Charles Cleaners, 1311 
Green Ave., Orange, Tex., by 
Charles Carlin. Mr. Carlin for- 
merly operated a drycleaning 
establishment at 1505 Short 
Sixth St. 


Phil Applebee and Dale Conn 
have purchased Our Way 
Cleaners, Beloit, Kans., from 
the Al Logues. 





A new drive-in at Fourth and 
Custer Sts., Laramie, Wyo., is 
to be constructed for Quality 
Cleaners, 309 S. Third, it was 
announced by William Gilles- 
pie. 


Stacey’s Cleaners has opened 
a new drive-in store at 10320 
S. E. Holgate Blvd., Portland, 


Agincourt (Ont.) Cleaners was 
scheduled to be opened at 4044 
Sheppard Ave., it was reported. 


The application of Parson Mc- 
Cleaners and Dyers to 


OBITUARIES 


Samuel Bernstein, 75, founder of Samuel Bernstein & Com- 
pany Dry Cleaners, Hillside, New Jersey, died recently. Mr. 
Bernstein retired from the drycleaning establishment ten 
years ago. Surviving are two sons. 


purchase property on the north 
side of oth Ave., west of 
Kingsway, Burnaby, B. C., has 
been approved by the Staff 
Land Sale Committee it was an- 
nounced recently. 


John J. Dowdle III, 39, a vice-president of Great Lakes Car- 
bon Corporation, New York, New York, died suddenly on 
November 11 at his Greenwich, Connecticut, home. A native 
of Chicago, Mr. Dowdle was graduated from Culver (Indi- 
ana) Military Academy and Mount St. Mary’s College, Em- 
mitsburg, Maryland. He served in the U, S. Naval air forces 
from 1941 until 1945, attaining the rank of commander. Mr. 
Dowdle joined Great Lakes Carbon in 1945 as assistant to 
the general manager, building products, and later became 
sales representative for the firm’s electrode division. In 1950 





NATIONAL INDEMNITY EXCHANGE 
NATIONAL FIRE INSURANCE EXCHANGE 


3820 WASHINGTON BLVD. 


e ST. LOUIS 8, MISSOURI 





THE UNIVERSAL TEMPORARY IDENTIFICATION MACHINE 


For .. LAUNDERERS AND CLEANERS 


ai 
‘za > TAG-O-LECTRIC 
, \\ ently strong clear printing; 
and uniform stapling _ 
sure for proper set and clinch 
of staples. 
Tag-O-Lectric makes, marks and 
power staples in a single opera- 
tion. One, or two precision- 
placed staples. 
It’s the machine and tags that 
break the bottleneck at mark-in 
and up through assembly. 


TEXTILE MARKING MACHINE CO., Inc. 


NATIONAL CLEANER & DYER 





OUR EXPERIENCE! 


Save time, money, trouble 
laundering shirts through H-K’s 
technical help and 107 years’ 
experience. Full line of laundry 
anddry-cleaning supplies. Nation- 
wide service. Send for free booklet, 
“Better Way Washing Talks.” 


H. KOHNSTAMM&CO., INC. 
83-93 Park Place, New York 7, N. Y. 
11-13 E. WMinois St., Chicago 11, II. 


he became special assistant to the president, and in 1951 
was elected a vice-president of the corporation. 


Robert Lee Lewis, 60, owner of Lewis Drive-In Cleaners, 
Escondido, California, died at the Naval Hospital in San 
Diego recently. Mr. Lewis was a veteran of World War I. 
Surviving are his wife, mother, a son and two daughters. 


Sigmund Schonwold, president of Mason City (Iowa) Clean- 
ers and Dyers, died recently. Mr. Schonwold had been 
president of the firm since 1933, His son, H. Schonwold, has 
assumed operation of the establishment. 


MEETINGS SCHEDULED 


January 11 and 12—Minnesota Institute of Laundering and 
Cleaning, Inc., Annual Convention, Hotel Lowry, St. 
Paul. 


January 13, 14, 15 and 16—National Institute of Rug 
Cleaning, Annual Convention, Sheraton Hotel, Phila- 
delphia, Pennsylvania. 


January 15, 16, 17 and 18—National Institute of Dryclean- 
ing, Annual Convention, Hotel McAllister and Munici- 
pal Auditorium, Miami, Florida. 


January 24, 25 and 26—Louisiana Laundry & Cleaners As- 
sociation, Annual Convention, Bentley Hotel, Alex- 
andria. 





OFFSET FINISHER 
GOLD-MAN °7-= 


6 WAYS BETTER ... 
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GOLDMAN PRESSING MACHINE CORP. 
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January 25—New Jersey Laundry & Cleaning Institute, An- 
nual Convention, Essex House, Newark. 


January 26 and 27—Canadian Research Institute of Laun- 
derers and Cleaners, Annual Convention, Windsor Ho- 
tel, Montreal, Quebec. 


January 31, February 1—Utah State Dry Cleaners Associa- 
tion, Annual Convention, Hotel Utah, Salt Lake City. 


January 31, February 1 and 2—Texas Laundry and Dry 
Cleaning Association, Annual Convention, Hilton Hotel, 
San Antonio. 


February 15 and 16—New Mexico Drycleaners Association, 
Annual Convention, Holiday Inn, Roswell. 


February 26, 27, 28, March 1 and 2—American Institute 
of Laundering, Annual Convention and Exhibit, Con- 
rad Hilton Hotel and International Amphitheatre, Chi- 
cago, Illinois. 


March 7 and 8—North Carolina Association of Launderers 
& Cleaners, Inc., Annual Convention, Hotel Charlotte, 
Charlotte. 


April 12 and 13—Laundry Owners & Drycleaners of North 
Dakota, Annual Convention, Jamestown. 


April 27, 28 and 29—Maryland, District of Columbia & 
Virginia Laundryowners Association, Annual Conven- 
tion, Chamberlin Hotel, Old Point Comfort, Virginia. 


MONEY MAKERS 
by Bil Bhover 


ge agrees Peas tn Tie ae | 


BM 5204 E. 15th St. 


Kansas City, Mo. 
Please send us information on: 
Laundry Washer 
Extractors 





Loundry 
Washers 
CJ 25 pound 
() 40 pound 
C) 60 pound 


C) 60 pound 
C 100 pound 
CD 200 pound 


NAME 





ADDRESS 





city — STATE 
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..new Gaylord Family Quik-Pac 


gives you strong, neat, square, easy-to-stack 
laundry packages...in half the time needed 
to wrap ordinary lumpy bundles 


You already know the success of the Shirt Quik- 
Pac: now ...with the Family Quik-Pac... you 
can merchandise your family laundry packages with 
all the neatness they deserve! For family finish, 
fluff dry and flat work. Any girl in your plant can 
turn out compact, uniform packages. 


Flat, square-shaped Quik-Pacs stack better, are 
smaller, firmer than wrapped bundles. Available 
in white, natural and colors; plain or printed with 
your advertising message. You can color-match 
the printing on your Family Quik-Pac, Shirt Quik- 
Pac and Garment Quik-Pac. 


The rugged Gaylord kraft bags protect the laundry 
... the well-groomed packages sell your service. 
Customers appreciate having the large bag to 
hold soiled laundry. 


Shown here is the patented Loader that makes the 
Quik-Pac method possible. Gaylord Bags are made 
especially for the Quik-Pac method. 





Another member of the Gaylord Family 
...new GARMENT QUIK-PAC 


Easier loading... 
more protection 


New three-dimensional 
Gaylord Garment Quik-Pac 
provides faster loading, 
more protection, a more 
handsome ‘“‘finished pack- 
age.”’ Gussets on both sides 
of bag open out when it is 
slipped over suit or dress, 
protecting against creases or 
wrinkles in sleeves. 














For information, write 


GAYLORD CONTAINER CORPORATION 
Division of Crown Zellerbach Corporation + General Offices: ST. LOUIS 


NATIONAL CLEANER & DYER 





NATIONAL MARKET PLACE 


Where Buyers and Sellers Meet 








10¢ a word for the first insertion and 8¢ a word for each subsequent, 
consecutive insertion of the same ad. Advertisements set in capitals 
or bold face type 15¢ a word, first insertion; 10¢ a word for subse- 
quent, consecutive insertion. Minimum charge—$2.00 (new or repeat). 

Help Wanted and Situations Wanted ads 5¢ a word for first inser- 
tion, 4¢ a word for each subsequent, consecutive insertion of same ad. 
Minimum charge—$1.00 (new or repeat). Capitals or bold face type 
—double these rates. 

Add five words if answers are to come to a box number to be for- 


warded by us. Be sure to write your copy, name and address plainly. 

Advertisements in this department must be in ovr hands NOT LATER 
THAN THE 10th OF THE PRECEDING MONTH. 

Cash must accompany all orders for advertisements in our classified 
columns. No book accounts can be opened, as the low charge made 
does not permit this expense. 

Rates for classified advertising are net. Classified advertising is not 
commissionable. 





Mail Your Replies to Box Numbers to National Cleaner & Dyer, 305 E. 45th St., New York 17, N. Y. 








CLEANING PLANTS FOR SALE 





FOR SALE—Drive-in package One-Hour laundry and cleaning plant 
doing $1,500 per week. Located in industrial city of Virginia. Very 
profitable operation, cost $75,000 without real estate. Priced to sell. Real 
estate can be purchased or leased, plant can be financed. FOR SALE— 
One-Hour package cleaning plant doing $800 per week. Main Street 
location with parking area. Completely remodeled in 1956 at cost of 
$18,000. Priced to sell, can be financed. Long lease on real estate, low 
rent, located in industrial city of Virginia. FOR SALE—old reliable clean- 
ing plant remodeled in 1947, long lease on real estate, plenty of space 
for expansion, priced to sell. Located in industrial city of Virginia, plant 
can be financed. THESE THREE plants remodeled for sale on modern 
management methods by Bill Ayers and Associates of Covington, Vir- 
ginia. Phone 2-2156. 8164-2 





Missouri county-seat town near Ozarks. Well-equipped solvent plant, 
gross $15,000. Ideal for couple, health forces sale. Quality Cleaners, 117 
E. Jefferson, Clinton, Mo. 8223-2 





For sale: Cleaning plant in thriving Oregon town. Air base under con- 
struction, other major industries soon due, $30,000 gross at $1.75 prices, 
good lease, well worth $16,500. $5,000 down with easy payment. Mr. 
E. L. Blevins, 129 S. Seventh St., Klamath Falls, Ore. 8243-2 





Southern Indiana cleaning plant. A-1 equipment, doing $35,000 yearly, 
priced at $35,000. Long-term lease on building, with option of buying. 
Living quarters optional. Osgood Cleaners, Osgood, Indiana. 8299-2 





California central valley, combination 4% solvent drycleaning, laundry 
and linen supply. Volume $80,000 annually, increase 10% yearly. Two 
parcel deliveries and equipment excellent condition. Ample floor space, 
long building lease or sale. Owner retiring. ADDRESS: Box 8302, NA- 
TIONAL CLEANER & DYER. -2 





FOR QUICK SALE—MODERN CLEANING PLANT, LAUNDRY, BUILD- 
ING, COMPLETE PRICE $18,000. TERMS AVAILABLE. ONLY PLANT IN 
TOWN. Chance of a lifetime. Box 566, Big Sandy, Montana. 8317-2 





LOS ANGELES, BEVERLY HILLS AREA. Complete 140F solvent plant. 
Established | ti 28 years. Just off Wilshire Boulevard. $20,000 will 
handle. Good lease. Ample parking. ADDRESS: Box 8321, NATIONAL 
CLEANER & DYER. 2 








MUST SELL IMMEDIATELY: Long-established synthetic drycleaning plant 
in 40-by-120 brick building, two apartments and vast storage space on 
second floor, located center of large Carolina city. Finest quality work 
at high prices. Volume $70,000. Profit $15,000. Long lease. Selling at sac- 
rifice, $15,000 cash, balance easy terms. ADDRESS: Box 8342, NATIONAL 
CLEANER & DYER. 2 





FOR SALE: Laundry, drycleaning and storage plant in Mississippi. Es- 
tablished 1927. Two owners. Good trade area. 1957 volume about $160,- 
000. Present employees can carry on business should buyer not want 
to take active management. Employee relations excellent. Land, building, 
machinery and trucks less than replacement. Reason for selling will be 
told interested buyer. ADDRESS: Box 8345, NATIONAL CLEANER & 
DYER. 2 





NORTH CENTRAL FLORIDA: Cleaning plant, well established, university 
city, population over 50,000, 1956 volume $65,000. With or without real 
estate. ADDRESS: Box 8345, NATIONAL CLEANER & DYER. -2 


For sale: Modern drycleaning plant, in western North Dakota. Priced for 
quick sale. See or write—phone 7151, Paul Haverluk, Box 55, Belfield, 
N. D. 8353-2 
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Florida—Palm Beach, near Pratt and Whitney plant, synthetic plant. 
Gross $35,000 yearly, terms. Ideal for couple seeking semi-retirement. 
ADDRESS: Box 8354, NATIONAL CLEANER & DYER. -2 


Drycleaning and laundry drive-in, main thoroughfare, Fastest growing 
section of metropolitan Washington, D. C. $100,000 dollar missile plant 
being built within a few blocks. $100,000 gross sales. Building 90 x 100, 
adjoining lot 50 x 220 ft. from street to street. An open invitation to 
triple volume. Owner retiring. $130,000 including property. Terms to 
responsible people. ADDRESS: Box 8356, NATIONAL CLEANER & DYER. 

-2 








Middle Tennessee: Well-equipped solvent plant. Doing good business. 
Thriving industrial town, priced for quick sale. $6,000. ADDRESS: Box 
8362, NATIONAL CLEANER & DYER. -2 





Drycleaning plants and laundries, in Baltimore, Md. All kinds and sizes, 
profitable, $6,000 to $200,000. For information contact Robert Horn repre- 
senting Virginia Griffin, Maryland's drycleaning plant specialist. 1006 
Reisterstown Rd., Pikesville 8, Maryland. HU-6-1639. 8369-2 





BALTIMORE, MD. COMPLETE PLANT, CENTRALLY LO- 


DRYCLEANING 
CATED, WITH CASH-AND-CARRY BUSINESS OF $20,000-$25,000 YEARLY 


NEW BOILER. REASON FOR SELLING, WE BOUGHT 
COUNTER VOLUME CAN BE INCREASED 25°/, A 
ENCED OPERATOR. THIS LOCATION ESTABLISHED 
PRICE $15,000. CAN BE BOUGHT WITH ONE-HALF DO 
ANCE FINANCED. BRILLIANT CLEANERS, 1048-50 W. 
BALTIMORE 23, MD. 





COLORADO DRYCLEANING BUSINESS, doing an llent b 

sale. In very fast growing city, best location in town. Owner retiring. 

Write for information, City Cleaners, 1516 Main Ave., Durango, Colo. 
8371-2 








Modern downtown drycleaning plant in active fast-growing desert town. 
1956 gross $58,000 with above-average net. Business priced at $50,000 
with long-term nominal lease. Business and property $75,000. Book value 
of equipment exceeds cost. Terms available to qualified buyer. Write 
Vernon M. Rees, P. O. Box 816, Blythe, Calif. 8372-2 





For sale; wish to retire. Modern drive-in plant. Brand-new Butler auto- 
matic solvent equipment. Established 1920. Two new trucks, fur storage, 
shirt laundry, hats. Sell business only or complete. ADDRESS: Box 8373, 
NATIONAL CLEANER & DYER. 2 





Modern, well-established drycleaning, laundry and storage plant doing 
quality work in industrial New England city, center of a large trading 
area. REAL OPPORTUNITY for y ger man int ted in insuring a 
good future by ownership of his own business. ADDRESS: Box 8374, 
NATIONAL CLEANER & DYER. -2 








Cleaning plant, modern, top prices, plenty parking. Long lease. 90% 
over counter. Valley of Sun. Phoenix, Ariz. ADDRESS: Box 8375, NA- 
TIONAL CLEANER & DYER. -2 





LOWER SOUTHWESTERN MICHIGAN: Completely equipped solvent 
plant with or without income home and store. Business established over 
thirty years. Located in college and university town. ADDRESS: Box 
8376, NATIONAL CLEANER & DYER. -2 





FOR SALE AT A BARGAIN: Modern laundry and cleaning plant. All new 
equipment four years ago. Only laundry in town of 8,000 people. Will 
sell building or lease it. Also will sell on the payment plan. If interested, 
inquire P. O. Box 722, Metropolis, Illinois. Telephone number 2151 or 
2152. 8384-2 
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CLEANING PLANTS FOR SALE (Cont'd) 








EASTERN VIRGINIA town on water. $17,000 gross; cash-and-carry sol- 
vent plant, has shown steady increase in volume and profit for last 
five years, all equipment new or rebuilt in last five years and is now 
in excellent condition, will sacrifice for cash, terms if necessary. AD- 
DRESS: Box 8391, NATIONAL CLEANER & DYER. -2 





For sale—Drycleaning and laundry plant in prosperous Ottawa Valley. 
Last year's volume over $169,000. High profits. All modern equipment 
in excellent dition. Only pletely equipped laundry within 100- 
mile radius. Asking price of $160,000 includes two-story building con- 
taining two second-floor apartments, and all equip t. Outstandi 











opportunity for expansion. Owner has chronic illness. About $65,000 
handles. P. J. Brennan, Real Estate, 304 Pembroke St., W., Pembroke, 
Ont., Canada. 8393-2 
SMALL SYNTHETIC PLANT, EAST COAST FLORIDA. $15,000 TERMS. 
ADDRESS: Box 8594, NATIONAL CLEANER & DYER. 2 








Modern Gtaming plant in the Valley of the Sun. Climate for asthma 
or bronchial ailments. Top prices and location. Long lease. Cash-and- 
carry. New building. Box 5371, Phoenix, Ariz. 8395-2 


EXCLUSIVE drycleaning business, well equipped. Good lease including 
living quarters, excellent for couple. TOP prices (suits $2.50 up, ladies 
suits $4.50 up, ladies coats $12.50 up, sweaters $1.50 up). Cash-and-carry, 
sacrifice, due to illness $5,000 cash or $7,000. Easy terms, retiring. Exclu- 
sive Cleaners, 606 South Main Street, Santa Ana, California, Phone 
Kimberly 53-7977. 8214-2 








Spotter, expert all-around man, able and willing to operate petroleum 
machine and do all work for top-quality retail plant, Paterson, N. J. 
State experience and salary desired. ADDRESS: Box 8381, NATIONAL 
CLEANER & DYER. - 


WANTED QUALITY SILK AND WOOL SPOTTER. MUST KNOW ALL 
PHASES OF THE CLEANING BUSINESS INCLUDING MAINTENANCE. 
EXCELLENT OPPORTUNITY. SEND COMPLETE DETAILS. ADDRESS: BOX 
8382, NATIONAL CLEANER & DYER. : 


MAINTENANCE SUPERVISOR—Knowledge and experience in machinery, 
power, buildings, for full charge in one of leading plants in New Eng- 
land. State education, training, experience, age and salary. 

Box 8390, NATIONAL CLEANER & DYER. 


SPOTTER: MUST BE QUALITY SPOTTER AND KNOW ALL PHASES 











ADDRESS: Box 8401, NATIONAL CLEANER & DYER. 








CLEANING PLANTS AND LAUNDRIES WANTED 


SITUATIONS WANTED 





Wanted to buy or lease medium-size commercial laundry. 
confidential. Jim Widener, 508 Belvedere Bivd., 
land. JU 8-4021. 


All replies 
Silver Springs, Mary- 
8386-1 








BUSINESS OPPORTUNITIES 


Drycleaning, laundry agency, completely equipped plant, rent $135, 
1956 sales $36,000, operated by help, owner unable to devote time ac- 
count other interests, new industrial area, price $18,000, terms. Apple 
Co., 1836 Euclid, Cleveland, Ohio. 8383-11 
DRYCLEANING and LAUNDRY—S. W. TENN. Net $6,000. 60% cash- 
carry. Select neighborhood, growing industrial city. Ask $15,360. Write 
B-9734. DRYCLEANERS, 8. CENTRAL, MISS. Long-established with steady 
clientele. Low overhead, equipment good condition. Ask $9,900. Write 
B-9766. DRYCLEANING PLANT—Central Ark. Established client. Fast- 
growing city. Ask $11,500. Write B-9804. DRYCLEANING PLANT—S. 
Texas. Fast-growing community. Agriculture and oil. A-1 equipped 
building. Competition nil. Ask $25,000. Write B-9844. LAUNDRY-DRY- 
CLEANING—S. Central Ohio. Net $16,000. Only ‘Quik Service’’ plant 
agricultural city 25,000. Four colleges in community. Living quarters 
available. Ask $30,000. Write B-62439. DRYCLEANING PLANT—Chicago 
area. Net $50,000. Draw $15,000. A-1 equipment. Choice location. Valu- 
able real estate. Write B-62458. BUSINESS MART OF AMERICA, 5725 
Melrose Ave., Los Angeles 38, Calif. 8387-11 
COME TO PHOENIX, ARIZONA! The fastest-growing city in America, 
where people really live. We accept only the best for sale. Our selec- 
tion of various businesses is the result of our rigid investigation of their 
accuracy and value. When we recommend a drycleaning, laundry, or 
any other type of business, you may be sure it is worth the money. 
Write us with confidence. No obligation. Information cheerfully given. 
Select your business opportunity from our fact-finding reports. POCOCK- 
ENGLER & CO., REALTORS, 1137 East Camelback Road, Phoenix, Arizona. 

8392-11 








Cleaners- PE established 1932, complete plant and store, hat cleaning, 


twelve agencies, 1957 truck, 1956 sales $53,000, business district, Eastern 
town, rent $150, lease, priced right. Apple Co., 1836 Euclid, Cleveland, 
Ohio. 8402-11 


Man desires U. S. or Canadian position. 25 years experience in Euro- 
pean, Australian plants. Speaks 6 languages. Finest references. Wife is 
excellent spotter and silk finisher. Will need letter of intention from 
employer for immigration purpose. ADDRESS, Box 8060, NATIONAL 
CLEANER & DYER. 3 


Experienced silk-wool spotter, quality work. Sober, reliable, married 
man, desires steady position. Northeastern states. ADDRESS: Box 8303, 
NATIONAL CLEANER & DYER. 8303-5 


MANAGER SILK-SPOTTER, 25 years experience. Capable of training 
help in all departments. Wants steady position with a future. ADDRESS: 
Box 8365, NATIONAL CLEANER & DYER. 5 


Manager's position wanted, in package plant if possible. Strictly sober, 
managerial experience, family man, age 42. Twenty-two years in the 
cleaning industry. ADDRESS: Box 8366, NATIONAL CLEANER & DYER. -5 

















Partnership or association; man with capital for business) wanted on 
either basis. At 50, I'm switching from employee to employer. Have pro- 
ficient production and pr tional experience, and capable management 
background with advanced ideas for business growth. Residing near 
New York City. Will relocate for climate betterment. ADDRESS: Box 8378, 
NATIONAL CLEANER & DYER. 5 








Retirement at 51 too difficult for one one healthy, active, and with a broad 
background of administrative management. Can offer some good pro- 
gressive ideas and would be interested in sales and promotional work, 
or full responsibilities from retiring owner. ADDRESS: Box 8379, NA- 
TIONAL CLEANER & DYER. 5 


Laundry and drycleaning a 33 years of age, 15 years ex- 
perience in all departments. Capable of supervising and training em- 
ployees for any job in the plant. Willing to think and work, with ability 
to get along with people. Have record of top quality with low productive 
costs. Can furnish good references. Qualified to maintain boiler and 
equipment. Will arrange personal interview. ADDRESS: Box 8380, 
NATIONAL CLEANER & DYER. 5 


ALL-AROUND MAN wishes job as SPOTTER and CLEANER in synthetic 
package plant, in California or Florida, will consider other states. N.I.D. 
graduate, 10 years experience, age 31. State salary and hours. ADDRESS: 

Box 8385, NATIONAL CLEANER & DYER. 5 


WORKING SUPERINTENDENT WITH 20 YEARS EXPERIENCE, TRAINING 
AND WORKING PERSONNEL. GOOD REFERENCE. AVAILABLE NOW. 
AGE 47, IRISH-AMERICAN. ADDRESS: Box 8397, NATIONAL CLEANER 
& DYER. 5 

















SALESMEN-DISTRIBUTORS WANTED 





Have sold my modern drycleaning establishment in Kansas and moving 





Manufacturer's agents wanted to sell BLUE RIBBON foam press pads to 
jobbers. Attractive commission program. Write Norjac Foam & Fabric, 
819 N. W. 23rd Street, Oklahoma City, Oklahoma. 8269-14 
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to Colorado. Would be interested in managing, leasing or buying clean- 
ing shop grossing $1,000 to $1,500 per week in Denver, Boulder area. 
Thirty-seven years old and in good health. ADDRESS: Box 8400, me 
TIONAL CLEANER & DYER. 


NATIONAL CLEANER & DYER 














CONSULTANTS 





REWEAVING 





LET US TELL YOUR CUSTOMER! Impartial laboratory reports on garment 
damage for settlement of claims, expert testimony for arbitration or 
referee. Prompt service, reasonable fee. TEXTILE ANALYSIS SERVICE, 
53 Auburn St., Concord, N. H. 3635-25 
IN TROUBLE? Our chemical analysis of garments and laboratory vepests 
place responsibility for damage, and save your money. Charges light. 
HUBBARD TEXTILE CONSULTING BUREAU, RT. 3, CHARLOTTESVILLE, 
VA. 6040-25 








48-HOUR ANALYSIS SERVICE. “Keep qustemer goodwill. Repests | accepted 
by customers, retailers, legal authorities. Plant facilities available for 
corrective work. Low rates. FREEMAN TEXTILE RESEARCH LABORA- 
TORIES, 5 Commercial Street, Malden 48, Mass. 7577-25 


ENGINEERING CONSULTING SERVICE—Drycleaning problems (quality, 
distillation, filtration, drying, extraction, operating procedures) investi- 
gated, analyzed and solved by a graduate chemical engineer. Write for 
estimate giving details of your problem. ADDRESS: Box 8388, NATIONAL 
CLEANER & DYER. -25 





“40°/. PROFIT WITHOUT INVESTMENT.” Send us garments with burns, 
rips, holes to be skillfully rewoven by the exclusive WONDERWEAVE 
method. 100 operators, fast service. All work guaranteed for life of gar- 
ment. No investment, time or labor required. OR, do your own reweav- 
ing. We sell equipment for $12 complete with instructions. Replacement 
points $6 each. Write to Wonder Weavers, established 1699, 44 Whalley 
Avenue, Dept. 9, New Haven, Connecticut. 3298-29 


HEDDA MOHL, REWEAVER, formerly VIENNA, PARIS. Original French 
weaving, reweaving, stoting, invisible mending. Holes, burns and tears 
expertly rewoven. Quick service. Satisfaction guaranteed. Wholesale 
prices. Return postage paid 48-hour service. (Promotion kit free.) Hedda 
Mohl, Reweaver, Colorado Springs, Colorado East of Chicago, Hedda 
Mohl, 832 Montrose Ave., Chicago 15. 4839-29 


ADAMS WEAVING COMPANY the best known name in Re-weaving. 
Burns, moth holes, rips in garments, linens and sweaters. An extra 
service for you to offer with an excellent profit. Top-quality workman- 
ship that will avoid trouble with plant damages. Quick and guaranteed 
service. ADAMS WEAVING COMPANY, 1010 Republic Building, 
Chicago, Illinois. 5470-29 














MISCELLANEOUS 


FANTASTIC: So much advertising for so little money. . . . One gross 
fine quality combs, pocket and purse, gold-imprinted to your specifica- 
tions (up to 26 letters) for only $5. Use as gifts to customers or as door 

s on solicitations. Orders filled same day received. Send cash 
or r check to Darko Products Co., Dept. N, 2659-61 Shelby Street, Indian- 
apolis 3, Indiana. 8220-8 











SAVE TIME, MONEY AND CUSTOMERS: The E Z Darko drapery pricer 
is the quickest, easiest, and most accurate drapery pricer ever de- 
vised. It instantly gives you the exact price to the penny on any drape 
2’ x 4’ up to 10'6” x 9’9” in 3-inch intervals, at rates ranging from 
3S¢ to 5¢ per square foot in Ye¢ graduations. Regularly priced at only 
$5, special introductory offer, two for $5. Order filled same day received. 
Just send $5 cash or check to Darko Products Co., Dept. N, 2659-61 
Shelby Street, Indianapolis 3, Indiana. 8221-8 








BUSINESS SERVICE 


Double-breasted suit coats made single. $9.95 wholesale. Tailoring, any 
kind. By mail: Talis & Company, 11 Pleasant 3t., Worcester, Mass, 8137-10 


DIRECT MAIL ADVERTISING ‘for cleaners that gets new business at low 

cost . . . reactivates old customers. Write for free ples of f 

Kolorcards. Reba Martin, Inc., 4201 N. W. 2nd Ave., Miami 37, Fla. 
5947-10 











DOUBLE YOUR INCOME from your newspaper advertising by | using our 
low-cost CLEANER TOONS and verses. For FREE proofs write DAVID 
LILLY CARTOONS, Box 167, Long Beach, Calif. 7520-10 








MERCHANDISE FOR SALE 


MANUFACTURER SELLING OUT SURPLUS 24 x 36 NYLON LAUNDRY 
NETS, $13.50 PER DOZEN, FINEST QUALITY, SUPPLY LIMITED. L. 58. 
SUPPLY COMPANY, 168 TRENTON AVENUE, WHITE PLAINS, NEW 
YORK. 7717-45 











TRAINING SCHOOLS AND INSTRUCTIONS 


LEARN TAILORING, REPAIRING, DESIGNING and CUTTING on men’s 
and women’s garments. (3 separate books.) Free booklets describing these 
books sent on request. Resident courses also. Master Designer, Dept. K. 
400 S. State Street, Chicago, Ill. 5670-15 


LEARN TAILORING, REPAIRING in one of America's finest tailoring 
schools. 100-hour course $75. Empire Institute of Tailoring, 422-A East 
Fifth St., Hazleton, Pa. 7129-15 


HUBBARD DRYCLEANING AND REDYEING SCHOOL, Route 3, Char- 
lottesville, Virginia. Courses offered in drycleaning (petroleum and 
synthetic), spotting, wetcleaning and dyeing. Study while you work and 
do both to advance yourself. Catalog sent on request. A CORRESPOND- 
ENCE SCHOOL SERVING 1 THE INDUSTRY SINCE 1932. 5902-15 


We teach re-weaving by mail. New all-metal instrument, easy-to-use 
instructions. Write for free literature. F. S. Peters, 1901 South Jackson 
Street, Little Rock, Ark. 8360-15 


BIG EXTRA PROFITS IN INVISIBLE REWEAVING! Do it yourself—in 
your own shop giving customers finest work and prompt service. Find 
out how quickly you can learn to make holes, tears, cuts DISAPPEAR 
from all clothing and fabrics. Famous original Fabricon professional 
method pays up to $10 in an hour—ALL PROFITS! Write for FREE details. 
Fabricon, Dept. R R, 6238 Broadway, Chicago 40, Illinois. 8398-15 
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REWEAVING, ONE-DAY SERVICE: Cigarette burns, moth-holes, tears, 
spots in clothes, linens, rugs, upholstery fabrics, like new. Small jobs 
returned same day. Send garments for estimate. GIVE US A TRIAL. 
You'll be amazed to see the difference between our work and what 
you've been getting. Established 1910. American Textile Weaving Co., 
5 N. Wabash Ave., Chicago 2, Ill. 5516-29 


REWEAVING BY THE SUPERIOR FRENCH PROCESS. MOTH-HOLES, 
BURNS, ETC., REWOVEN TO THE EXACT PATTERN. COAST-TO-COAST. 
MODERATE PRICES. SMALL DAMAGES RETURNED SAME DAY RE- 
CEIVED. SATISFACTION GUARANTEED. SEND A TRIAL ORDER TO.- 
DAY. R. M. WEISSERT, 315 NORTH 7TH ST., ST. LOUIS, MO. 5545-29 


FOR GUARANTEED REWEAVING SERVICE ship your next damaged 
garment to us. We use the real French-Rochester Method only. Send us 
the difficult jobs that others reject. We will do it right or no charge. 
French Textile Co., Dept. N, 426 Avenue A, Rochester 21, N. Y. 5831-29 


The old reliable “BERBER DAMAGE REWEAVING” serving the cleaners 
and tailors trade almost forty years. The finest type of skilled work only. 
Prompt service, reasonably priced. Our work wins you good will. Esti- 
mates cheerfully made. Return postage paid by us. If you want the 
“Best,” mail your jobs to “BERGER DAMAGE REWEAVING COMPANY,” 
765 Madison Ave., New York 21, N. Y. 5966-29 


REWEAVING. Complete SALES KIT FREE including signs, advertising 
mats, instruction book, PRICING CHART, werk tickets and envelopes at 
NO CHARGE. A prompt efficient WHOLESALE service at a MODERATE 
COST. We reweave the exact pattern in all fabrics. Our complete re- 
weaving service will make you a satisfied, permanent customer. Send 
garment for estimate. Open ts if desired. Return postage paid. 
MONEY BACK GUARANTEE. CINCINNATI REPAIR SERVICE, 413 Race 
St., Cincinnati 2, Ohio. 6066-29 


MONEY BACK GUARANTEED REWEAVING. Best possible methods. 
None better. Display signs, pricing charts, etc. We supply at no charge 
everything necessary to sell this fine service. Liberal discount. Open 
accounts. Return postage paid. Send garment for estimate or ask for 
Sales Kit. WEAVE MASTERS, 413 Race St., Cincinnati 2, Ohio, 7369-29 


RE-WEAVING AT LOWEST WHOLESALE PRICES, i-day service, we pay 
return postage, work guaranteed for the life of the garment. Satisfaction 
or no charge. Special low prices on large damages. Free estimates in ad- 
vance if requested. Write for free signs, pricing rulers, labels. THRIFTY 
WEAVERS, 1412 Adams St., Toledo 2, Ohio. 7446-29 





























WHOLESALE DYEING FOR THE TRADE 


SHARP’S REDYEING COMPANY-—DYEING EXCLUSIVELY. WHOLESALE 
ONLY. We are now located in a large building and, in addition to our 
regular service on garments and household goods, are equipped to give 
you a complete service on rugs and carpets, any size. 977 Jackson Ave- 
nue, Memphis, Tennessee. 160-12 


LOEBL DYEING IS THE FINEST QUALITY PRODUCED. All garments are 
deluxe semi-finished, wrinkle-free, soft feel, easy-to-press. Individual 
inspection of each piece assures satisfaction or money back. We special- 
ize in draperies, slipcovers and rugs. Loebl’s dye all colors every day. 
Quick service to parcel-post shippers always. Use LOEBL’S EXPERT 
WHOLESALE DYEING SERVICE NOW for better work—bigger profits. 
LOEBL DYE WORKS, INC., 348 W. SALEM A‘YE., ROANOKE, VA. 7003-12 


Dyeing Is Our Business—'‘Science in the Ari of Dyeing’ by the South's 
most modern dyehouse. Our 24- to 48-hour SERVICE on garments, house- 
hold items and rugs is unmatched. Let's get acquainted NOW for bigger 
profits. DUFFEN DYE WORKS, 221 County St., Portmouth, Virginia. 











7638-12 
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SEWING ROOM SUPPLIES 





MACHINERY FOR SALE (Cont'd) 





BARGAINS—i0e TALON TROUSER ZIPPERS, $11.56, 84 SUEDE LEATHER 
ELBOW PATCHES, $4.06. Ask for free price list of tailor trimmings, but- 
tons, thread, tags, pins, complete line. Nassau Notionhouse, Nassau, 
N. Y. 5639-42 








SUEDE, LEATHER AND FUR SERVICES 


SUEDES AND LEATHERS cleaned and dyed to perfection. Prompt service. 
Fully insured. Any jacket $3.75. Ship to THE SUEDE KING, 1511 East 
State Street, Sharon, Pa., Member of S.L.R.A. 5234-13 





42 x 84” AMERICAN MASTER CASCADE double end driven Monel metal 
washers, two-compartment two-door cylinders, motor-driven. CUM- 
MINGS-LANDAU Laundry Machinery Co., 305 Ten Eyck St., Brooklyn 6, 
N. Y, 8309-4 


Two-roll, 100” and 120” AMERICAN and C/L RETURN FEED IRONERS. 
MECHANICALLY EQUAL TO NEW. CUMMINGS-LANDAU Laundry Ma- 
chinery Co., 305 Ten Eyck St., Brooklyn 6, N. Y. 


For sale: FUR FROST FINISHING MACHINE, practically new, used short 
period of time, in top condition. $450 delivered. Merchants Chemical 
Co., 4007 Crittenden Drive, Louisville, Kentucky. 8346-4 











Suede and Leather cleaned and refinished—Jacket $3.50, Topper $5.00, 
Coat, $6.00. To change the color of suede, 50° more. Advance Leather 
Catering, 1628 Pitkin Ave., Brockiya 12, MN. 1 A 5849-13 
Wholesale leather and suede cleaning, saieiog ects. Hundreds 
of satisfied customers in every state. Open account. Try our exclusive 
DAVOTEX process. You wil) become a regular customer. C.O.D. CLEAN- 
ING & DYEING CO., 1430 Harrison St., Davenport, lowa. 6055-13 





SUEDE and LEATHER—Cleaned, dyed, refinished. Guaranteed ‘‘FRENCH- 
TEX" process. Jackets—§$5, coats—$10. LaFRANCE DYE HOUSE, 7606 Car- 
negie Ave., Goveland 3, Ohio. 7947-13 


Suede and Leather Specialisis. ‘‘Lano-Lustre’ process. Member $.1.R.A. 
Natural oils, color and softness restores. Send for information folder and 
price list. Free window display sign with first job. One-week service. 
Send to Waentsehe Service, 1304 McGee, Ranses City, Missouri. 8088-15 





FUR PROBLEMS—We replace burnt fur, repair or remodel into any 
style fur coat or cape at low wholesale costs. Send us your next problem. 
Fast service. FUR ACRES, 326 North Eutaw Street, Baltimore 1, Maryland. 

8320-13 








MACHINERY WANTED 


Wanted: From 1 up to 100 used Hoffman presses VCO-56 and XCO-56. 
Address: Importaciones y Exportaciones Universales, Carretera a Saltillo 
No. 1, Monterrey, N. L., Mexico. 8282-3 
WANTED: USED HOFFMAN UTILITY PRESSES, any model, any amount. 
Address: ‘‘M.A.T.S.A."" Dr. Pasteur 113, MEXICO 7, D. F., 








5703-3 








MACHINERY FOR SALE 


American and Hoffman 146F or units, complete in every re- 
spect. New hi diti iderabl ow, | over new-equip- 
ment price. Cummings-Landeu Gos Machinery Co., 305 Ten Eyck 
Street, Brooklyn 6, New York. 8254-4 











Hetiman model XC05, XC056, and XW12 presses, Cissell puffers, Cissell 
cuff cleaners and sleeve finishers. Real values. Cummings-Landau Laun- 
dry Maehinery Co., 305 Ten Eyck Street, Brooklyn 6, New York. 8255-4 





MODEL 75, AMERICAN VACUUM STILL, COMPLETE WITH MOTOR- 
DRIVEN PUMP. 6—NATIONAL HAND AND POWER MARKING MA- 
CHINES. CUMMINGS-LANDAU IL dry Machinery Ce., 305 Ten Eyck 
Street, Brooklyn 6, New York. 8256-4 








HIGH-SPEED EXTRACTORS, AMERICAN 17”, MONEX 15” and 17”, 
BOCK 20” HOFFMAN WITH MONEL BASKET. CUMMINGS-LANDAU 
L dry Machinery Co., 305 Ten Eyck Street, Brooklyn 6, New York. 

8257-4 








We buy and sell complete drycleaning plants. Also have a complete 
line of up-to-date, rebuilt and new drycleaning equipment. Contact 
us for your machinery needs at bargain prices. WILLIAMS LAUNDRY 
MACHINERY CO., INC., 37-37 Ninth St., Long Island City 1, N. Y., 
STillwell 6-6666. 8291-4 





One U. S. Hoffman utility pressing machine model XCOS5, $295, one 
U. S. Hoffman offset dress press XCO-17, $295, one U. S. Hoffman steam- 
air coat former, $145, one Paris Master steam-air coat former, $195, one 
Cissell Model A steam-air coat former, 110V, $75, three Cissell steam- 
electric irons, complete with iron board, and stand ready to plug in, 
110V, $50 each, two brand-new Cissell steam-electric irons, 110V, $15 
each; two slightly used Cissell steam-electric irons, 110V, $7.50 each; 
one lint trap for drycleaning tumbler, $15. All equipment guaranteed. 
Empire Cleaners, 422 East Fifth St., Hazelton, Pa. 8389-4 
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2300 G.P.H. Bowser Monel screen filter in perfect condition, first $350 
takes it. DeLuxe Dry Cleaning Co., Batavia, N. Y. 8377-4 


One—solvent cooler-——$60,; one—Master Muck cooker, 6 months old—— 
$550, one Butler Press Model 211, size 40——-$200, one—Worthington 
air compressor, 1 HP.——§75, one—Toledo scales, floor type-——-$50, 
one—Scales, Nu-weigh hanging type——-$25, one—Bowers extractor, size 
25, belt-driven——$50, one—Butler filter, scrape down, air clean-out, 
2000 gallon———-$800, two—Hoffman presses, XCO 90——$125 each, one 
—Cissell spotting board, air, steam, vacuum——$100, two—exhaust fans 
——36”——-$35 each. Everything A-1 condition. Write Miller-Diamond 
Cleaners, 1230 S. Main St., Burlington, lowa. 8396-4 


Mercury 140-F 30 lb. drycleaning machine, 2000 series. 10 HP. Steam- 
aster boiler, automatic, gas-fired. 25 GPH. Hoffman still (like new). Set 
puff irons. Hand iron board, spotter board. This is a real bargain com- 
plete with electrical boxes. Price $1,750. Central Drycleaners, 259 E. 
Jackson St., Martinsville, Ind. Phone DI 2-6403. 8399-4 











Order These Booklets Now 


To order, check number and mail coupon. 
Special rates on quantities quoted on request. 


NATIONAL CLEANER & DYER “¥ 
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Saving Stamp Plan 


To the Editor: 

Please forward further information 
about War Savings Stamps, referred 
to in the article in your April issue 
of NATIONAL CLEANER & DyeEn. 

ArTHuR R, ALFORD 
Arthur Alford with Lord’s 
Cambridge, Massachusetts 


The reader was referred to Irvin 
Hackerman, D. Hackerman Cleaners, 
1208 Reisterstown Rd., Pikesville, Md. 

—Eprror 


Advertising Help 


To the Editor: 

We have a local newspaper now, 
and I would like to do a series of ads. 
I would appreciate it very much if you 
could tell me where I could get some 
ideas, cuts, etc. 

Ferris Ezzy 
Ezzy’s Cleaners 
Madawaska, Maine 


In addition to the local newspapers, 
most of which subscribe to syndicated 
mat services, many manufacturers and 
suppliers offer such assistance without 
charge.—Eprror 


School Information 


To the Editor: 

Please send information on any shop 
training in the U. S. A. or Canada 
for cleaning and pressing. I would 
appreciate it very much. 

J. Rapats 
Edmonton, Alta., Canada 


There are several schools in the 
United States that teach the various 
phases of drycleaning. Probably the 
most important is conducted by the 
National Institute of Drycleaning at 
Silver Spring, Maryland. It also offers 
a correspondence course in spotting. 
Other schools in this country and Can- 
ada are listed in our annual Guide- 
book issue.—Eprror 


S. O. S. 


To the Editor: 

Need subscription to your magazine 
right away! Through various circum- 
stances, came into managership of an 
outmoded and inefficient drycleaning 
plant, old equipment, improper work- 
flow, nonexistent public relations and 
sales control, and minimum profit for 
maximum effort. 
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Also need information on where and 
how to get proper training in running 
a drycleaning plant; that is, recog- 
nized schools and _ correspondence 
courses. 

Korcnt ARAKAWA 
Waipahu, Oahu, Hawaii 


Student Training 


To the Editor: 

We have recently instituted a course 
in Diversified Cooperative Training, 
here at Crestville High School. We are 
experiencing difficulty in getting trade 
manuals and research information for 
the cleaning and pressing trade. 

We would appreciate any materials 
or information you could supply us for 
student training in this trade. 

VeRNON A, WALRATH 
Coordinator of D.C.T. 
Crestline Public Schools 
Crestline, Ohio 


Sources of training material are list- 
ed in our Annual Guidebook issue 
(most recent March 1957).—Eprror 


Shrinkage of Drapes 


To the Editor: 

I found Laura Porterfield’s articles 
on the Household Department very in- 
teresting. 

In the October issue, you show in 
your layout a drape pleater. Can you 
tell me what pleater you refer to, also 
make and manufacturer’s name. I am 
interested in a good fast pleater but 
to date do not know of one, that is 
practical, on the market. 

I would appreciate your telling me 
if you feel that more and more drapes 
of cotton and synthetic material should 
be washed rather than drycleaned to 
get a satisfactory job and what about 
the shrinkage problem in the washed 
drapes. 

Cuar.es S, LAPIDES 

Quality Laundry and Dry Cleaning 

Detroit, Michigan 





Let’s Hear From You . . 


We welcome your inquiries, your 
views about every phase of the dry- 
cleaning industry, your problems and 
your solutions to problems. Address: 
The Editor 
National Cleaner & Dyer 
305 East 45th Street 
New York 17, N. Y. 











The inquirer has been referred to 
several manufacturers of practical 
drape-pleating machines. The finish- 
er’s concern, says Mrs. Porterfield, is 
that the articles come to her cleaned 
in the best possible manner and wrin- 
klefree. Drapes that need wetcleaning 
should be thoroughly checked for wear 
and preferably the customer's consent 
should be obtained. While there is a 
possibility wetcleaned drapes may 
shrink, many of these fabrics are pre- 
shrunk and should not give too much 
trouble. Also, under normal condi- 
tions the equipment described in the 
article will bring the drapes to the 
proper length, and you can always 
give a little in the width to get the 
correct length.—Eprror 


Drive-in Sign 
To the Editor: 


We converted a gas station to a 
drive-in cleaning plant. It is located in 
a very good residential area, on a 
main street. 

But it seems it is not as noticeable 
as it should be and we are thinking 
of investing in a sign of some sort. 
Should it be spectacular or what? 

Do you have any documentary 
proof of the results we could expect 
from such an investment? 

It seems to be the general opinion 
that it is the thing to do, but nobody 
has figures to show. 

Rapx M. JENNINGS 
Canary Cleaners 
Toledo, Ohio 


The subject was covered in “How 
To Reach a Moving Market,” Febru- 
ary 1957 NaTIONAL CLEANER & DYER. 

—EpriTor 


History of Drycleaning 
To the Editor: 

I am interested in securing litera- 
ture telling about the history and de- 
velopment of drycleaning as _back- 
ground material for an article I am to 
write. 

Would you kindly furnish me with 
such information. 

Russet BAUER 
New Britain, Conn. 


The February 1957 issue of Na- 
TIONAL CLEANER & Dyer carried what 
is probably the first really comprehen- 
sive treatment of the history and de- 
velopment of drycleaning —Eprror 
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give your solvent the 
DARCO whiteness test 


“Try this test to see what kind of cleaning 
job you’re doing. Run half of a clean piece of 
white cotton or rayon through your washer. 
Dry it and press—then compare the “‘cleaned”’ 
half with the original. If it looks gray, you’re 
trying to clean with dirty solvent! 


Don’t take chances on losing customers 
through dull, dingy cleaning—when it’s so 
easy and economical to keep your bath in 
top condition with Darco DC activated 
carbon. 


Use DARCO DC regularly. First thing each 
morning, get your filter ready for quality 
cleaning all day long, by charging with 


can lose customers! 


Darco DC. This way, your solvent never 
gets dirty! 


Use enough DARCO DC. The difference be- 
tween good cleaning and poor is only a few 
cents a day. Your Darco distributor will be 
glad to advise you how much Darco you 
need daily in relation to your filter capacity 
and production volume. 

Darco DC is the most effective way known 
to take out all bleeding dyes, odors and fatty 
acids in a single sweep. DARCO saves soap and 
solvent, too. Order from your Dakco dis- 
tributor today, in the handy 2-pound 
““Carbon-Meter”’ bags, 25 to a carton. 


CHEMICALS 
DIVISION 


TLAS 


Write for your copy of the new POWDER COMPANY 
Darco Drycleaning Manual 


th the oH WILMINGTON 99, DELAWARE 
— tear-out ow-to-Use- ta Caneda: Atlas Powder Company, Canada, Lid. 
It” chart. Brantford, Ontario, Caneda 








_—— 


NEW Butler 150 Synthetic unit 


of the first scientifically 
balanced dry cleaning system 


Here it is! Balanced dry cleaning . . . to help you get more 
business through better quality than ever before. Every- 
thing—solvent flow, solvent level, washing and extracting 
speed, filtration, distillation, reclamation—everything that 
contributes to highest quality cleaning is scientifically bal- 
anced in this new Butler dry cleaning system. . . a system 
so flexible you can achieve huge capacity in surprisingly 
little space. 

And at the heart of the system lies the brand new Butler 
150 synthetic unit. Here are some of its outstanding fea- 
tures: 


Easy to run--Only four motor-driven valves. Only one dial 
to set. Other makes have as many as 14 valves to twist, four 
or five dials to set. 


Variable wash cycle—May be varied from 1 to 38 minutes. 
Widest range in the industry. 

Divided-pocket cylinder— Provides greatest penetration of 
perc, maximum solvent flow through garments. 

Smooth as silk extraction —Internal bracing, proper speed 
and structural refinements eliminate vibration. 

Big capacity—Turns out more work per dollar of investment. 
Operations manual—New, expertly written, crystal-clear, 
easy-to-follow instructions for complete operation and 
maintenance. 

If you want to do the very best cleaning . . . in the easiest 
possible way . . . with the least amount of maintenance, 
contact your Butler representative. Ask him about the new 
Butler 150—and the balanced dry cleaning system. 


Remember -— everybody is interested in your business .. . 


Butler is interested in your success! 


BUTLER MANUFACTURING COMPANY 
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7452 East 13th Street, Kansas City 26, Missouri 
Dept. 13, Room 602, 103 Park Avenue, New York 17, New York 
Dept. 23, 1858 Cheshire Road, N.E., Atlanta, Georgia 
3414 N. Harlem Avenue, Chicago 34, Illinois 
8905 Lake Avenue, Cleveland 2, Ohic 


Manufacturers of Dry Cleaners Equipment + Buildings + Oil Equipment + Farm Equipment + Outdoor Advertising Equipment + Custom Fabrication 





